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American Silver at Metropolitan Museum 








Recent Loans Include Important Additions to Collections of A. T. Clear- 
water, R. T. H. Halsey and Francis P. Garvan 

















RECENT issue of the Bulletin, pub- 

lished monthly by the Metropolitan 
Museum of Art, New York, states that 
in Gallery A 22 there have recently been 
placed on exhibition a number of im- 
portant additions to the collections of 
American silver lent by A. T. Clearwater, 
R. T. H. Halsey, and Francis P. Garvan. 
The silver sword-hilt by Edward Wins- 
low which Judge Clearwater has added 
to his collection is an interesting piece, 
similar to one already in his collection, 
and with other nearby objects in the 
case makes up a most varied representa- 
tion of that silversmith’s work. It is 
discussed elsewhere on this page. 

Five pieces of Boston and New York 
silverwork have been added to the cases 
containing the Garvan Collection. The 
Boston pieces are a tankard by Jeremiah 
Dummer (1645-1718), a teapot and sugar 
caster by John Burt (1691-1745); those 
of New York workmanship are two 
tankards by Jacob (1654-1729) and Hen- 
ricus (1697-1755) Boelen respectively. 
Of these the Burt teapot is a piece of 
unusual refinement, engraved on the side 
with the arms of the Argall family and 
around the lid with a design of scrolls 
and human heads. 

To the Halsey Collection have been 
added almost seventy pieces of unusual 
excellence which, combined with those 
already exhibited, make a remarkable 
showing. There are tankards of typical 
New York design, representing a number 
of rare variations of detail; New England 
tankards, whose distinction from their 
New York neighbors is more marked by 
reason of their juxtaposition; teapots 
illustrating practically the whole develop- 
ment of the teapot in America through 
many interesting forms; and a number 
of other utensils, such as creamers, 
sugar-bowls, coffee pots, beakers, and 
cans. All the great names in American 
silversmithery are present with the added 
lustre of historic importance which they 
give, while the arrangement has been 
made with the idea of showing the 
changes in form which particular uten- 
sils have undergone in response to 
changing fashion or usage. 

An important little tankard by Bar- 
tholomew Schaats (1670-1758) has been 
lent to the Museum by Dr. Thomas 
| Hammond Foulds. Typical of the New 











Netherland tankards of the early eigh- 
teenth century, this piece has the flat lid 
in two stages, the twisted thumb-piece, 








the scrolled handle with its small en- 
graved plate below the hinge, its beaded 
rat-tail and embossed cherub’s head. 
The base mouldings are simple. Its most 
unusual feature is the cast silver memo- 


irial medal set into the lid, commemora- 


tive of a child of three and one-half years 

















SILVER RAPIER HILT MADE BY EDWARD 
WINSLOW 


who died September 5, 1688. There can 
be no real connection between this child 
and the tankard, but it has been inserted 
at a later date to give a decorative touch 
to the lid in a place where, on many of 
the New Netherland tankards, the most 
elaborate engraved decoration occurs. 
The tankard may have been made as a 
memorial piece to preserve the medal. 
With the addition of these loans it may 
be permitted to reiterate the assurance 
that these collections, together with 
those belonging to the Museum, com- 
prise a selection of early American silver 
of unequaled excellence and interest. 
This same issue illustrates and de- 
scribes in detail the rapier with a silver 
handle lent by Judge Clearwater and 
which is briefly mentioned above. The 
Bulletin states that Judge Clearwater has 
added to his collection of American 
Colonial silver, and lent to the Museum, 





a rapier with a silver hilt made by Ed- 
ward Winslow. 
the blade, probably made in Germany, 
Alsace or Lorraine, is channeled, the 
upper part of it being beautifully etched. 
The quality of the steel is evidenced by 
the fact that it retains its keen edge after 
the lapse of over two centuries. The 
barrel of the hilt is wound with braided 
silver wire; the guard contains Winslow’s 
mark, E. W., in double circles, as does 
the upper part of the right quillion or 
languet. On the under part of the right 
quillion is the inscription, “Ex Dono I. 
M. ad. F. B.” The donee was Francis 
Baudoin, a descendant of Pierre Baudoin, 
the great Huguenot exile from France. 
He was one of the signers of the Round 
Robin to Louis XIV, protesting against 
the revocation of the Edict of Nantes; 
for this he was driven from France by 
Cardinal Mazarin and Madame de Main- 
tenon, and his estates were confiscated. 
He went from France to Ireland, from 
Ireland to Massachusetts Bay, then to 
Casco Bay in the then Province of Maine 
in 1687, where he procured from Gov- 
ernor Andros a grant for a large terri- 
tory of the land in that region. Among 
his descendants were James Bowdoin 
(the name having been Anglicized to 
that, spelling), the founder of Bowdoin 
College, and an early American Minister 


- to France; Robert C. Winthrop, Gover- 


nor of Massachusetts, Speaker of the 
House of Representatives and the suc- 
cessor of Daniel Webster in the United 
States Senate; Francis Baudoin, the 
donee of the rapier; and Judge Clear- 
water’s mother. 








Unusually Fine Collection of Revere 
Silver Exhibited at Boston 
Museum of Fine Arts 





AN unusually large collection of silver 

manufactured by Paul Revere is on ex- 
hibition at the Boston Museum of Fine 
Arts and is attracting a large crowd of 
admirers of work by the early American 
patriot. A large part of the collection is 
the property of the museum, but this par- 
ticular exhibition has been augmented by 
many Revere pieces loaned by Mrs. 
Nathaniel Thayer for several months. This 
display also includes pieces by Paul Revere 
Sr., 1702-1754 (the Huguenot), Paul Revere, 
1735-1818 (the patriot), Paul Revere, 
1760-1813 (the son). 

Special interest is taken in the patriot’s 
work because of his famous ride, with 
William Dawes, on the night of April 18, 
1775. The photograph reproduced on the 
front cover page of this issue shows excep- 
tionally fine and well-known specimens of 


the patriot’s handiwork. 


It is 25% inches long; 
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Recovery of Diamond Powder from 
Waste Paste 





By Richard Oe es — and Metal. 

IAMOND powder, commonly called 
D “diamond dust,” suspended in olive 
or lubricating oil is much used as an 
abrasive for cutting facets on diamonds, 
shaping sapphire and diamond Points, 
and polishing where a very hard abrasive 
is required and where nothing else will 
serve satisfactorily. After a period of 
use on the iron polishing wheel or bronze 
cutting wheel the diamond powder be- 
comes clogged with metal, dirt and car- 
bonaceous matter which covers the sharp 
erystal diamond powder so that it no 
jonger acts as an abrasive. 

In the past it has been customary to 
throw away ‘waste diamond powder 


paste, but by use of the following proce- « 


dure the diamond powder present in the 
accumulated waste can be recovered and 
used repeatedly. Whether the recovery 
of the diamond powder is a paying prop- 
osition or not depends upon the amount 
present in the waste. The waste paste 
taken from the bronze cutting wheels, 
called “sawing machinery” in diamond 
cutting establishments, is much richer in 
diamond powder than that from the iron 
polishing wheels which have been used 
for cutting facets on diamond gems. 


IS THE CRYSTALLINE DIAMOND POWDER CON- 
VERTED INTO GRAPHITE DURING POLISHING? 

The small yield of diamond powder 
and the large yield of amorphous carbon 
(graphite) obtained in the recovery from 
waste paste taken from polishing wheels 
has led to the question in the writer’s 
mind if there may not be a possibility 
of the crystalline diamond powder being 
converted into graphite during the oper- 
ation of polishing facets. Under some- 
what different conditions R. Vogel and 
G. Tammann (Inst. Phys. Chem. Gét- 
tingen, Z. physik. Chem., vol. 69, pp. 598- 
602), found that when diamond chips 
were heated in a quartz tube at 1,000 
deg. C. and at higher temperatures at 
times a partial and even complete con- 
version into graphite took place. It does 
not seem improbable to the writer that 
on the polishing wheels with the com- 
bined elevated local temperature and 
great pressure at the point of contact 
between facet of gem and diamond 
powder conversion of the crystalline 
diamond powder into graphite may take 
place. 

Under no conditions should the dry 
diamond powder or paste be heated over 
a free flame, for although a diamond of 
* gem size will not burn in an ordinary 
flame, the experience of the writer has 
been that diamond powder of fine mesh 
such as is used for abrasive purposes be- 
haves differently and readily burns to ash 
in a free flame. 


SOLVENT TO BE USED 
The solvent to be used for extraction 
depends upon the kind of oil which has 
been used as a carrier for the diamond 
‘dust. Dry acetic ether (ethyl acetate) 
is the best solvent available with petrol- 
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eum pastes. For the removal of sand 
and glass particles fusion with sodium 
hydroxite has been found to be much 
more rapid and satisfactory than treat- 
ment with hydrofluoric acid, as where 
there was considerable sand, such as in 
floor sweepings, sand particles were 
found to be present even after four treat- 
ments with hydrofluoric acid. 

The procedure as given can be used 
also for recovery from waste rags with 
which machinery has been wiped off and for 
sweepings from work benches. The 
waste rags should be washed in acetic 
ether or benzene, and the solution con- 
taining the powder evaporated down to 
dryness, and the solid residue put 
through the regular procedure. 


METHOD OF REFINING WASTE 


Extract the oil present in the waste 
by shaking thoroughly the waste paste 
with acetic ether or benzene, and allow 
to settle, decanting the clear supernatant 
solution after the paste has settled, 
which will take anywhere from ten min- 
utes to three hours. Repeat several 
times until the deposit is free of oil, 
which state can be seen when the solid 
particles settle readily. The oil must be 
completely removed, as even small 
amounts will cause considerable annoy- 
ance because of the disagreeable odors 
generated during the acid treatments and 
difficulties in filtering the residue. If 
desired, the solvent used for the extrac- 
tion of the oil can be recovered by dis- 
tillation. 

Dry the paste which has been freed 
from oil on a steam table or in a hot air 
bath at a temperature not exceeding 130 
deg. C. until it is free from solvent, and 
treat in an evaporating dish under a 
chemical hood with strong nitric acid. 
Heat over a free flame, adding nitric acid 
until there is no further action, but do 
not allow to go to dryness. . Dilute with 
water, allow residue to settle and decant 
the supernatent liquid. Repeat the 
washings and decantations until the de- 
posit. is clean. Dry the residue on a 
steam table or in a hot air bath at a 
temperature below 130 deg. C. 

Heat the dried powder in an evaporat- 
ing dish with strong hydrochloric acid 
under a hood until no further action, 
but do not carry down to dryness. Di- 
lute with water, allow residue to settle 
and decant the supernatant liquid. Re- 
peat the dilution and decantation until 
the solid deposit is clean. Put in an 
evaporating dish and place on a steam 
table or in: a hot air bath below 130 
deg. C. until dry. 

Melt solid sodium hydroxide in a 
wrought iron crucible. Remove the 
flame and allow to cool from red heat 
to dark and while the mass is still molten 
add the dried residue, stirring with a 
platinum wire or iron rod. Place a 
cover on the crucible and heat gradually 
to dull red heat. Cool until the sodium 
hydroxide is solid and then leach out the 
crucible by placing it in water and heat- 
ing until all the sodium hydroxide is 
dissolved. Wash the solid particles in 
an evaporating dish or in a beaker by 
repeated decantation with water until 
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clean. Dry the deposit, which should be . 
clean, bright and crystalline diamond 
powder. 
If there should be considerable black 
particles of amorphous carbon (graph- 
ite) present, these can be removed by 
adding the dried powder to a solution of 
specific gravity approximately 3.2, allow- 
ing the crystalline diamond particles to’ 
settle-and pouring off the suspension of. 
carbon particles. 3 





Beautiful Gems in the Collection at 
the New Field Museum, Chicago 


W HEN one, speaks of the new Field 
Museum, ‘sitting over on the lake 
front, of Chicago, the impression he usually- 
conveys is well illustrated with pieced to- 
gether skeletons ‘of prehistoric beasts and 
mummies brought here from ancient Egypt. 
That these are the only things which the 
institution has to show, was disproved, 
June 6, when Higinbotham Hall was 
opened to the public. 

In Higinbotham Hall can be found one 
of the rarest collections of gems ever put 
on exhibition anywhere west of New York. 
Here are 14 glass-topped cases of jewels 
such as the largest and best retail stores 
like to use in their windows for a Christ- 
mas display. Every great and famous gem 
is represented, some of them cut and some 
uncut. , 

The exhibit begins with the barbaric 
jewelry of ancient Egypt, Rome, Algeria 
and India. Here are shown ornamental 
ear pieces, necklaces, rings, bracelets and 
anklets which were worn by the tribes in 
those distant days. Ancient jewels from 
Ecuador and old Mexico are also shown. 

In the exhibit of ancient tribal jewelry 
one can easily see that while new pieces 
of jewelry are being introduced almost 
every day, the art dates back so far, that 
a complete history is almost impossible. 
Beads seemed’ always to be considered very 
ornamental, and are today very much in 
favor. 

Topaz, amethyst, agates, turquois, beryls, 
are all there in all their splendor. Beautiful 
carvings of rhodonite, which is claimed to 
have been the favorite stone of the former 
Russian Imperial family, are shown. 

In the wonderful array of diamonds rep- 
resented, are reproductions of such famous 
stones as the Hope Diamond, weighing 444% 
carats, the Kohinoor, weighing 106 carats, 
the Orloff, weighing 19434 carats, the Great 
Mogul. The Kohinoor, which is the prop- 
erty of the British Government, is said to 
be valued at $500,000. The Hope Diamond, 
a beautiful stone, is valued at $125,000. The 
Orloff diamond was formerly owned by 
the Russian Government. Also, among this 
collection of rare stones, is the De Vrees 
diamond, which is said to have taken five 
years to cut, and which bears a head resem- 
bling William the II. of Holland. 

In a collection of gold samples, gathered 
from all corners of the earth, are strings 
of wire gold, crystallized gold, and beauti- 
ful gold nuggets. 

The late Harlow N. Higinbotham, at 
one time president of the museum, is one - 
of the chief donors to this fine collection, 
which was gathered from all over the 
country. 
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July 6, 1981. 
BRITISH CLOCK TRADE 


Bureau of Foreign and Domestic Commerce 
Receives Report on Foreign Trade 
in Clocks 


WasuHincTonN, D. C., June 22—The 
British foreign trade in clocks and watches 
is the subject of a report recently received 
by the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., from Alfred 
Nutting, a clerk in the office of the Ameri- 
can Consul General at London. This com- 
munication as published in a Daily Consular 
and Trade Reports reads: 

“Compared with imports of complete 
clocks from Germany during January-April 
of 1913, totaling 681,833 in number, in the 
current year the United Kingdom received 
from the same source 681,882, while the 
value in the pre-war year reached £92,366, 
against £176,335 in 1921. This result has 
been achieved despite the levy of an im- 
port duty on clocks since 1915. 

“From the United States only 40,115 
complete clocks have been imported into 
the United Kingdom in the first four 
months of this year, contrasted with 181,598 
in the corresponding period of 1920 and 
93,374 in 1913, while the values have ag- 
gregated £16,389 in 1913, £77,345 in 1920, 
and £22,250 in the current year. Imports 
of French clocks show a current increase 
in number of about 50 per cent over 1920, 
but remain some 36 per cent lower than in 
the pre-war year; in value, however, the 
movement in respect of French clocks has 
been downward, the largest number imported 
in 1921 being of less value than the smaller 
quantity in 1920. 

“Compared with 1913, the trend of im- 
ports of complete watches in 1920 and 1921 
was downward; in fact, in the first four 
months of the current year they amounted 
to little more than one-half the total in the 
pre-war year, and while they were 22 per 
cent less in number than in 1920, the value, 
contrasted therewith, has declined by 63 per 
cent. Of watch cases the aggregate number 
has fallen from 381,765 in January-April, 
1913, to 110,139 in 1921, and the value from 
£84,289 to £46,377; in 1920, however, 340,062 
watch cases aggregated in value £277,637. 

“Details of the January-April imports 
into the United Kingdom of both clocks 
and watches follow: 

“Compared with imports, British exports 
of clocks, watches, and parts are almost 
insignificant, a circumstance which may be 
due to their much higher cost. Notwith- 
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standing a decrease of over 54 per cent in 
number in 1921 contrasted with 1913, the 
value of complete clocks exported has risen 
over 131 per cent. On the other hand, 
complete watches have, similarly compared, 
fallen in total value, although in number 
they have increased by about 8&4 per cent, 
while exports of watch cases have prac- 
tically ceased. Intrinsically, however, 
British watches were of higher values than 
the imported articles. 

“The exports of British-made clocks, 
watches, and parts from the United King- 
dom during the first four months of 1913, 
1920, and 1921 aggregated: 

“In addition to the sales abroad of 
British-made timepieces and parts, Great 
Britain resells to other countries many of 
the foreign clocks and watches which it 
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Loan Exhibition of Silver at the Pennsyl- 
vania Museum in Philadelphia 


Members of the trade in the vicinity of 
Philadelphia and throughout Pennsylvania 
will be interested in the loan exhibition of 
silver at the Pennsylvania Museum which 
started last month and is now open to the 
public, as the collection herein contained is 
arranged to illustrate certain aspects of 
early American silversmithing which hither- 
to have never been touched on by students 
and collectors. The more familiar Colonial 
silver of New England and New York has 
been to a great extent excluded, as recent 
exhibitions in Boston and the metropolis have 
covered this particular branch of Colonial 
silver very fully. The present exhibition 
aims to lay special stress on the work of the 
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imports; indeed, this reexport trade ex- 
ceeds the trade in British-made watches and 
cases, though it does not equal in aggregate 


early smiths of the more southern provinces,. 
of which Philadelphia was the metropolis, 
not only to exemplify fully the styles typical 
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value the shipments of British clocks. For 
the four months’ periods under review the 
reexport totals were as shown above. 
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45,125 
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17,435 


of the locality of Philadelphia but also to 
illustrate the gradual development of these 
styles. The collection is limited to silver 
made during the 17th and 18th century, 
while the styles which typify the early 19th 
century have not all been kept out of sight. 

An interesting catalog of the exhibit is to 
be found in the June number of the Pennsyl- 
vania Museum Bulletin, prepared by Samuel 
W. Woodhouse, Jr., with the aid of a num- 
ber of others, and particularly of Alfred C. 
Prime, who has done wonderful work for 
the research committee of the museum and 
who supplied much of the information used 


in the catalog. 

The catalog has many beautiful illustra- 
tions of the works of the mastersmiths, in- 
cluding such makers as Richard Humphreys, 
Philip Syng, Harvey Lewis, Joseph Lownes, 
Joseph Richardson (father and son), Jo- 
seph and Nathaniel Richardson, John Lete- 
lier, Elias Boudinot and others. 
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Crediting the Tax on Articles Returned 
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Communication from Acting Commissioner of Internal Revenue to Jewelers’ 
War Revenue Tax Committee Clears Up Some Misconceptions 
as to the Law 
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A recent communication sent by A, C. 
Holden, Acting Deputy Commissioner of 
Internal Revenue to the Jewelers War Rev- 
enue Tax Committee may clear up some 
misunderstanding on the part of the trade as 
to details required by the Revenue Depart- 
ment in connection with the allowance of 
credit or rebate for taxes paid on articles 
later returned by the buyer or exchanged 
by the buyer for articles of a different 
character. 

Where the dealer desires to take credit 
for the tax paid on the original sale of the 
article, he must submit a statement show- 
ing the articles for such credit, the months 
during which a tax was paid on the orig- 
jnal sale price of the goods and other in- 
formation necessary for the Government 
to properly correct the records of the sales 
tax previous submitted. Some taxpayers 
when called on for this information have 
believed that a statement was required 
giving all the details of the original trans- 
action and have felt that they could not 
do this. To clear up the erroneous im- 
pression that may prevail in regard to such 
sales, Acting Commissioner Holden sent 
the following letter last week to Meyer 
D. Rothschild, chairman of the Jewelers 
War Revenue Tax Committee. 





TREASURY DEPARTMENT 
Washington, June 28, 1921 


Office of the Commissioner of Internal 
Revenue 
Jewelers War Revenue Tax Committee 


Gentlemen :— 

Attention of Mr. Meyer D. Rothschild, 
Chairman: 

In reply to your letter of June 14, 1921, 
you are advised that there has been no 
ruling superseding that which permits mer- 
chants to take credit on their current list 
of tax due under section 905 of the Rev- 
enue Act of 1918 where goods on which 
tax under this section of the law has been 
previously paid or returned and the sales 
price refunded, on an account of adjust- 
ment, replacement or exchange as outlined 
in Article 2 of Regulations 48, copy of 
which is enclosed. 

Collectors throughout the country have 
been instructed, however, that where such 
credit is taken the taxpayer must submit 
a statement showing the reasons for the 
credit; the month or months during which 
the tax was paid on the original sales price 
of the goods; and if paid in more than 
one month, the portion of the credit charge- 
able to each payment. 

This statement is necessary in order 
that proper entry may be made on the 
records of this office. Some taxpayers who 
have been called upon for the information 
have received the impression that a state- 
ment giving the details of each trans- 
action is desired, and have stated that it 
1s impossible to give same from their rec- 


ords. This is an erroneous impression as 


no such details are desired but only a short 
statement giving the information requested. 
Dealers who have not been keeping such 
records as will enable them to give this 
information must begin doing so at once, 
and whenever a return is filed on which 
credit is taken attach thereto the proper 
statement. 
Respectfully 

(Signed) A. C, Hoipen, 

Acting Deputy Commissioner 
Encl. 4298 





Regulation 48, Article 2 to which the 
Commissioner refers covering the credit 
for tax on articles returned or sales re- 
scinded, reads as follows: 


REGULATIONS 48, ARTICLE 2. 


Art. 2. Rescission of Sales—If articles sold 
are returned and the sale entirely rescinded, no 
tax is payable, and if paid may be credited against 
the tax included in a subsequent monthly return. 
See Art. 35. If part only of articles sold at one 
time is returned, and credit or rebate allowed by 
the vendor therefor, the portion of the tax to be 
credited will be only the proportion of the total tax 
paid which the amount allowed as credit or rebate 
bears to the total sale price of all the articles. 
If an article is sold and thereafter exchanged 
for another article of a higher price, the pur- 
chaser paying the difference, the vendor should 
pay the tax on the second sale, but may take as a 
credit against such tax the proportion of the tax 
paid on the returned article which the amount 
allowed as a credit for the return of such article 
on the second sale bears to the amount of the pur- 
chase price in the case of the first sale. 





Mr. and Mrs. Meyer D. Rothschild Start 
on a Tour Around the World 


Meyer D. Rothschild, chairman of the 
Jewelers War Revenue Tax Committee, 
and Chairman of the Business Men’s Na- 
tional Tax Committee, has started on a 
trip around the world accompanied by his 
wife. Mr. and Mrs. Rothschild left New 
York Saturday for Vancouver, British Co- 
lumbia, from which city they will sail di- 
rectly to New Zealand and then go to 
Australia, to Tasmania, to Manila and 
Hong Kong. From there they expect to 
go up and down China for a short time 
and after leaving there go through Burma, 
Siam, India and Ceylon, before finishing 
their tour of the Far East. 

Mr. Rothschild, who is one of the most 
widely known men in the jewelry trade, 
a former director and president of the Na- 
tional Jewelers Board of Trade, vice-pre- 
sident of the American Jewelers Protective 
Association, and former vice-chairman of 
the Jewelers’ Vigilance Committee, has also 
held probably nearly every office and honor 
that his associates of the trade could heap 
upon him during his many years in the 
jewelry and gem industries. The well 
wishes of thousands of personal friends 
and admirers go with him on his journey 
around the world which he and Mrs. Roth- 
schild have looked forward to for a 
number of years. 
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DEATH OF W. T. NEWTON 


Well Known Knoxville, Tenn., Jeweler and 
Optician Passes Away in His 58th Year 


Knoxvitte, Tenn., June 29.—W. T. New- 
ton, well known in the jewelry and optical 
business, died at his home in Knoxville 
Saturday, June 25. He-was prominent as a 
business man of this city and his death is 
greatly regretted by a host of friends in 
social and mercantile circles. 

Born at Des Moines, Iowa, 57 years ago, 
Mr, Newton secured his early education in 
the schools of that State, and at the age 
of about 17 years removed to Knoxville, 
where for 30 years he has been a figure 
in the business world, having equipped him- 
self for the optical profession, which he 
followed and also combined with a jewelry 
business. 

For 10 years he was located in the “four 
hundred” block of S. Gay St., but for the 
past 20 years had been located at 313 S. Gay 
St. 











Trinket and Trickery 





sorPRINKET and trickery,” says Sir 

George Birdwood, “are the same 
word.” Don’t get mad; he is not hitting 
at the jewelry trade, but only tracing the 
derivation of the word. This research into 
the genealogy of words is highly interest- 
ing, even romantic, both for the inquisitor 
and the reader. The words “trinket” and 
“trickery” go back to the ancient Sanskrit 
word “turka,” meaning “twisted,” also a 
“spindle,” and interlaced wire-work. From 
the same source we get our old jewelry 
friend “torque,” the Asiatic gorget, one of 
which, taken from the neck of the great 
Gaul warrior Titus Manlius slew in single 
combat, earned for the brave Roman and 
his descendants the honorific surname of 
Torquatus. And the word “trousseau,” the 
Spring bride outfit, comes from the same 
fountain-head; it is. derived from the 
French “trousse,” which is the vernacular 
of our Gallic ally for a collection of trinkets 
united in a case, suspended by chains from 
the belt during the Middle Ages. 

Now we have wandered around through 
many distant lands, through many centuries 
of time, in search of the family antecedants 
of our word, but we find the clue also in 
our very modern “Standard Dictionary,” 
where we read: “Trickery, the art of dress- 
ing up things; things used in dressing up; 
decoration.” It is the same “old bag of 
tricks” on our tongue every day. 








D. F. Sullivan, for many years in the re- 
tail business at Rockford, Ill, and for 11 
years prior to last October owner of the 
Sundberg Co. store at Fargo, N. Dak., spent 
last week in Chicago buying the opening 
stock for a store in Minneapolis. Hand- 
some new furnishings are being placed in 
the store room at the corner of 11th St. and 
Nicolette Ave., and will be ready for occu- 
pancy Aug. 15. Mr, Sullivan says that he 
has found since he retired that the age of 


. 60 is entirely too young for him to quit and 


as there was not a corner jewelry store in 
Minneapolis he decided to establish one. 
The business will be conducted as D. F. 
Sullivan & Sons. 
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Perles de la Grande Duchess Marquette Pearls 


A necklace of fine Oriental A necklace of exquisite Ori- 
pearls of exquisite lustre. ental pearls with delicate iri- 
Mounted with platinum clasp descent tints, 

set with seven diamonds. 


What Twenty-Five Y ears 
of Experience Have Taught 


i hare jeweler had no difficulty in getting artificial pearls 
before the birth of La Tausca Pearls. And while he a 
still can get artificial pearls galore, he finds it increasingly hentai Mati 
difficult to get all the La Tausca Pearls necessary for his Quality 30 Pearls—Delicate, 
sales moon volgen 


Panama Pacific Pearls—Oriental 
pearl necklace with brilliant 





It’s not his fault, not the wholesaler’s, not ours—be- 
cause quality cannot be produced in quantity and La Tausca 
Pearls are “quality” with all the meaning that that word 
can imply to those whom the best alone will satisfy. 


La Tausca “Roman” qualities not only have that 
sincere “feel” of the genuine pearls, but also all of Nature’s 
iridescent sheen and lustre. 


There was only one Rembrandt—and though artists 
have striven to copy and imitate his style and tone, none 
has succeeded. And so it is with La Tausca Pearls,— 
each La Tausca pearl has individuality and is a masterpiece, 
a work of art. 





tints of iridescence. 

Martha Washington Pearls — 
Pearls of delicate creme-rose 
tint with 10 kt. solid gold 
clasp. 

Diamond Opera Pearls—A neck- 
lace of satiny Oriental pearls 
with genuine diamond in solid 
white gold clasp. 

Lady Grey Pearls—An_ excep- 
tionally handsome, moderately 
priced necklace of light creme 
pearls. 

Perles d’Orient—Creme Oriental 
pearls of great lustre, with 
fancy white gold diamond 
pearls. 

Batava Pearls—Beautiful 18-inch 
Oriental pearl necklace, with 
solid gold clasp set with genu- 
ine diamond. 

Diamond Special—Pink Oriental 
pearls with diamond clasp. 
Orient Special — Brilliantly iri- 
descent. pearls in a moderately 

priced necklace. 

Ramona Pearls—Delicate creme 
rose pearls with white gold 
diamond clasp. 








RKRARPELES 
Maker of the World’s Fine Pearls 
Paris PROVIDENCE New York 


Retailers Supplied Through 
Wholesalers Only 


Every La Tausca Necklace 
Sold by a Retailer 
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ATTEMPTED ROBBERY FAILS 
Two Youthful Bandits Caught in Attempt 
to Loot Philadelphia Store After a 
Passerby Has Been Killed 


PHILADELPHIA, Pa., June 29.—T wo youth- 
ful bandits, foiled in a desperate effort to 
rob the jewelry store of Samuel Bugay, 
2327 S. 7th St, on Tuesday afternoon, 
shot and killed one of several men who 
surrounded them and finally were overcome 
by superior numbers. 

The bandits, Harry Lassner, 19 years 
old, Tree St. near 5th St., and George A. 
Jackel, 34 years old, 604 W. Moyamensing 
‘Ave., were arraigned today before Magis- 
trate Renshaw in Central Station and held 
without bail to await the action of the 
coroner. The slain man was Isadore Rabi- 
nowitz, 50 years old, a tailor of 2118 S. 
8th St. 

Red-eyed from weeping, Lassner at the 
hearing today begged the police not to 
send him to the electric chair for the mur- 

‘2 
ae was an accident,” he sobbed. “The 
gun fell from my hand during a tussle. 
It exploded when it dropped on the side- 
walk. Honest to ——, I didn’t mean to 
kill anybody.” 

Lassner’s tale, however, is branded by 
“murder squad” detectives as false. While 
the tears trickled down the prisoner’s cheeks 
Harry Kane, 2331 S. 7th St. described 
in Central Police Court how he saw Lass- 
ner shoot Rabinowitz and then threaten 
the witness with death. Armed only with 
a butcher knife, with which he had been 
slicing a watermelon, Kane, who is 20 years 
old, brandished his weapon around Lassner’s 
neck and, shouting that he would cut his 
head off, subdued the bandit. 

The shooting occurred in front of the 
Bugay jewelry store shortly after 4 o’clock 
in the afternoon. Police at first believed 
six other men were involved in the raid 
and that they fled in an automobile. Lass- 
ner denies he and Jackel had accomplices. 
In his confession to Belshaw, a detective of 
the “murder squad,” early in the day, Lass- 
ner declared he and Jackel decided to “get 
easy money” by resorting to banditry, 

“TI am out of work, although Jackel has 
been earning odd sums as a helper on a 
moving van,” Lassner’s confession ran. 
“We met a bunch of our pals at 6th St. 
and Washington Ave. We got to talking 
about the ‘stick-ups’ in this burg. We 
drifted around from saloon to saloon and 
absorbed a lot of hooch. Also we bought 
a couple of guns. Our pals went to the 
river and we drifted up near the jewelry 
store. Jackel lives not far from the store. 
Well, we decided to pull the job, but the 
woman screamed and scared wus worse 
than we scared her. The gun was knocked 
out of my hand. That’s how it hit Rabin- 
owitz. I didn’t mean to kill anybody.” 

According to Belshaw, this statement is 
discredited because the shot pierced Rabin- 
Owitz’s chest under his heart on an even 
line. If the weapon had ‘been discharged 


on the sidewalk a slanting course would 
have been taken by the ball. 

But for the bravery of Mrs. Rose Bugay, 
wife of the jeweler, the raid of Lassner 
and. Jackel might have been successful. 
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Despite their threats to kill her if she made 
an outcry, she screamed. 

“There was nothing suspicious about the 
men when they entered the store,” Mrs. 
Bugay said. “Jackel said he was going to 
get married. He said he wanted to pick 
out a nice new-fangled ring for his girl. 

“There was one in the window with 
filigree work and he pointed to it and said 
he would like to examine it. I turned my 
back to them to get the ring. Then I 
felt something hard pressed against my ribs 
on either side. I looked around, 

“‘Throw up your hands!’ said one of 
the men. I believe it was Lassner. Of 
course, up went my arms, but I was think- 
ing all the time what I should do. Lassner 
tried to get back of the counter. He still 
was pointing his gun at me. Jackel stood 
a few feet away from me, his gun leveled 
at my heart. 

“They said not to scream, but, believe 
me, I did. I couldn’t help it. And when I 
yelled I started for the door, the men after 
me. One of them tried to hit me. They 
were cursing and said I had done a —— 
of a thing to cry out.” 

Kane, who captured Lassner with a 
butcher knife, was the principal witness at 
the hearing. He said he was working in 
the fish store of Harry Sabulsky, 2331 S. 
7th St., when he heard a woman scream. 

“Lassner came running out of the jewelry 
store,” the witness said. “He was excited 
and he shot. I did not see Rabinowitz fall. 
I made for Lassner as fast as I could. 

“‘Get away or I’ll shoot you, too,’ he 
cried at me. He pressed his gun against 
my stomach. ‘Let me go, or you'll be the 
next one,’ he shrieked at me. 

“I lifted my butcher knife and waved it 
at him. ‘Not a chance,’ I said. ‘I’m going 
to cut your head off.’ I grabbed him by 
the head and started to use the knife. 
‘Don’t! don’t!’ he pleaded, and he surren- 
dered meekly.” 

After his testimony Kane was eulogized 
by the magistrate. 

“Your conduct has been so courageous,” 
said Magistrate Renshaw, “that I think 
there should be some recognition from the 
proper authorities. You displayed remark- 
able bravery.” 

Kane later asked Detective Belshaw for 
permission to carry a revolver. He said 
he had been threatened because he helped 
capture the robbers. The detective said 
he could not give such permission. Threats 
in a case of that sort are not unusual, he 
said. He asked Kane to give him the names 
of anybody who threatened him. 

A sister and aunt of Lassner occupied 
front-row chairs in the hearing room. They 
burst into loud sobs when Lassner was 
escorted to the prisoners’ dock. Their 
wailing was so disturbing that Magistrate 
Renshaw ordered them to leave the room. 

The sister, a blonde, dried her tears, “I 
won't cry if you'll let me stay,” she pleaded 
to the magistrate, who rescinded the order. 

Jackel is married and has two children, 
but is separated from his wife and lives 
with his mother. When word of her son’s 
arrest reached Mrs. Jackel at her home, 
she hurried to the police station and be- 
came hysterical upon learning of the at- 
tempted hold-up and murder. “I know 
George wasn’t himself,” she cried. “He 
never killed anybody. He has been drinking 
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heavily the last few days and has acted 
strangely.” 

In addition to Kane’s testimony at the 
hearing, his employer, Sabulsky, told of sub- 
duing Jackel with little trouble, and Patrol- 
men Sasson and Murray, of arriving as 
Kane and Sabulsky took away the bandits’ 
weapons, 

Rabinowitz became a victim of the ban- 
dit’s weapon because he was on an errand 
to buy buttons for a frock for his 20-year- 
old daughter Mary to wear at a party the 
following night. In addition, Rabinowitz 
is survived by a widow, who has been 
prostrate since the murder; a son, Harry, 
27 years old, a veteran of the A. E. F., 
who won the Croix de Guerre and is 
anxious to take the law into his own hands; 
Rae, 19 years old, and Samuel, 15. 

Mr. Bugay, proprietor of the jewelry 
store, knew nothing of the attempted 
hold-up and murder until he returned from 
a photographer’s. 

“I had taken my two little boys to a pho- 
tographer’s,” he said. “I knew nothing 
about the hold-up until I returned home, 
although the photographer’s was but a half 
square away. Then I saw the crowd and 
the confusion and found my wife in a 
faint.” 








SENT TO PRISON 


Chauffeur Must Serve Term in Dannemora 


for Robbing Albany, N. Y., Jeweler 


Avpany, N. Y., June 29.—Raymond 
Cornwall, an Albany chauffeur, was con- 
victed of grand larceny, second degree, in 
the Albany county court and has been sen- 
tenced to ‘Clinton prison at Dannemwra, 
N. Y., for a term of not less than two or 
more than four years by Judge Crandell. 
Cornwall was indicted on the charge of 
burglary, third degree, and grand larceny, 
first degree, but the jury found a verdict 
of guilt in the lesser degree. He was ac- 
cused of breaking into the jewelry store 
of Max Lufschultz of 100 Madison Ave. 
the night of February 27 and stealing rings, 
watches, chains, La Vallieres and other ar- 
ticles, valued at $2,874. 

A few days after the burglary Cornwall 
and his sister sold some of the goods to 
Harris Paul and Abraham Koblentz, Al- 
bany jewelers, giving assumed names and 
addresses. ° Mr. Paul recognized a ladies’ 
chain as one he had sold Mr. Lufschultz 
and he gave the police the information on 
which Cornwall was arrested. 

At the trial Cornwall testified he met a 
stranger about to take a train for Boston 
the night: of the burglary and he bought 
a handkerchief full of jewelry for $20. 

Cornwall was indicted two years ago for 
clothing store burglary but was never tried 
because of insufficient evidence to con- 
vict and the police believe he has been 
responsible for many burglaries commit- 
ted in Albany and vicinity. 











Creditors of H. R. Cox, Moline, Ill., have 
been notified that on July 8, at 2 Pp. m., a 
meeting of creditors will be held in the 
United States Court Rooms at Peoria, at 
which time they may prove their claims, 
examine the bankrupt and transact such 
other business as may properly come before 
the meeting. 
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=] EXAMINATION of DIAMONDS: Before & After Cutting — ll 
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James J. Loeb 
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Melees and small 
diamonds are selling 
faster than the larger 
sizes and knowing 
this wehaveonhand 
a larger and better 
stock than ever. 
Keep us in mind. 






This is a 
Melee 
Year 


the European 










Diamond 


Markets 

















OUT TTT TT 


MU TT 





JAMES J. LOEB & BROTHER 
68 Nassau Street, New York 
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The News from England 
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Sir L. Phillips Predicts Prosperous Future for Diamond and Other Mining— 
Lost Pearls Recovered—Restrictions on Lighting Hurts Jewelers— 
Big Prices for Old Silver 
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Lonpon, June 15 (Delayed in the mails).— 
His confident belief in “solid ground” for 
confidence in a comparatively long and 
prosperous “future” for the gold and 
diamond mining industry was emphasized 
by Sir Lionel Phillips, Bt, presiding at 
the meeting of the Central Mining and 
Investment Corp., Ltd., here recently. Sir 
Lionel, dwelling on the Eastern Rand de- 
velopments and Transvaal mining regula- 
tions, said the prevailing system in the min- 
ing industry was economically unsound so 
far as it concerned the matter of black and 
white labor. It was all right to stimulate 
the employment of white persons and at- 
tract as many as possible to the country, 
he thought, but so far as the mining in- 
dustry was concerned this policy was not 
having the best effect on it. 

It was pointed out that the company 
holds £690,000 more in gold and diamond 
industries than it did. In this connection 
the chief item was the holding in diamonds 
due to a slackness in that trade. As Sir 
Lionel said, however, a similar falling off 
in the demand for diamonds has occurred 
many times in the past and has been in- 
variably followed by a revival in activity. 
“T am confident, therefore,” said the chair- 
man, “that with the return of profit-earning 
times our stocks will speedily melt away.” 

* * 

Twenty-two pearls lost from a valuable 
necklace four months ago have just been 
recovered in Paris by the police of that city, 
who have arrested a hotel porter who was 
trying to dispose of 15 of the gems. The 
pearls are the property of a French actress 
—Mile. Campbell. Four months ago she 
quarreled with another actress, a Mlle. 
Jane Renouardt, at a fashionable dance in 
the Champs Elysees, and they pulled each 
other’s hair. The necklace was broken in 
the scrimmage. The hotel porter now un- 
der arrest helped pick them up. 

x ok 


One more handicap that the British 
jeweler now has to contend with is the 
restriction on lighting. The average jewel- 
er here relies a lot on his artificial lights to 
show off his display goods. But the coal 
strike has put this custom “on the blink.” 

Among the most recent victims of the 
police net in this respect was a Thornton 
Heath jeweler, who owns a jewelry store 
in Finshury pavement, central London. The 
police found six lights on at his premises 
during the daytime. The jeweler reduced 
the six lights to one. A month later the 
police again paid a surprise visit. They 
told the magistrate the jeweler was burn- 
ing lights “in broad sunlight with the blinds 
down.” The unfortunate jeweler was fined 
50s. and costs. 


* * * 


Big prices for old silverware were real- 
ized at Christie’s the other day, when as 
high as 200s. an ounce was obtained for 
a silver-gilt Tazza of the Elizabethan pe- 
riod, weighing 13 ounces. 


A Charles II 


porringer fetched 155s. an ounce, and a 
James I Tazza sold at 620s. an ounce. A 
Henry VIII silver Apostle spoon fetched 
450s., and a pair of Charles I seal-top 
spoons, dated 1630, realized 750s. The 
property auctioned was put up by a lieu- 
tenant-colonel. 








CHECK SWINDLER ACTIVE 





Many Jewelers of Southeastern [Illinois 
Towns Among Victims of Young 
Ex-Bank Clerk 


Ostonc, Ill, June 29.—Jewelers of 
Oblong, Olney and other towns in south- 
western Illinois were interested in the news 
received last week of the arrest of a for- 
mer bank clerk of Casey, charged with 
the passing of worthless checks on the Bank 
of Greenup on dealers in many towns in 
this vicinity. The man was arrested at 
Vandalia, where it is said he confessed to 
Sheriff Craig his guilt in some of the trans- 
actions alleged, and told where he had 
pledged the jewelry obtained with the 
fraudulent checks. 

The boy, for he is only 19 years old, 
operated in Oblong May 11, at which time 
he got from R. D, Lewis, a local jeweler, 
a diamond ring worth $142 which he later 
sold to a Mr. Kiser for $65. Mr. Lewis 
learned after the check had come back that 
the man had operated also at Vincennes, 
Ind., at Paris, Charleston and Mount Car- 
mel, where he had obtained jewelry, and 
at Robinson, where he had obtained silver- 
ware, At Olney, Ill, he obtained a ring 
worth $183 from Mehmert & Son, and in 
his confession to the sheriff and to E. H. 
Mehmert it is said he explained that he dis- 
posed of it to a clothing merchant at Mat- 
toon and took in payment a ruby and $50 
in cash. 

The prisoner, who is said to be the son 
of wealthy residents of Casey, finding his 
salary as a bank clerk was not enough to 
get married on, resigned his job to get a 
better one. His girl going back on him, 
it is said, he became reckless and started 
his career of passing worthless checks for 
merchandise on which he raised money. 

Following up information he received, 
Mr, Lewis, a victim of this town, learned 
that his ring had been sold to C. W. Kiser, 
a jeweler of Newton, and succeeded in get- 
ting back the ring from that dealer. Lewis 
has sworn out a warrant against the 
prisoner, but so far no action has been 
taken on his charge. 





Arthur S. Alter, Chicago representative 
of Jacques Kreisler & Co., New York, left 
last Thursday for New York to spend. 10 
days at the factory and will then call on 
trade en route home about July 15. He 
stated that incidentally he would attend the 
big fight in Jersey City with members of the 
firm, 
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EXPORT STATISTICS 


Shipments of American Jewelry and Watches 
to Foreign Countries During May 


WasuinctTon, D. C., July 1—The offi- 
cial statistics for the month of May 
just completed, show that American jewel- 
ry exported during that month to foreign 
countries amounted in value to $23,837 and 
of this Canada, as usual, takes the largest 
part, sales to that country amounting to 
$11,548. Mexico was our next best cus- 
tomer, though she took slightly less than 
$3.000 worth during the month, while ex- 
ports over $1,000 for the month were 
shipped only to France, Italy, Spain, Eng- 
land and Argentine. 

The full list of countries to which jewel- 
ry was exported and the amount taken by 
each was as follows: 





Countries Value 
SRE in ccedectgudsnss inagasees $185 
POD. 2 actin cenetodossdnciesmanl 1,650 
Pe ied, dais erence a qh’ 1,815 
UN 2 svevinidetnsieceemavabedebe 1,601 
SGN Sis ctor Meieee Rapledanae 279 
Swe |. 6 ied icdiswteblores oa | 
DI <ncccsve? *cchunenmebs 1,325 
Bermds .cccccccs RE ee 4 
CO ecievniees Spi cacubagesetesa 11,548 
PE i ccccnnbapnerecsanteaens 87 
Mexico ........ Wilaeae cade aaaele 2,989 
Newfoundland & Labrador ........ 14 
CN eindedescnrtwkdacteundesdents 95 
PN iin 6s caddiesedaiae 1,702 
J PR er mere A eaten ts 41 
ESPAIBER MIME 5 bcos iicacagaieuces 30 
Straits settlements ...............- 320 
PIN iintct+ccedecducacennen 21 
FRG DOMINO Ssenceneniacwens 100 

5 oT ae eo $23,837 

WasuHincton, D. C., June 30—Ac- 


cording to the statistics compiled by the’ 
Bureau of Foreign and Domestic Commerce, 
the value of American watches and parts 
thereof exported to foreign countries dur- 
ing the month of May amounted to $60,825. 
Nearly five-sixths of this amount went to 
Canada whose shipments amounted to $49,- 
827, the next largest customers being New 
Zealand and Chili which took $2,152 and 
$2,140 respectively, 

The full list of countries and the amount 
of shipments to them is as follows: 


Countries Value 
BN i crnecttdiveteceaven enemas $60 
OND a xtintesavesvthcdiio 950 
et 32 
SN iveiadénvnhukddadeiditad 49,827 
Er ae eee ee 113 
ND Wiinceceksceodseatenxenel 1,207 
DNS itd tir ideas 29 
MORI ..0.000. aeididiedicetnd weeeantes 1,673 
Cre rR is 12 
Other Brit. West Ind. .......... 62 
GE i. vesauetcapisaeabaeiak ane 162 
Virgin Islands of U. S. .......... 13 
re Kiunetes tinknatabed 31 
Se oxceenectons atheistic 2,140 
ID: -c vnatvcdcudihveanal ie 182 
SNe siientn tanuane cudenotdke 1,316 
Po re re ae 414 
TINE oso dtsanadéerdniiobean 450 
Pe SD gins cncadwedsvenas 2. Bee 

 vocncicces socces’ SOURS 
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Everything in Gems but Diamonds and Pearls. 
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Scientific Stones 


| Our own Laboratories for the Study 
of New Colors 
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A.B.C. 5th Edition. 


Bentleys. ake 4 We are equipped to do any kind of Lapidary 
‘ Work. Stone cutting of all kinds. Large 
orders quickly executed. First quality and 
lowest prices. Any size, style or shape 
of stone cut to order. 


Over 400 Workers employed in the 
JURA country under the personal 
direction of as BENOIT. 
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DEATH OF WILLIAM W. FISHER 


A Brief Outline of the Career of a Promi- 
nent Sunbury, Pa., Jeweler who 
Passed Away Recently 


Sunpury, Pa. June 29.—The recent 
death of William W. Fisher, a jeweler on 
Market St. and one of Sunbury’s most 
prominent citizens, was a great shock to 
his wide circle of friends and the com- 
munity at large. His death was caused 
by a recurrent stroke suffered some weeks 
ago which left him in a weakened condi- 
tion. Mr. Fisher had taken active part in 
community affairs since locating here about 
30 years ago. He was in every sense of the 
word a self-made man and was esteemed 
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by all who had the pleasure of his ac- 
quaintance. 

He was a member of the borough coun- 
cil at the time of his death, having served 
faithfully in that body for several years 
past. He was also active in fraternal and 
civic organizations of the community and 
was identified with every worth-while move- 
ment that had as its object the betterment 
of Sunbury. He was one of the leading 
jewelers of this section of the State and 
was a man who had developed every branch 
of his chosen business. 

William W, Fisher was born Feb. 13, 
1861. When a boy of 10 years of age his 
family moved to Watsontown in 1871, and 
there he attended public schools. In 1882 
he founded a paper at Watsontown known 
as the Star, the first issue of which ap- 
peared in April, 1882. Mr. Fisher sold 
his share in this paper to Dore Burr in 
November 1883. After severing his connec- 
tion with the newspaper, Mr. Fisher en- 
tered the stationery and book business in 
Watsontown, establishing a store in 1885, 
and for a time he also published band 
music, 

In 1888 he went into the jewelry business 
at Watsontown, where he was located for 
several years. In 1891 he settled in Sun- 
bury, having at that time bought the jewelry 
business of M. J. Beckley, 344 Market St., 


~O. N., M. S., of Wilkes-Barre. 
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where he had since been established. His 
store is one of the finest in this part of 
the State. 

He was a Mason of high degree, holding 
membership in Maclay Lodge No. 632, F. 
& A. M., of Sunbury; in Northumberland 
Chapter No. 174, Royal Arch Masons; in 
Mount Hermon Commandery No. &, 
Knights Templar, and in Irem Temple, A. A. 
He was 
a charter member of Maclay Lodge and 
was elected treasurer upon the organization, 
holding that office for a number of years. 
He was a past exalted ruler of Lodge No. 
267, B, P. O. Elks, of Sunbury, and a mem- 
ber of the Temple Club and the Americus 
Club. He was president of the old Sun- 
bury Auto Club, which was organized in 
1909, and a director of the First National 
Bank, 

Mr. Fisher was a member of the Ma- 
sonic Consistory and was an elder in the 
First Reformed Church. 

He was actively identified with the Busi- 
ness Men’s Association and served for 10 
years as president of that body, retiring 
more than a year ago, when he declined 
re-election on account of ill health, He 
was also prominent in Rotary activities and 
a director of the club, as well as a member 
of the Sunbury Steam Fire Engine Co. 
No. 1, the Tall Cedars of Lebanon, the 
Chamber of Commerce and the Grouse Club. 

Aged 60 years three months and 20 days, 
Mr. Fisher is survived by three nieces. 
He was the last of his family, two brothers 
and a sister having preceded him to the 
grave. His wife died in 1910. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Selling Price 
London U. S. Govt. 
Date Official. Assay Bars. 
RE sda sw ose aeiainceseoe 35% 61% 
FOMEOEY ccun Waeae nets 35% 62 
AR relia dence Leuuidd 35% 61% 
OEE CES 35% 61% 
bk Donte oer eaters 3514 61% 
UT OP fin cic ae Raese wares 35% Holiday 








Announcement has been made by The 
National Cash Register Co. that a new cash 
register designed to fill a long felt want 
of thousands of merchants, has been placed 
on the market. The new machine, which 
is called the Class 1100, is a low-priced, 
high-grade register that issues a receipt 
with every transaction. In the past many 
merchants who were starting in business, 
while realizing the great value of receipt 
printing cash registers, felt that they could 
not afford machines of that type because 
of their higher price. To fill the needs of 
these merchants, the National Cash Rgis- 
ter Co. determined to put a_ receipt 
printing register on the market at a price 
that would be within. the reach of every- 
one. The new register is built in several 
different models, adapted for use in varied 
lines of business. At each operation of 
the register, a receipt is printed and is- 
sued. This receipt shows the merchant’s 
name and address, the amount and num- 
ber of the transaction, and the date. 
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DEATH OF HENRY FROEHLICH 





New York Jeweler Passes Away After an 
Illness Covering Several Weeks 


Henry Froehlich, of Henry Froehlich & 
Co., 68 Nassau St., New York, and well 
known in the jewelry trade in the Metropo- 
lis and throughout the country, died Satur- 
day, June 25, at his home, 613 W. 110th 
St., after an illness covering a period of 
several weeks. The funeral was held Mon- 
day, June 27, from his late home, with in- 
terment in New Union Fields, Cypress Hills, 
; oe 

Henry Froehlich was born in Germany 
67 years ago. He came to this country 
when a youth and was employed for a long 
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time, working for 10 years for Marks & 
Weis, New York. About 35 years ago he 
founded the concern which today bears his 
name. He engaged in the manufacturing. 
and importing of jewelry, watches and dia- 
monds, and by hard work built up the busi— 
ness. He was first located in the Maidem 
Lane district and the business has beem 
located at 68 Nassau St. for a period of. 
over 20 years. He had a wide circle of 
friends in the trade, having traveled for a 
period of about 40 years. He retired about 
six years ago. 

He was a member of King Solomon 
Lodge, F. & A, M., No. 297, and was in- 
terested in many charitable institutions to 
which he contributed liberally. He was a 
man who made his home the center of his 
interest and was a devoted husband and 
father. 

He is survived by his widow, Betty, and 
by two married daughters, Mrs. Howard 
Deutsch and Mrs, Edna Ware. 








A new jewelry store has been opened un- 
der the firm name of Grossen & Marvin, 
Oswego, N. Y. It is located on W. 2nd 
St. in the store formerly occupied by the 
Chamber of Commerce. Leon C. Grossen 
was for many years with Jules Wendell & 
Son, of Oswego, and George W. Marvin 


IO das with Rudd & Rix, of Ilion, 
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ESTABLISHED 1652 


TRADE MARK 
REGISTERED 


The 
Guarantee 


of Quality 


HAYDEN ‘W-WHEELER & CO-/ne- 
1 Maiden Lane «Factory 72 Spring Street: NewYork. 


@ The Wheeler quality standard is well reflected in 
this 17 ligne thin model pocket watch designed for 
discriminating men. The movement is of our own 
importation—The Rode—a quality watch. The cases 
are Wheeler exclusive designs, in plain styles as well 
as handsomely engraved and odd shapes. All Rode 
watches are backed by the Wheeler guarantee which 
means the highest standards of quality and manu- 
facture. 


@ This Rode model combines thinness with depend- 
able accuracy. The silver dial adds a touch of beauty 
and the luminous figures and hands suggest the 
practical utility now demanded without detracting 
from the artistic appearance of the complete watch. 
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TO FIGHT “FAKE” AUCTIONS 





President of Massachusetts and Rhode Island 
Retail Jewelers’ Association Gains 
Support of Boston Chamber of 
Commerce in War Against 
Auction Houses 


Boston, Mass., June 30.—After several 
weeks of effort Albert RK, Kerr, president 
of the Retail Jewelers’ Association of 
Massachusetts and Rhode Island, has won 
the support of the Boston Chamber of 
Commerce in the campaign which the jewel- 
ers have been waging on and off for years 
against the “fake” jewelry auctioneers, 
many of whom have permanent quarters in 
this city, and who during the year induce 
unwary customers to part with hundreds 
of thousands of dollars. Washington St., 
where numerous legitimate retail jewelers 
are located in expensive stores, is the 
stronghold of these auctioneers, who em- 
blazon their premises with glaring signs dis- 
playing in bold letters the usual announce- 
ments of sales of jewelry stocks at “slaugh- 
ter” prices. ‘ 

The most familiar “important notice” is, 
perhaps, the one which tells of the auc- 
tioneer’s having purchased at enormous sac- 
rifice on the part of the owners bankrupt 
stocks of jewelry and silverware of well- 
known makes. Such “sales” as these, of 
course, deceive the public, and, what is 
worse, deprive legitimate jewelers of hun- 
dreds of thousands of dollars. The 
moderate-sized jewelry store suffers most, 
although the bigger establishments also are 
affected. Furthermore, the city loses, not 
only in the form of taxes, but also in repu- 
tation, as Boston, like other large cities, has 
a big floating population of transient cus- 
tomers, many of whom are caught by the 
wiles of the “fake” auctioneer, and conse- 
quently go away with a very bad impression 
of Boston. 

The Chamber of Commerce, through 
Mr. Kerr’s instrumentality, has contributed 
$3,500 to the exchequer of the Better Busi- 
ness Bureau, which latter organization, re- 
inforced by the chamber’s moral support, 
will at the first opportunity set the wheels 
in motion for ridding the city of these auc- 
tioneers. 

While the backing of the chamber and 
the bureau is a great stimulus to the move- 
ment, Mr. Kerr points out that the support 
of the jewelers, big and little, is necessary 
in order to make the campaign a great 
success. And he, therefore, plans to make 
a special appeal to the jewelers for their 
financial and moral support. The oppor- 
tunity, Mr. Kerr rightly declares, is a splen- 
did one, and one which comes just at a 
time when Washington St. and other 
jewelry centers are infested with this class 
of venders. He urges all jewelers to get 
in touch with him right away, so that a 
maximum result may be achieved. 

Another matter which is engaging his 
attention, and on which some action already 
has been secured, is the relations between 
the wholesaler and the retailer. Despite 
the “gentlemen’s” agreement which has been 
in existence for years between the whole- 
saler and the retailer that the former will 
not sell direct to the public, there are, Mr. 
Kerr says, several jobbers who flagrantly 
violate this agreement. Boston. abounds 
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with many so-called jewelers, who have 
merely desk-room, or just a home address, 
who have no “overhead” expenses, and who 
pay no rent or taxes, and have no employes, 
but who do a considerable business by deal- 
ing with wholesalers and selling to the 
public at a nominal profit, thereby depriving 
the regular jeweler of much business which 
would otherwise come his way. 

Mr. Kerr has been in communication with 
New York and has had outlined to him 
what method of procedure to adopt to put 
an end-to this evil practice. The matter 
will now come before the State organiza- 
tion and action is expected in the near 
future. One unusual instance in this con- 
nection which has come to Mr, Kerr’s atten- 
tion is the fact that some of the army stores 
in this city have a quantity of watches of 
a well-known make and are actually selling 
them for less than the retailer can buy them 
fromthe jobber. 

The question of reduction in the’ price 
of silver goods has been exercising. the 
minds of the jewelers in this State and the 
State organization has conducted a canvass 
for opinions. The result is that 75 or 80 
per cent of the members have declared 
themselves in favor of a reduction on the 
ground that the public will not buy until 
there is a considerable cutting in price. 
Boston, as elsewhere, has been suffering 
from a “buyers’ strike,” and silverware has 
been one of the lines hardest hit. 

On the other side of the question are 
the remaining 20 per cent of the members, 
who oppose a reduction, unless it becomes 
permanent. A temporary lessening of price, 
while it may attract custom, would, they 
say, do more harm than good to the trade, 
as people would consider that they had been 
led into a trap. The decision of the manu- 
facturers is awaited with keenest interest 
among the jewelers, who certainly are in 
need of a change in conditions which will 
cause a revival of business, 








A petition prepared by a committee 
appointed by Charles T. Evans, at a re- 
cent meeting of the Buffalo Retail Jewel- 
ers’ Association was presented to the 
Buffalo Chamber of Commerce last Wed- 
nesday, when the executive committee 
met to vote on referendum No. 36. The 
committee was composed of H. C. Mc- 
Cormack, chairman, of T. C. Tanke, Inc., 
Gus Frisch and Alfred Bald. Signatures 
to this petition were secured representing 
four distinct groups of the Chamber of 
Commerce, including the jewelers’ auto- 
mobile, transportation and _ theatrical 
managers groups. Signatures were also 
secured representing the candy industry 
and the petition was also signed by presi- 
dent of the Retail Merchant’s Associa- 
tion and a representative of the clothiers. 
The resolution went strongly on record 
in favor of a general sales or turn-over 
tax now being considered by Congress 
and was as strongly in favor of the re- 
peal of the present special war excise 
taxes. The Chamber of Commerce was 
urged to use its influence with the na- 
tional representative and the Senators in 
an effort to bring about the repeal of 
these taxes and the passage of a revenue 
act putting into effect the proposed gen- 
eral sales. tax. 
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STAMPING LAW CAMPAIGN 


Seven Alleged Violators of New York State 
Statute Plead Not Guilty and Trials 
Are Set for August 9 


During the past week seven alleged viola- 
tors of the New York Jewelry Stamping 
Act were arraigned in Part I, Court of 
Special Sessions, and each entered a plea 
of not guilty. These defendants were pre- 
viously brought up in the Magistrates 
Court as the result of the campaign being 
waged by the Good and Welfare Committee 
of the National Jewelers Board of Trade 
and: other trade organizations in an effort 
to wipe out violations of the stamping 
act. 

All of the defendants were arraigned last 
Thursday before Judges Herman, Ker- 
nochan and Salmon, and after entering their 
pleas of not guilty the trial of each was 
set down for August 9. 

Among the defendants brought up last 
Thursday was Bernard Salter, 109 Delancey 
St., who is charged with selling a watch 
chain marked “14 karat,” but which, it is 
contended, assayed less than the karat fine- 
ness allowed under the New York Stamping 
Act. In the Magistrates Court where Mr. 
Salter was arraigned on June 17 this de- 
fendant made the contention that since he 
purchased the chain from a manufacturer 
he was not responsible. David Katz, 142 
Bowery, the manufacturer from whom Mr. 
Salter claims he purchased the chain, was 
also arraigned last Thursday and pleaded 
not guilty. 

Daniel Cooper, .of Cooper Pros., 54 For- 
sythe St., another defandant, who entered 
a plea of not guilty last Thursday, is 
charged with selling a ring marked “14 
karat,” which, it is claimed, assayed below 
the lawful karat fineness. This defendant 
also said that since he is a retailer he is 
not responsible for the marking on the ring 
made by a manufacturer. 

A plea of not guilty was also entered by 
Jacob Bennet, 72 Bowery, who, it is alleged, 
sold a ring marked “14 karat” and which, 
it is contended, assayed below the karat 
fineness allowed by law. When this defend- 
ant was arraigned in the Magistrates Court 
several weeks ago he waived examination. 

Another defendant who pleaded not guilty 
when arraigned in the Court of Special Ses- 
sions last Thursday was Louis Gardner, 72 
Bowery. He is charged with selling a chain 
marked “14 karat” which when tested, it is 
alleged, assayed below the lawful fineness. 
He likewise waived examination when 
arraigned in the Magistrates Court on 
June 21. 

On a charge of selling a pair of cuff but- 
tons marked “14 karat” which assayed, it 
is alleged, below the karat fineness allowed 
under the New York Stamping Act, P. 
Ginsberg, 72 Bowery, was also arraigned 
last Thursday, at which time he pleaded 
not guilty. Like several of the other de- 
fendants, Mr. Ginsberg when brought before 
Magistrate Corrigan on June 21 waived 
examination. 

Marino Annunziata, 72 Bowery, is also 
charged with selling a ring marked “14 
karat,” which, it is alleged, assayed below 
12 karats, and-when arraigned in the Court 
of Special Sessions last Thursday pleaded 
not guilty. Radic aw fs = 
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New Tariff Bill Now in Congress 





Chair 


man Fordney Introduces New Revenue Measure in the House of Repre- 
sentatives—Text of the Schedules Which Affect the Jewelry 
and Kindred Trades 




















Wasuincton, D. C., June 29.—The per- 
iff bill upon which committees 
manent tar 1 P § 
of Congress have been working for many 
months past, has finally been perfected 
and was introduced to-day in the House . 
Representatives by Chairman Fordney o 
the Committee on Ways and Means. The 
bill was referred to this Committee and or- 
dered to be printed. In the bill are a large 
number of paragraphs of interest to the 
jewelry trade running from Par. 30 cover- 
ing imitation ivory products up to Par. 1684 
-1688 relating to statuary and art products. 
Many of these show language similar to 
the old tariff with changes in the amount 
of duty while others are distinctly new 
aragraphs in every way. 
. It has not been possible as yet to make 
an analysis of the effect of the jewelry 
paragraphs but this will undoubtedly come 
up for discussion in the trade and the var- 
ious opinions of the different elements of 
the jewelry trade will probably be voiced 
to the Congressmen before they are passed. 

Even in the diamond and precious stone 
paragraph (which retains the 10 per cent. 
duty on rough or uncut gems and the 20 
per cent. duty on cut gems) there has been 
a distinct change in regard to the duty on 
imitation pearls and other imitation pre- 
cious stones. Under this paragraph chat- 
ons, doublets and synthetic cut stones used 
in jewelry are dutiable at 20 per cent. but 
imitation pearls of all kinds and shapes 
mounted or unmounted, and imitation pre- 
cious or semiprecious stones (except chat- 
tons, doublets or synthetics) of whatever 
material are dutiable at 45 per cent. 

The four most important paragraphs of 
the bill as far as the jewelry trade is 
concerned, are of course, those that relate 
to the duty on watches, clocks, jewelry and 
gems. As covered in the bill introduced 
by Chairman Fordney, they are dutiable, 
according to the following paragraphs: 

Par. 367. Watch movements, whether imported 
in cases or otherwise, assembled or knocked down 
for reassembling, if having less than seven jewels, 
75 cents each; having seven and not more than 
11 jewels, $1.25 each; having more than 11 and 
not more than fifteen jewels, $2 each; having 
more than 15 and not more than 17 jewels, un- 
adjusted, $2.75 each; having 17 jewels and ad- 
justed to temperature, $3.50 each; having 17 
jewels and adjusted to three positions, $4.75 each; 
having 17 jewels and adjusted to five positions, 
$6.50 each; having more than 17 jewels, adjusted 
or unadjusted, $10.75 each; watchcases and parts 
of watches, chronometers, box or ship, and parts 
thereof, 35 per centum ad valorem; all jewels 
for use in the manufacture of watches, clocks, 
meters or compasses, 10 per centum ad valorem; 
enameled dials for watches or other instruments, 
3 cents per dial, and 35 per centum ad valorem: 
Provided, That all watch and clock dials, whether 
attached to movements or not, when imported 
shall have indelibly painted or printed thereon 
the name of the country of origin, and that all 
watch movements and plates, lever clock move- 
ments with jewels in the escapement, assembled or 
knocked down for’ reassembling, and cases shall 
have the name of the manufacturer and the coun- 
try of manufacture cut, engraved, or die-sunk 
conspicuously and indelibly on the plate of the 
thovement and the inside of the case, respectively, 
and. the movement _and plates shall also have 


marked thereon by one of the methods indi- 
cated the number of jewels and adjustments, 
said numbers to be expressed both in words and in 
Arabic numerals, and if the movement is not 
adjusted, the word “‘unadjusted” shall be marked 
thereon by one of the methods indicated, and 
none of the aforesaid articles shall be delivered 
to the importer unless marked in exact con- 
formity to this direction: Provided further, That 
only the number of the jewels which serve a 
mechanical purpose as frictional bearings shall 
be marked as herein provided. 
* * 


Par. 368. Clocks and clock movements, and 
clockwork mechanisms, cased or uncased, whether 
imported complete or in parts, and any device or 
mechanism having an essential operating feature 
intended for measuring time, or the flowage of 
water, gas, electricity, or similar uses, or for 
regulating or controlling the speed of arbors, 
drums, disks, or similar uses, or for recording, in- 
dicating, or performing any operation or function 
at a predetermined time or times, any of the fore- 
going whether wholly or partly complete or 
knocked down for reassembling (in which condi- 
tion they shall be appraised at the valuation of 
the complete article); cases and casings for clock- 
work mechanisms imported separately; all the 
foregoing, 35 per centum ad valorem; and in 
addition thereto, upon any of the foregoing arti- 
cles or parts thereof, having jewels, but not more 
than two jewels, in the escapement, $1 each; 
having more than two but not more than four 
jewels, $2 each; having more than four jewels, 
$4 each; if without jewels in the escapement and 
valued at not over $1.10 each, 35 cents each; 
valued at more than $1.10 and not more than 
$2.25 each, 70 cents each; valued at more than 
$2.25 but not more than $5 each, $1 each; valued 
at more than $5 but not more than $10 each, $2 
each; valued at more than $10 each, $3 each; 
all parts and materials for use in any of the fore- 
going if imported separately, and not specially 
provided for, 40 per centum ad valorem: Provided, 
That all dials and the front or back plate of 
the movement frame of any of the foregoing when 
imported shall have the name of the maker, the 
country where manufactured, and the number of 
jewels, if any, indelibly stamped on the most 
visible part of same; but if such markings are in 
whole or in part sufficiently similar to the trade 
name of an established American manufacturer 
as to be liable to deceive the user in the United 
States, entry thereof shall be denied if such trade 
name or trade-mark has been placed on file with 
the collector of customs, 

* * * 


Par. 1427. Jewelry, commonly or commercially 
so known, valued above 20 cents per dozen pieces, 
55 per centum ad valorem; rope, curb, cable and 
fancy patterns of chain not exceeding one-half 
inch in diameter, width, or thickness, valued above 
30 cents per yard; and articles valued above 20 
cents per dozen pieces, designed to be worn on 
apparel or carried on or about or attached to the 
person, such as and including buckles, cardcases, 
chains, cigar cases, cigar cutters, cigar holders, 
cigarette cases, cigarette holders, coin holders, col- 
lar, cuff, and dress buttons, combs, match boxes, 
mesh bags and purses, millinery, military and hair 
ornaments, pins, powder cases, stamp cases, vanity 
cases, and like articles; all the foregoing and parts 
thereof, finished or partly finished, composed of 
metal, whether or not enameled, washed, covered, 
or plated, including rolled gold plate, and whether 
or not set with precious or semi-precious stones, 
pearls, cameos, coral or amber, or with imitation 
precious stones or imitation pearls, 55 per centum 
ad valorem; stampings, galleries, mesh, and other 
materials of metal, whether or not set with glass 
or paste, finished or partly finished, separate or 
in strips or sheets, suitable for use.in the manu- 
facture of any of the foregoing articles in this 
paragraph, 45 per centum ad valorem. 

* * * 

Par. 1428. Diamonds and other precious stones, 
rough or uncut, and not advanced in condition or 
value from their natural state by cleaving, split- 
ting, cutting, or--other process, whether in--their 
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natural form or broken, any of the foregoing not 
set, and diamond dust, 10 per centum ad valorem; 
pearls and parts thereof, drilled or undrilled, but- 
not set or strung; diamonds, coral, rubies, cameos, 
and other precious stones and semi-precious stones, 
cut but not set, and suitable for use in the manu- 
facture of jewelry, 20 per centum ad valorem; 
chatons, doublets, and synthetic cut stones, used 
in the manufacture of jewelry and other similar 
articles, 20 per centum ad valorem; imitation 
pearls of all kinds and shapes, of whatever ma- 
terial composed, pierced or unpierced, mounted 
Or unmounted, and imitation precious or semi- 
precious stones, except chatons, doublets, or syn- 
thetic cut stones of any kind, of all kinds and 
shapes, of whatever material composed, 45 per 
centum ad valorem. 


Other Paragraphs 


Other paragraphs of the act of general interest to 
jewelers, manufacturers and importers include the 
following: 

Par. 30. Compounds of pyroxylin, of other cel- 
lulose esters or ethers, or of cellulose by whatever 
name known, in blocks, sheets, rods, tubes, or 
other forms, and not made into finished or partly 
finished articles, 40 cents per pound; made into 
finished or partly finished articles, of which any 
of the foregoing is the component material of 
chief value, 65 cents per pound and 25 per centum 
ad valorem: Provided, That all such articles, 
whether or not more specifically provided for else- 
where, shall be dutiable under this paragraph. 

Par. 212, Earthenware and crockery ware com- 
posed of a nonvitrified absorbent body, including 
white granite and semiporcelain earthenware, and 
cream-colored ware, and_ stoneware, including 
clock cases with or without movements, pill tiles, 
plaques, ornaments, toys, charms, vases, statues, 
statuettes, mugs, cups, steins, lamps, and all other 
articles composed wholly or in chief value of such 
ware; if plain white, plain yellow, plain brown, 
plain red, or plain black, not painted, colored, 
tinted, stained, enameled, gilded, printed, orna- 
mented, or decorated in any manner, and manu- 
factures in chief value of such ware not specially 
provided for, 25 per centum ad valorem; if 


- painted, colored, tinted, stained, enameled, gilded, 


printed, or ornamented or decorated in any man- 
ner, and manufactures in chief value of such 
ware, not specially provided for, 28 per centum 
ad valorem. 


Par. 213. China, porcelain, and other vitrified 
wares, including chemical porcelain ware and 
chemical stoneware, composed of a vitrified non- 
absorbent body which when broken shows a 
vitrified or vitreous, or semivitrified or semivitreous 
fracture, and all bisque and parian wares, includ- 
ing clock cases with or without movements, plaques, 
ornaments, toys, charms, vases, statues, statuettes, 
mugs, cups, steins, lamps, and all other articles 
composed wholly or in chief value of such ware, 
if plain white, or plain brown, not painted, col- 
ored, tinted, stained, enameled, gilded, printed, 
or ornamented or decorated in any manner, and 
manufactures in chief value of such ware not 
specially provided for, 35 per centum ad valorem; 
if painted, colored, tinted, stained, enameled, 
gilded, printed, or ornamented or decorated in 
any manner, and manufactures in chief value 
of such ware not specially provided for, 40 per 
centum ad valorem; chemical stoneware, 35 per 
centum ad valorem. 


Par. 225. Spectacles, eyeglasses, and goggles, 
and frames for the same, or parts thereof, finished 
or unfinished, valued at not over 65 cents per 
dozen, 20 cents per dozen, and 15 per centum ad 
valorem valued at over 65 cents per dozen and 
not over $2.50 per dozen, 60 cents per dozen and 
20 per centum ad valorem; valued at over $2.50 
per dozen, 40 per. centum ad valorem. 

Par. 226. Lenses of glass or pebble, molded or 
pressed, or ground and polished to a spherical, 
cylindrical, or prismatic form, and ground and 
polished plano or coquill glasses, wholly or partly 
manufactured, with the edges unground, 40 per 
centum ad valorem: with the edges ground or 
beveled, 10 cents per dozen pairs and 35 per cen- 
tum ad valorem: strips of glass not more than 
three inches wide, ground or polished on one or 
both sides to a cylindrical or prismatic form, in- 
cluding those used in the construction of gauges, 
and glass slides for magic lanterns, 35 per centuni 
ad valorem, 

Par. 227. Optical glass, or glass used in the 
manufacture of lenses or prisms for spectacles, 
or for optical instruments or equipment or optical 
parts, scientific or commercial, in any and all 
forms, 35 per centum ad valorem. : 

Par. 350. ~Pins~ with sotid “heads; withott’’or- 
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i including hair, safety, hat, bonnet, 
how poy and pins with heads of glass, 
aste, or fusible enamel, composed of brass, ccp- 
c r ron, steel, or other base metal, not plated 
ath gold or silver, and not commonly known 
as jewelry, 28 per. centum ad valorem. ‘ 

Par. 351. Pens, metallic, not specially pro- 
vided for, 12 cents per gross; with nib and barrel 
in one piece, 15 cents per gross. 

Par. 352. Penholder tips, penholders and parts 
thereof, gold pens, combination penholders com- 
prising penholders, pencil, rubber eraser, auto- 
matic stamp, or other attachments, 25 cents per 
gross and 20 per centum ad valorum; mechanical 
pencils made of base metal and plated with gold, 
silver, or platinum, 45 cents per gross and 20 
per centum ad valorem: Provided, That pens and 
penholders shall be assessed for duty separately. 

Par. 353. Fcuntain pens, fountain-pen hold- 
ers, stylographic pens, and parts thereof, valued 
at not more than $2 per dozen, 72 cents per dozen; 
valued at more than $2 and not more than $6 per 
dozen, $1.50 per dozen; and in addition thereto, 
on all of the foregoing, 25 per centum ad valorem: 
Provided, That the value of cartons and fillers 
shall be included in the dutiable value, 


Par. 393. Articles or wares not specially pro- 


vided for, if composed wholly or in chief value 


of platinum, gold, or silver, and articles or wares 
plated with platinum, gold, or silver, or colored 
with gold lacquer, whether partly or wholly manu- 
factured, 45 per centum ad valorem; if composed 
wholly or in chief value of iron, steel, lead, 
copper, brass, nickel, pewter, zinc, aluminum, or 
other metal, but not plated with platinum, gold, 
or silver, or colored with gold lacquer, whether 
partly or wholly manufactured, 35 per centum 
ad valorem. 

Far. 1403. Spangles and beads, including bu- 
gles, but not including imitaticn pearl beads and 
beads in imitaticn of precious or semiprecious 
stones, 25 per centum ad valorem; fabrics and arti- 
cles not embroidered, tamboured, appliquéd, nor 
scalloped, composed wholly or in chief value of 
beads or spangles other than imitation pearl beads 
and beads in imitation of precious or semiprecious 
stones, 40 per centum ad valorem; imitation pearl 
beads of all kinds and shapes, of whatever mate- 
rial composed, pierced or unpierced, strung or 
loose, mounted or unmounted, 40 per centum ad 
valorem; all other beads in imitation of precious 
or semiprecious stones, of all kinds and shapes, 
of whatever material composed, pierced or un- 
pierced, strung or loose, mounted or unmounted, 
45 per centum ad valorem: Provided, That no 
article composed wholly or in chief value of any 
of the foregoing beads or spangles shall pay duty 
at a less rate than is imposed in any paragraph 
of this Act upon such articles without such beads 
or spangles. 

Par. 1443. Rosaries, chaplets, and similar ar- 
ticles of religious devotion, of whatever material 
composed, valued at not more than $1.25 per dozen, 
15 per centum ad valorem; valued at more than 
$1.25 per dozen, 30 per centum ad valorem. 


Par. 1453. All thermostatic bottles, carafes, 
jugs, and other thermostatic containers, of what- 
ever material composed, constructed with a vac- 
uous or partially vacuous insulating space to 
maintain the temperature of the contents, whether 
imported with or without a jacket or casing of 
metal or other material, shall pay the following 
tates of duty, namely: Having a capacity of one 
pint or less, 10 cents each; having a capacity 
of more than one pint, 20 cents each; and in 
addition thereto, on all of the foregoing, 30 per 
centum ad valorem; parts of any of the fore- 
going not including those above mentioned, 35 
per centum ad valorem: Provided, That all arti- 
cles specified in this paragraph when imported 
shall have the name of the maker and beneath the 
same the name of the country of origin legibly, 
indelibly, and conspicuously etched with acid on 
the glass part, and die stamped on the jacket or 
_ Casing of metal or other material, in a place 
that shall not be covered thereafter: provided 
further, That each label, wrapper, box, or carton 
in which any of the foregoing are wrapped or 
packed, when imported, shall have the name of 
the maker and beneath the same the name of 
the country of origin legibly, indelibly, and con- 
spicuously stamped or printed thereon. 

Par. 1454. Umbrellas, parasols, and sunshades 
covered with material other than paper or lace, 
not embroidered or appliqpéd, and walking canes, 
35 per centum ad valorem; handles and sticks for 
umbrellas, parasols, or sunshades, finished or un- 
finished, 30 per centum ad valorem: Provided, 
That no article provided for in this paragraph 
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shall pay a less rate of duty than the rate pro- 
vided for the component material of chief value. 


The Free List 


On the free list are many articles which 
come into the jewelry trade, including the 
following: 

Par. 1503. Agates, unmanufactured. 

Par. 1537. Bullion, gold or silver. 

Par. 1561. Glaziers’ and engravers’ diamonds, 
unset; miners’ diamonds. 

Par. 1610. Medals of gold, silver, or copper, 
and other metallic articles actually bestowed by 
foreign countries or citizens of foreign countries 
as trophies or prizes, and received and accepted 
as honorary distinctions. 

Par. 1611. Meerschaum. 

Par, 1627. Ores of gold, silver, or nickel, and 
nickel matte; ores of the platinum metals; sweep- 
ings of gold and silver. 

Par. 1629. Pearl, mother of, and shells, not 
sawed, cut, flaked, polished, or otherwise manu- 
factured, or advanced in value from the natural 


state. 
Far. 1630. Personal effects, not exceeding 
$300 in value, not merchandise, of citizens of 


the United States dying in foreign countries. 

Par. 1633. Platinum, unmanufactured or in in- 
gots, bars, plates, sheets, wire, sponge, or scrap. 

Par. 1677. Wearing apparel, articles of per- 
sonal adornment, toilet articles, and similar per- 
sonal effects of persons arriving in the United 
States; but this exemption shall include only such 
articles as were actually owned by them and in 
their possession abroad at the time of or prior to 
their departure from a foreign country, and as are 
necessary and appropriate for the wear and use 
of such persons and are intended for such wear 
and use, and shall not be held to apply to mer- 
chandise or articles intended for other persons or 
for sale: Provided, That in case of residents of 
the United States returning from abrcad all wear- 
ing apparel, personal and household effects taken 
by them out of the United States to foreign coun- 
tries shall be admitted free of duty, without re- 
gard to their value, upon their identity being es- 
tablished under appropriate rules and regulations 
to be prescribed by the Secretary of the Treasury: 
Provided further, That up to but not exceeding 
$250 in value of articles acquired abroad by such 
residents of the United States for personal or 
household use or as souvenirs or curics, but not 
bought on commission or intended for sale, shall 
be admitted free of duty. 

Par. 1684. Original paintings in oil, mineral, 
water, or other colors, pastels, original drawings 
and sketches in pen and ink or pencil and water 
colors, artists’ proof etchings unbound, and en- 
gravings and woodcuts unbound, original sculp- 
tures or statuary, including not more than two 
replicas or reproductions of the same; but the 
terms “sculpture” and ‘“‘statuary” as used in this 
paragraph shall be understood to include profes- 
sicnal productions of sculptors only, whether in 
round or in relief, in bronze, marble, stone, terra 
cotta, ivory, weod, or metal, or whether cut, 
carved, or otherwise wrought by hand from the 
solid block or mass of marble, stone, or alabaster, 
or from metal, or cast in bronze or other metal or 
substance, or from wax or plaster, made as the 
professional productions of sculptors only; and the 
words “painting” and “sculpture” and “statuary” 
as used in this paragraph shall not be understood 
to include any articles of: utility, nor such as are 
made wholly or in part by stenciling or any other 
mechanical process: and the words “etchings,” ‘‘en- 
gravings,” and “woodcuts” as used in this para- 
graph shall be understood to include only such as 
are printed by hand from plates or blocks etched 
or engraved with hand tools and not such as are 
printed from plates or blocks etched or engraved 
by photochemical or other mechanical processes. 

Par. 1688. Works of art (except rugs and car- 
pets), collections in illustration of the progress of 
the arts, works in bronze, marble, terra cotta, pa- 
rian, pottery. or porcelain, artistic antiquities, and 
objects of art of ornamental character or educa- 
tional value which shall have been produced more 
than one hundred years prior to the date of im- 
portation, but the free importation of such objects 
shall be subject to such regulations as to proof of 
antiquity as the Secretary of the Treasury may 
prescribe, 








The annual convention of the Virginia 
Retail Jewelers’ Association will be held 
August 8 and 9 at Richmond, Va. It was 
previously planned for July 25 and 26. 
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Eastern Jewelry Manufacturers Disappointed 
at New Jewelry Schedule 


ProvipENCE, R. I., July 2.—The manufac- 
turing jewelers of this city and the Attle- 
boros, representing a very large majority 
of the manufacturing jewelry industry of 
the United States, are very much disap- 
pointed as well as greatly disturbed because 
the new general tariff bill filed in the House 
of Representatives on Wednesday gives the 
rate in the sundries paragraph relating to 
jewelry as 55 per cent. The Underwood 
tariff, now in effect, sets the rate at 60 per 
cent. and the jewelers are much concerned 
because in a carefully prepared brief sub- 
mitted by them to the Ways and Means 
Committee, they asked for 75 per cent. to 
be incorporated in the new bill. 


As yet the trade has not received the 
phraseology of the jewelry paragraph, which 
is even more important than the rate itself, 
it is pointed out by students of the tariff 
matters. The Underwood phraseology has 
been declared the best that Congress ever 
passed as concerns the jewelry industry be- 
cause it blocked up many of the loopholes 
of the former laws and phraseology in the 
present bill is awaited with great interest. 

Rates generally suffered a decrease over 
the pending scale and the jewelry paragraph 
appears to have been treated about the same 
as others. A tariff committee from the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, representing all 
the manufacturing jewelry interest of New 
England, has been at work on the tariff 
question for several months and have not 
only had several conferences with the mem- 
bers of Congress from Rhode Island and 
Massachusetts, but also with members of 
the Ways and Means Committee, and had 
furnished a carefully prepared statement 
and schedule on the situation to the latter 
committee. Any future action will be based 
on the report of this committee, which is 
to hold a meeting at the rooms of the asso- 
ciation in this city in a few days to discuss 
the situation and formulate plans, if it is 
deemed expedient to take any immediate 
steps. 

The new tariff leaves uncut diamonds at 
10 per cent., and cut diamonds at 20 per 
cent., as in the Underwood tariff. 








Death of John F. Hornberger 


EVANSVILLE, Ind., July 2.—John F. Horn- 
berger, 76 years old, died suddenly Monday, 
June 27, of heart disease at his home at 
Lawrenceburg, Ind., several miles northeast 
of here. 

He had been in apparent good health and 
his death was a surprise to all his friends. 
He was engaged in the retail jewelry busi- 
ness in Lawrenceburg for more than a half 
century and was widely known to the trade 
and built up a reputation for the fair and 
square dealings with the public. 

He was a member of the Masons, Odd- 
fellows and Knights of Pythias and stood 
high in all these orders. 

He is survived by one son and three 
daughters. It is not known at this time if 


the business of Mr. Hornberger will be con- 
tinued, although the children may operate 
it for the time being at least. The jewelry 
store of Mr, Hornberger was one of the 
oldest in southeastern Indiana. 
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_ GOLF TOURNAMENT 





Threatening Weather Fails to Dampen En- 
thusiasm of Members of Chicago Jewel- 
ers’ Association for Contest at La 
Grange Country Club, 

Curcaco, June 29.—The rain and threaten- 
ing weather of yesterday morning did not 
deter 29 enthusiastic golf players from 
going out to the beautiful La Grange Coun- 
try Club, 22 miles southwest of the city, 
to take part in the first golf tournament 














MONAHAN 


of the Chicago Jewelers’ Association. The 
afternoon turned out to be an ideal golf 
day and several of the players demonstrated 
they knew how to take advantage of the 
occasion. 

Lunch was served in the large dining 
room of the club promptly at 12:30 and 
at the conclusion of this the various handi- 
caps, rules and regulations of play were 
announced, and by 2 o'clock play was 
started. Some spirited contests developed 


PRESIDENT ROSS WITH CHARLIE 














LON R. RICHARDS, GOLF EXPERT 
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during the afternoon and it was with no 
little difficulty that the committee decided 
the various contests. 

At 7 o’clock one of the dinners for which 
this club is famous was served and relished 
by all, even to the second piece of pie which 
was served to Lou Schafer and Lon 
Richards for efficiency shown on the course. 
At the coffee period of the dinner Charles 
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“cop” the prize in the fifth event, the flag 
contest. In order to secure the required 


number of strokes allowed him in this event 
he had to play 20 holes and placed his flag 
far in advance of any other. 
was a silver pitcher. 

Blind bogy developed a tie between 
Charles Ross and Harry Fruer, each having 
91. 


The prize 


In the draw the president maintained 














A GROUP OF THE GOLFERS WHO ATTENDED 


Ross, newly elected president, called the 
gathering to order and proceeded to the 
business of announcing results and distribut- 
ing prizes. Capt. John Montgomery, chair- 
man of the golf committee, made the dis- 
tribution. : 

In beginning Captain Montgomery wished 
to state that it seemed unfair that the host 
of the day, M. J. Kelly, of the Rogers, 
Lunt & Bowlen Co., should proceed to run 
up a low gross score in the first event 
that might discourage others in the games 
to be played later in the year. This event 
is one decided by play at all four tourna- 
ments. The player making the lowest gross 
score at any outing of the year is entitled 
to have his name engraved on the cup and 
retains it in his possession for one year. 

The second event, for the president’s cup, 
is one that runs through all the outings, 
the final meeting deciding the winner. At 


the first and second outings eight men 
qualify for the final events. The eight 
who qualified yesterday were: M. J. Kelly, 


79; J. T. Montgomery, 80; H. J. Rosenberg, 
82; Lou Buss, 82; S. Y. Ball, 83; R. A. 
Mead, 85; S. L. Scott, 85; Joe Kucera, 85. 
Unless someone in the second outing makes 
a lower score these will contest in the 
final game for the cup. 

Event No. 3 is for the low aggregate net 
score made by one man in the four games 
and no decision can be announced until 
after the last outing. 

G. V. Dickinson, of the Elgin National 
Watch Co., secured the honor of making 
the longest drive from first tee at this 
meeting. The prize in this event will be 
announced at the final event, as the trophy 
is for the longest drive from first tee made 
during the season. Mr. Dickinson set the 
mark at 220 yards yesterday. 

Not satisfied with topping the first and 
second events, M. J. Kelly proceeded to 


his usual luck and carried home the silver 
cake plate. 

Event No. 7 offered a prize to the players 
who came seventh and eleventh on the list 
of low net scores. In the seventh S. L. 
Scott, Joe Kucera and R. A. Mead tied, 
with Kucera making the lucky draw. In 
the eleventh E. A. Kelly and Lou Schafer 
tied. The coincidence in this was that the 
same players tied in the same event last 
year and Lou Schafer still had the good 
luck to make the successful draw. 

A pair of dice in silver case was the 
prize, 





(Continued on page 95.) 
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Pennsylvania Jewelers Hold Big Convention 





Members of State Association Meet at Reading and Enjoy Two Days of Busi- 
ness and Pleasure—Officers Re-elected and Resolutions Adopted 











Reapinc, Pa, June 29.—Plans to 
strengthen the organization numerically, and 
to increase its value to its members 
through an intensive program of helpful 
activities were made at the 16th- an- 
nual convention of the Pennsylvania Retail 
Jewelers’ Association, which was held in 
this city on Monday and Tuesday. 

One of the most important steps taken by 
the convention was the adoption of the 
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I, A. DEISHER, RE-ELECTED PRESIDENT 


suggestion of President I. A. Deisher, of 
Reading, that the association employ a field 
secretary to make possible a more intensive 
organization. The convention empowered 
the president and executive committee to 
act at their discretion in carrying into ef- 
fect this and other suggestions made by Mr. 
Deisher in his annual message. 


The convention was attended by about 
150 members of the trade from throughout 
Pennsylvania, with a goodly number of 
jewelers from adjacent States. Many of the 
members were accompanied by their wives 
and families, bringing the total number 
participating in the event over the 200 mark. 

All of the present officers were re-elected, 
as follows: President, I. A. Deisher, Read- 
ing; vice-presidents, Thomas J. Apryle, 
Johnstown; J. P. Archibald, Blairsville; 
Frank Lewis, Pittston; William M. Bode, 
Philadelphia; W. W. Appell, Lancaster ; 
F, L. Davis, Philadelphia, and Herbert C. 
Keller, Allentown; secretary, William Sut- 
ton, Philadelphia; treasurer, E. G, Hoover, 
Harrisburg; executive committee, Charles 
H. Hambly, Philadelphia; Ira D. Garman, 
Philadelphia, and R. T. Ferguson, Philadel- 
phia; advisory board, J. Warner Hutchins, 
Philadelphia; John M. Roberts, Pittsburgh; 
August Loch, Pittsburgh, and A. C, Graul, 
Sharpsburg; delegates to national conven- 
tion, Charles H. Hambly, Philadelphia; Ira 
D. Garman, Philadelphia; August Loch, 
Pittsburgh; John M. Roberts, Pittsburgh; 


J. Warner Hutchins, Philadelphia, and 
Thomas J. Apryle, Johnstown. 

The matter of selecting the place of meet- 
ing for 1922 was placed in the hands of the 
executive committee. It is likely that the 
convention will be held in Pittsburgh. 

The convention headquarters were at the 
Hotel Berkshire, where the first day’s ses- 
sions were held and where the visiting 
members were welcomed by members of 
the Reading Guild, of which State Presi- 
dent Deisher is the head and Paul D. Har- 
bach secretary-treasurer. Attractive dis- 
plays by a number of manufacturers and 
jobbers were arranged in rooms adjoining 
the convention hall. 

After President Deisher had called the 


opening session of the convention to order, 





CHARLES H. HAMBLY, OF THE EXECUTIVE 
COM MITTEE 


he presented Mayor Jolin K. Stauffer, who 
welcomed the visitors to Reading. The 
mayor paid a glowing tribute to the mem- 
bers of the Reading Guild as a high type 
of business men and citizens and expressed 
himself as pleased with the opportunity of 
welcoming to the city the members of “the 
great jewelry trade.” 

Charles H. Hambly, of Philadelphia, for- 
mer president of the State body, thanked 
the mayor on behalf of the association for 
his words of greeting. 

President Deisher, in his address to the 
convention, said: 


ADDRESS OF PRESIDENT DEISHER 


In reading the proceedings of the various jewel- 
ers’ conventions, as published in the trade jour- 
nals. I notice much similarity of program; that 
is, in deliberations, addresses, resolutions, recom- 
mendations, in fact, the ways in general of trans- 
acting the business. 

This may be the correct, or conventional way 
of conducting meetings of jewelers, for I have 
learned that some time is required for any man 
to grasp the details necessary to conduct affairs 
of office, and do it properly—at least such is 
my experience, especially when I tried to under- 
stand its meaning and comprehend its responsi- 
bility. 

When I was informed a year ago that I was 
elected to the presidency of this association, at 
that time it did not imply as much to me as it 
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did six months later, even though ever since my 
election I tried to study how I could be of most 
service to the organization, and the more thought 
I gave to this subject. the more the conclusion 
was forced upon me to make certain recommen- 
dations, perhaps radical in character, but which 
I honestly believe are necessary for the growth 
and development of the association, and I am 
perfectly willing. provided they are regarded as 
too great a departure from the beaten paths, as 
my policies and platform. 

For 16 years this association has been in ex- 
istence, and while much has been accomplished and 
also while time is required for an idea to sprout, 
take root, grow and mature, still so much was left 
undone, or apparently left undone, because resolu- 
tions and recommendations were forgotten on ad- 
journment, but that now that we are at the turn- 
ing point, and so far as lies within my power, I do 
not propose to allow whatever action is taken at 
this meeting to go quietly asleep. Time is ripe 
for aggressive, intelligent endeavor, and pushing 
with all our might whatever may be needed to 
place our trade upon the the plane it deserves. 

If these recommendations, or any of them, 
meet with your approval, permit me to suggest that 
by proper motion you empower the president to 
appoint a commitde on president’s recommenda- 
tions, for the purpose of careful analysis, rear- 
rangement and submisson with their recommenda- 
tion, for concerted action by the convention at 
the same time with other committee reports, 

It was with a sense of deepest grief that I read 
of the passing away of Col. John L. Shepherd. 
Comments in the trade journals from which J 
quote, and which I know you and I fully endorse, 
tell only a part of this great man’s unusual ability 
and success. They write: “He was a strong be- 
liever in organization.” “His energy in the in- 
terest of the jeweler was well nigh inexhaustible.” 





WM. SUTTON, SECRETARY 


‘All our trade associations are in a great measure 
a monument to his memory.” 

I could not suppress the thought that every 
step towards a more perfect organization is a step 
farther along the line of his remarkable vision. 

I would therefore recommend that this conven- 
tion take some action looking to the perpetuation 
of the memory of Col. John L. Shepherd. 

In the absence of any more matured plans, I 
recommend that activity be shown in the follow- 
ing lines laid down by him for the furthering of 
more intensive organization, I am sure nothing 
we can do would please him more. 

By intensive organization, I mean, Ist: An 
organization following all the rules and customs of 
the past, as to the personnel of its officers: 2d, 
provision be made for the selection and remunera- 
tion of a field secretary, whose duty it shall be: 


1st.—To solicit new members and endeavor 
to retain as members those already enrolled. 

2d—Endeavor to organize local guilds in the 
various sections of the State. 

3d—To investigate irregular or fraudulent 
methods employed to the detriment of the retail 
business. 


4th—To represent the state association ‘or 
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Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


522 Fifth Avenue, New York 














SAPPHIRES 


CASHMERE, BURMA and CEYLON SAPPHIRES 
SEAL SAPPHIRES—STAR SAPPHIRES 


in Sets and Single Gems 


if, 

ALL SIZES E d ‘. 
EMERALD CUT and SQUARE CUT mera s—R ples 

CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND th 


fi ak ye Fancy Cut Diamonds 


| HENRY GREEN 170 Broadway, New York 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 




















National Diamond Works (B. Oppenheimer), Ltd. 
Lewis & Marks (Diamond Branch), Ltd. 
20-23 Holborn, London, E. C. 1. 
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executive committee when entrusted to do so 


m. 
1 Ts be alert to the best interest of the 


association, its members and the retail busness 
at large at all times and in all sections. 
6th—To submit the evidence of important 
matters to the association, executive committee 
or its members when occasion warrants. 
7th—To be a general conciliator between ali 
members and branches, of the jewelry business. 
I recommend the adoption of a resolution which 
will require of every member the writing of not 
Jess than one letter per annum to the president, 
and in which communication the member sets forth 
fully anything for the good of the business, in- 
cluding any complaint, grievance or suggestion 
he may have. oo ’ 

The Jewelers’ Vigilance Committee, Inc., has 
served so efficiently in the past as to require our 
wholehearted support, morally and financially. 

The object of this Committee is to watch for 
any act inimical to our trade. and then immedi- 
ately send out warning and a request for its sup- 
pression. I am conscious of the possible charge 
of being too radical, but in spite of this, I will 
recommend that while giving this committee our 





J. P. ARCHIBALD, VICE-PRESIDENT 


united support, we discontinue being on the de- 
fensive in matters pertaining to legislation, and 
undertake to do some constructive measures, for 
who knows better than we the requirements to 
place the trade on the plane it properly deserves? 

I note with pleasure the establishing of new 
horological institutes in Massachusetts and in 
Washington, D. C., and recommend that propa- 
ganda be set in motion immediately to support 
these institutions as well as to induce intelligent 
young men to become horologists, and that all the 
jewelers’ guilds now organized, or to be organized, 
make it a part of their routine to foster this move- 
ment to their full capacity. 


The minutes of the 15th annual meet- 
ing, held at Harrisburg, were read by Sec- 
retary William Sutton, of Philadelphia, and 
approved. The reports of Mr. Sutton and 
Treasurer E. G. Hoover, of Harrisburg, 
showed the association to be in a flourish- 
ing condition. 

Appointment of the following committees 
was announced by President Deisher: 

Nominating—Charles H. Hambly, Phil- 
adelphia; Park Stewart, Pittsburgh, and 
George R. Roth, Reading. 

Resolutions—A. C. Graul, Sharpsburg; 
Paul D, Harbach, Reading, and Nathan P. 
Cohen, Reading. 

Registration—Frank Davis, Philadelphia ; 
John F. Beyerle, Reading, and John M. 
Emore, Reading. 
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Auditing—William M. Bode, Philadel- 
phia; Samuel L, Dunkel, Reading, and Nor- 
man B. Keeport, Reading. 

The morning session closed with an ex- 
cellent address on “Business Science” by 
Charles H, Hambly, of Philadelphia. Mr. 
Hambly is always one of the prominent 
figures at conventions of the State body 
and his remarks were followed: with close 
interest by the members. He gave many 
valuable suggestions along the lines of sell- 
ing, displaying and other topics of interest 
to the trade. 

MONDAY AFTERNOON 


The afternoon session was opened with 
a splendid address by A. C. Graul, Sharps- 
burg, on the subject, “The Jeweler—Servant 
in Human Uplift.” The address is pub- 
lished in full on pages 101 and 102. 

“Modern Merchandising in Jewelry 
Stores” was the subject of a snappy ad- 
dress by A. S. Flint, of the Waltham Watch 
Co., Waltham, Mass. One of the things 
stressed by Mr. Flint was the value of ad- 
vertising. He declared that today is the 
day of the man who knows his business. 

The speaker pointed out that successful 
selling means disposing of goods at a profit 
and satisfied customers. He declared that 
many jewelers do not capitalize their dis- 
play windows the way they should. He em- 
phasized the fact that goods, backed up by 
attractive window displays and judicious 
advertising, will always move more rapidly 
and hence will result in quicker turnovers. 

“You will have to talk American quality 
more than you ever did before in your 
lives if you want a wave of prosperity to 
sweep over the country,” declared Mr. 
Flint. 

The speaker referred to the war contracts 
filled by his company and told of welfare 
work among the employes of the plant. 

W. Morris Deisher, Reading, a cousin of 
President Deisher, addressed the conven- 
tion on “Fire Prevention.” His talk was 
in the nature of an interesting history of 
the insurance business. 

Nathan P. Cohen, a member of the Read- 
ing Guild, spoke on “Interdependence of 
Jewelry Branches—Manufacturer, Whole- 
saler and Retailer.” Mr. Cohen dwelt par- 
ticularly on the relation between jobbers 
and retailers, spoke of the matter of get- 
ting quicker turnovers and thought that 
more liberal terms should be extended the 
retailers by the jobbers. 

The remainder of the afternoon session 
was devoted to the question box, which 
was conducted by Jean R, Tack, Newark, 
N. J., national vice-president, and Charles 
H. Hambly, Philadelphia. Many questions 
of importance to the trade were brought 
up and there was a spirited discussion, in- 
dulged in by many of the members present. 
It was a hot afternoon and the members 
went at it with coats peeled off and sleeves 
rolled up. A plentiful supply of ice cold 
fruit punch was kept within convenient 
reach of all. 





The Banquet 


The annual banquet of the organization 
was held in the ballroom of the Hotel 
Berkshire Monday evening with an at- 
tendance of about 225 members and wives. 
An excellent repast was punctuated with 
singing by the banqueters, selections by 
the hotel orchestra and enjoyable vaudeville 
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features. The banquet was followed by 
a group of eloquent after-dinner speeches. 
President Deisher officiated as toastmaster. 

The principal address was that of Rev. 
Dr. Warren S. Giles, pastor of the First 
Reformed Church, East Orange,:N. J., who 
was brought to the convention and intro- 
duced by Lon D. Reynolds, Newark, N. J., 
jeweler. Dr. Giles’ address was voted one 
of the best after-dinner speeches ever heard 
by members of the association. 

His address was brimful of patriotism 
and -he made a stirring appeal for the sup- 
port of the constitution of the United States. 
He spoke of the necessity of “getting back 
to God in these days of reconstruction” 
and made a plea for justice, consideration 
and a square deal for all. His address was 
punctuated with many witty sayings and 
stories. 

Arthur R. King, of the Reading Guild, 





IRA D. GARMAN, EXECUTIVE COMMITTEE 


paid a splendid tribute to the late Col. 
John L. Shepherd, whose picture was promi- 
nently displayed in the convention hall. 
Rev, E. H. Romig, pastor of St. Andrew’s 
Reformed Church, Reading, dwelt upon the 
necessity of religious and moral teaching to 
keep firm the foundations of civilization. 
Mayor John K. Stauffer, who in the morn- 
ing had greeted the men, took occasion to 
extend a welcome to the women visitors. 

Following the banquet the hall was 
cleared and dancing was enjoyed until a 
late hour. 


Tuesday 

Tuesday morning the members assembled 
at the Berkshire, and, with their wives and 
families, boarded special trolley cars for 
a trip over Mt. Penn, adjoining the city. A 
stop was made when the summit of the 
mountain was reached and here the visitors 
enjoyed a view of the surrounding coun- 
tryside, being able to see spots of impor- 
tance in three adjoining counties. On 
the down trip the party stopped at the 
Eagles’ mountain home, where a Dutch 
lunch was enjoyed and the concluding busi- 
ness session of the convention held. 

Tables had been spread on the spacious 
veranda of the home and here an excellent 
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Business Psychology, No. 


Anyone can say—“Business is Bad’’— 


but it takes a strong man to affirm that it is good in spite of pessimism all about him. 
Every strong business man who affirms that “business is GOOD,” converts a weaker 

brother to optimism and each convert becomes the beginning of an endless chain of boosters. 
With plenty of boosters, business will hum. Don’t knock your own Trade, BOOST IT! 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Imitation Stones 
New York, 15 Maiden Lane 
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repast was placed. While the meal was 
being prepared, some of the jewelers pa 
joyed baseball, quoits, target shooting and 
other forms of recreation. Dusenberry’s 
jazz orchestra kept everyone in a happy 
frame of mind with lively instrumental and 
yocal music and many couples whirled 
ground the dance floor until the call for 
lunch was sounded. During the afternoon 
showers fell, but did not materially inter- 
fere with the festivities or business. 

One of the speakers at the convention 
was Miss Margaret Walker Jordan, who 
attended as the personal representative of 
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Franklin H. Taylor, president of the Gor- 
ham Mfg. Co.,,New York and Providence, 
7 

Jean R, Tack, Newark, N. J., national 
vice-president, spoke of the work being 
done by that organization for the benefit 
of members of the retail trade. He re- 
ferred to the results of the campaign of 
national advertising being carried on by 
the jewelers, the mutual insurance enter- 
prises, etc. He emphasized the value of 
organization and asserted that there is noth- 
ing that the trade needs that cannot be 
obtained through co-operation. 

An address which was followed with 
close interest was that of George W. Spier, 
chairman of the Horological Institute of 
America, Washington, D. C. He explained 
in detail how the institute came into being 
and acquainted his hearers with the per- 
sonnel of the organization. He then went 
on to tell how it is proposed to alleviate 
the present shortage of horologists by ele- 
vating the trade to the highest possible 
plane and making it attractive for young 
men to take up the work as their life call- 
ing. 

The report of the resolutions committee 
was presented at this juncture by A. C. 
Graul, Sharpsburg. The following resolu- 
tions were adopted, on recommendation of 
the committee: 

Expressing sorrow at the deaths of Col. 
John -L. Shepherd, nationally prominent 
in the trade, and W. W. Fisher, Sunbury; 
G. L. Ruff, Johnstown, and H. H, Cain, 
Philadelphia, members of the Pennsylvania 
association. 

¢ s--8 

Recommending that employing jewelers 
and horologists pay good wages to attract 
capable help and charge such prices in their 
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repair departments as will be a help to their 


business. 
* * * 


Endorsing the work of the Jewelers’ Se- 
curity Alliance and urging all members to 


join it and support its work. 
* * * 


Urging local jewelers’ organizations to 
arrange for ethical talks at frequent meet- 
ings. 

a 
Recommending that jewelers refrain from 


talking of time guarantees. 
*x* * * 


Urging the repeal of the excise tax on 
all articles excepting tobacco, narcotics and 


alcohol. 
x k ® 


Recommending that all jewelers arrange 





COL, J. WARNER HUTCHINS, DELEGATE TO 
NATIONAL CONVENTION 


plans to limit their purchases to the prob- 
able amount of their sales. 
* * * 

Applauding the work of the jewelers’ 
vigilance committee. 

* * Ok 

Recommending that jewelers stress the 
moral and refining quality of jewelry in 
their sales talks and advertising and refer 
to watchmakers as horologists in advertise- 
ments and elsewhere. 

x *k * 

Recommending that jewelers avail them- 
selves of the kindness of trade journals in 
opening their columns to members of the 
trade for discussing: their problems. 

* * xX 

Expressing dissatisfaction with the nar- 
row margin of profit allowed .by some re- 
sale prices. 

* * * 

Condemning the practice of manufac- 

turers and wholesalers who sell at retail. 
* ok Ok 

Urging members of the trade to dis- 
courage the practice of people who buy an 
article of jewelry at one store and take it 
to another to be appraised. 

* * xX 

Calling upon the national association to 
reduce its proposed per capita tax from 
$5 to $2.50, © 
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Thanking all speakers, thé city of Read+ 
ing, the local jewelers. and. the management 
of the Hotel Berkshire for courtesies ex- 
tended. 

* * * 

The concluding address of the convention 
was made by James H. Noyes, of the Jewel- 
ers’ Security Alliance, New York city. His 
subject was, “Are You Secured?” He told 
of the work that the organization is doing 
and asked for the co-operation of the mem- 
bers of the association. 

The members were furnished with hand- 
some souvenir programs of 100 pages, con- 
taining. pictures of the State officers, a 
group photograph of the Reading Guild and 
much interesting information about the con- 
vention city. 

Exhibitors 

The following manufacturers and jobbers 
had exhibits at the convention: Richelieu 
Pearl Co., New York city; R. Wallace & 
Sons Mfg, Co., Wallingford, Conn.; Simeon 
L. & George H. Rogers Co., Hartford, 
Conn.; Waltham Watch Co., Waltham, 
Mass.; Elgin Watch Co., Elgin, Ill.; M. 
Bauman & Co., New York; International 
Silver Co., Meriden, Conn.; Irving Cut 








JEAN R. TACK, WHO HAD CHARGE OF THE 
QUESTION BOX 


Glass Co., Inc., I. Ollendorf Co., New 
York; Laubheim Bros., New York; L. P. 
White, Philadelphia, and Hoge Mfg. Co., 
Inc., New York, 








The Shreveport Times, in its Sunday edi- 
tion of June 26, carried a story reprinted 
from the New York Evening Journal in 
which Lee Reichmann, chairman of the 
Diamond Committee of the Jewelers’ Vigi- 
lance Committee, denied that there is any 
slump in diamond prices. In the same issue 
of the Times appeared an article on 
“What Every One Should Know About 
Diamonds,” which was written by Frank 
B. Wade, author of the “Text Book of 
Precious Stones,” and one of the staff of 
writers of THE JEWELERS’ CircuLar, This 
article described the mining and cutting 
of gems and stated that there is every rea- 
son to suppose that the price of diamonds 
will at least not decrease in the near future. 








THE JEWELERS’ CIRCULAR July 6, 1921, 


ey 


65 Nassau Se, 


Cristice (0. | i 








Memo. on 


Request 























erence er 
Five Big Selling Features Wide Range of Qualities 
*Rexhold Bracelets are supplied 


(1) Popular price; (2) Has spe- 

cially-tempered end springs; (3) in Silver and Gold Cloth ribbon, 

Attractive Buckle Designs; (4) silk Grosgrain in assorted col- 
ors, and assorted colors in Mo- 


Ball Top Posts assure security; e 
(5) Up-to-the-minute styles. Ribbon Bracelet rocco, Russian Calf and Pigskin. 


HE Rexhold line of ribbon bracelets is fast-selling be- 
cause every item meets the popular demand for quality 
at the right price. Every jeweler who caters to that class 
of people which represents the great majority will find the 
Rexhold line a certain source of sure profits and satisfied 
customers. Ask your jobber to show you the Rexhoid 


items in his line. 


REX MANUFACTURING CO. 14 Blount St., Providence, R. I. 
Chicago Office: San Francisco Office: 
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in the market for rough gem material, and have 
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AFTER THE FLOOD IN PUEBLO 





Chairman of Jewelers’ Relief Committee 
Sends Out Letter Asking Aid and 
Thanks Members of Trade for 
Co-operation 


Trinap, Colo., July 2—The Pueblo Re- 
lief Committee for jewelers has sent out a 
letter to the president and secretary of 
each State association in the United States 
telling of conditions in Pueblo. This letter 
was sent out June 20 and by June 28 over 
$1,000 had been received. The letter fol- 
lows: 

“Trinidad, Colo., June 20, 1921. 
“Mr. Jeweler: 

“Two days ago, the writer returned from 
the devastated regions of Pueblo. No 
writer can sit down and describe the ter- 
rible conditions existing in the business 
district as well as in the residential dis- 
trict of the lowlands which is inhabited 
mostly by the poor and foreign elements. 

“The stories that you have read, even in 
your “yellow” papers, are not exaggerated, 
probably with the only exception of the 
number of lives that were lost and that 
number will never be known as bodies have 
been found 30 and 40 miles away from the 
city. Within the business district, com- 
plete stores have been washed-out, the 
water coming-in through the front and tak- 
ing with it windows, show cases, wall cases 
and even heavy safes and washed them out 
through the back walls, leaving only mud, 
weeds, etc., in its path. Men who have 
struggled for years and years, piling-up 
dollars and dollars, until they have reached 
the middle age of life, have to day nothing 
and must again’ face a new commercial 
world, starting where they began 30 years 
or more ago. 

“We, the jewelers of Colorado, who un- 
derstand the conditions, know that our 
brother jewelers in the other States if 
brought to understand what the real condi- 
tions are, will be more than willing to help 
‘We do not ask for large sums; we want the 
‘State association to get letters out to each 
of the jewelers within your State and ask 
them to donate $5 or $10, or more from 
those who can afford it. With this money, 
we hope to reinstate the 20 or 30 little 
jewelers who have lost everything, their 
thomes as well as their stores, by giving 
them benches and tools to work with, and 
if enough money is raised, probably a show 
«ase here and there. We know that the 
jobbers and manufacturers throughout the 
State who have already offered their help, 
will be pleased to extend a small line of 
<redit so that these men can once again face 
the world. 

“The condition is optimistic among those 
who lost the most and we want to keep it 
so; we want them to understand the true 
fellowship of mankind and so we are ap- 
pealing to you, knowing that you, as a 
jeweler, naturally feel for your brother 
jeweler, We will appreciate your prompt 

action as this city is fast rebuilding it- 
self and these men must look for locations 
if they know they will have some sort of 
backing or if they only know they will have 
a bench and tools to work with. 

“Thanking you for your co-operation and 
-assuring you that we appreciate your ef- 
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fort as the Associations’ Officers, we beg to 
remain, 
“PUEBLO RELIEF COMMITTEE 
FOR JEWELERS, 
“By Max Strasburg 


“P. S. Make checks payable to W. E. 
Mount, Pueblo, Colorado.” 

Max Strasburg chairman of the com- 
mittee has written THE JEWELERS’ CIRCULAR 
a letter of thanks for the aid received. 
His letter is as follows: 

“TRINIDAD, Colorado. 
' “June 30, 1921 
“Editor, THE JEWELERS’ CIRCULAR: 

“T am enclosing a copy of a letter that 
was sent to the President and Secretary of 
each State Jewelers’ Association in the 
United States, stating the condition of af- 
fairs in Pueblo. This letter was mailed on 
the 20th day of June and when the writer 
was in Pueblo on the 28th, he was informed, 
by Mr. Mount, that we had already received 
over $1,000.00. 

“We wish to take this opportunity of 


thanking those who have been so kind as © 


to help us, both individually and collectively, 
and to assure each of the jewelers that the 
money they have given is being used in the 
most economical and safest way and if they 
could only see, so as to better understand 
the results that we are obtaining through 
their efforts and help, they would realize 
what a wonderful thing their gift has meant 
to their co-workers in Pueblo. 

“Hoping that you will find space in your 
paper to thank our brothers jewelers and to 
assure them that we, the Committee, as well 
as the sufferers in Pueblo, appreciate the 
promptness and many courtesies being 
shown, we are, 

“Respectfully yours, 
“Pueblo Relief Committee for Jewelers, 
“By Max Strasburg 
“Chairman.” 








Jewelers to Exhibit at Pageant of Progress 
Exposition at Chicago 


Cuicaco, June 30—More than 2,000,000 
visitors are planned for on the occasion of 
the “Pageant of Progress Exposition’ to 
be held in this city between July 30 and 
Aug. 14. Many jewelers are expected to 
attend and local jewelers are taking a great 
interest in the event. 

This exposition will be a living, breathing 


“pageant of the progress of business, indus- 


try and science since the United States 
assumed their present form. It will be held 
on Chicago’s $5,000,000 Municipal Pier, 
which extends out into the cooling waters of 
Lake Michigan for more than 3,000 feet. 
Mayor Thompson first conceived the idea 
of the pageant to advertise the products 
manufactured and distributed in Chicago, 
but since the plan was announced a flood 
of inquiries came in and it was decided 
to throw the doors open to the entire coun- 
try, and reservations for space are coming 
in from every manufacturing section; 

In addition to the display of manufac- 
tured products, nearly every industry will 
be represented by demonstrations of. the 
manufacturing processes. There will also 
be entertaining features—boat races, swim- 
ming races,.aeroplane exhibitions and many 
other features to be added before the open- 
ing day. 
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Among the jewelers, C. D. Peacock, Inc., 
who have been in business on State St, for 
about 85 years, are-the first to announce 
their plans for the pageant. This will be a 
most interesting display and one that will 
be instructive to the public. 

The display will be arranged with a 
glass-enclosed booth at each corner. Above 
each of these booths will be plaster figures 
four feet high. Atlas typifying the Earth, 
Vulcan, Fire; Neptune, Water, and Mercury 
the Air—these four elements being the 
progenitors of the precious stones and 
metals. Paintings and plaster tablets around 
these figures further explain their signifi- 
cance. 

In each of the booths skilled artisans 
from the Peacock shops will be engaged in 
the cutting, polishing and setting of dia- 
monds, starting with the rough stones and 


ending with the perfectly cut and polished: 


diamonds. 

One of the Peacock diamond experts will 
be present constantly to describe the various 
operations. 

The four corner booths will support a 
plaster dome, in the center of which will 
be set a large facsimile of a diamond. 
From various angles different colored 
lights will be thrown upon it, giving it the 
appearance of a gigantic sapphire of velvety 
blue, a gorgeous red ruby, an emerald of 
wonderful color, and a diamond of the 
purest water. 

The entire display will be not merely 
— but exceedingly interesting as 
well. 








Golf Tournament 
(Continued from page 87.) 





The Jonah hole was number 2 and Gus 
Weinfeld, John Friedland and Claud 
Wheeler tied with 10 strokes each at this 
hole. Weinfeld drew the prize, which was 
a golf ball marker. 

For the last prize Gus Weinfeld was dis- 
qualified by having won one prize. This 
event was for the shortest drive from the 
first tee and Weinfeld had to give way 
with his drive of 23 yards to John Fried- 
land- with one of 27 yards. For this short 
drive he was awarded a short flask, filled. 

President Ross then expressed his 
pleasure at being the presiding officer on 
this occasion and called on several of those 
present to make short talks. When this 
was finished it was proposed that a stand- 
ing vote of thanks be extended to the club 
and to its member, M. J. Kelly, for the 
delightful entertainment of the day. 








United States Senator Irvine Lenroot, of 
Wisconsin, who is spending a vacation in 
that State, in an interview on current busi- 
ness. problems, placed emphasis on the prop- 
osition that the United States must not 
allow Great Britain to use the money that 
she owes this country in developing re- 
sources in various parts of the world that 
are inimical to American interests. If Eng- 
land-has money enough to buy oil fields, she 
has money enough to pay her debts to the 
United States. The Senator declared that 
Milwaukee and the middle west in general 
are in much sounder shape than the eastern 
states. He said our economic horizon will 
be brightened considerably in the near 
future, 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
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ELK TEETH | 


Genuine (now scarce and high), Deer 
Teeth (small), Imitation Elk Teeth. Each 


labeled correctly, on Memo. 

Novel, unique Rings, Brooches, etc. 14 K. solid 
gold, grapevine design, beautifully made and 
very taking. Made in the great “Gold Belt” 
ws a Black Hills, So, Dakota. Sell well every- 
where 

Synthetic Rubies and Sapphires, Aquamarines, 
Garnets, Tourmalines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabochon, cut semi- 
precious Stones. 

Wholesale—Memo to Jewelers and Manufac- 
turers—Price List free. 


L. W. Stilwell, Dentueed, Goth, 
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finest scientifically produced 
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Florida Convention Held at Miami 





Members of State Retail Jewelers Association Hold Rousing Annual Meet- 
ing, Listen to Interesting Addresses and Elect Officers 























Mit, Fla. July 2.—Florida’s Magic 
City, Miami, was the scene of the second an- 
nual convention of the Florida Retail Jew- 
elers Association on June 28 and 29. Sunny 
skies and some real warm weather greeted 
the delegates as they gathered at the Hotel 
McKinnon for the two days’ activities, 

The meeting was called to order by 
President F. A. Walker and after the in- 
vocation by the Rev. Homer E. Sala, of the 
First Christian Church, the welcome to the 
city was given by Dr. Atkisson for the 
Chamber of Commerce. These were re- 
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PRESIDENT F. A WALKER AND SECRETARY 
L. C, HULL 


sponded to by Vice-President T. S. Mc- 
Lauchlin. 

The president’s message dealt chiefly on 
subjects of organization and taxation, ap- 
pealing strongly that there might be better 
feeling between the jewelers in the same lo- 
calities. The secretary’s report showed that 
while there had been only a small increase 
in membership during the year that there 
was a very substantial balance in the asso- 
Ciation’s strong box. The secretary’s report 
showed that there were a surprising large 
number of jewelers in the State who had 
failed to realize just how much the associa- 
tion could do for them if they would let it. 

After the various committees had been 
appointed to take care of the business of 
the sessions, T. S. McLauchlin, of Winter 
Haven, made a very interesting report of the 
activities at the annual convention of the 
National Association at Louisville last year. 

National Treasurer Walter H. Mellor 
took up the balance of the first morning’s 
work with general remarks on the work of 
the National Association, also taking some 
time to pay glowing tribute to the late Col. 
John L. Shepherd, who, with Mr. Mellor, 
were the ones who organized the Florida 


Association, a little over two years ago. 

After luncheon the gathering listened to 
an excellent address on “Organization,” by 
Alvin Mangan of Tampa. 

Following Mr. Mangan’s talk Mr. Mellor 
again took charge of the meeting, devoting 
quite a little time to explanation of the work 
of the research bureau and costs as concern- 
ing the jewelry business. 

The balance of the afternoon was spent 
in sightseeing, during which the members 
and their guests were taken by auto to the 
four-million-dollar estate of Jas. Deering. 

The Question Box, as conducted by Mr. 
Mellor the same evening, was one of the in- 
teresting features of the session and brought 
out quite a little discussion along several 
lines. 

Wednesday Sessions 


The Wednesday morning session opened 
with an address by T. S. McLauchlin, of 
Winter Haven, on “The Cost of Doing 
Business in a Retail Store’; after which 
Mr. Mellor read a letter from National 
President Arthur A. Everts asking for the 
co-operation of the individual jewelers for 
the betterment of the trade in general. He 
was followed by Earle L. Middleton, who 
read a paper—“The Making of a Merchant.” 


ADDRESS OF EARLE L, MIDDLETON 


Modern business, in certain respects, is com- 
parable with the human body. The oculist who is 
not thoroughly trained in all the human anatomy 
is incapable of correctly diagnosing the troubles of 
the eye, for many of these are due to faults in some 
other part of the body. Similarly the business 
man who has only a partial knowledge of general 
business principles cannot hope to be a successful 
business man. ; 

Business is defined by one of the recent text 
books on the subject, as follows: Any occupation 
in which men, at the risk of loss, seek to make 
money by producing commodities, for sale or by 
buying, and selling commodities, or by hiring the 
services of others for utilization at a profit, or 
more briefly—business is any gainful occupation 
of which profit is the goal and in which there is 
risk of loss. 

Since profit is admittedly the aim of the business 
man it would logically follow that the business 
man’s success can be measured by the amount of 
money he makes and generally this statement is 
true. 

In order that a man may be thoroughly equipped 
for a business career there are several qualities 
which stand out more prominently than others. 

The first and most important quality is the power 
of decision. In any business the man who hesi- 
tates is lost. Indecision appears to be a weakness 
of the mind in which the intellect is involved fully 
as much as the will. A business man should be 
so thoroughly informed about his business, should 
know so much about his costs, his organization, his 
credit standing, that when a problem is presented 
his mind will have before it all the information 
necessary for a wise decision, and he should decide 
promptly. If he postpones decision he is apt to 
find that some of his competitors have put one 
over on him by a quick decision. 

I have said that the business man should have 
thorough information about his business. To begin 
with, he should be familiar with every detail that 
his business calls for; he must know how hard the 
work is and how much he has a right to expect 
from each employe each day, otherwise the subor- 
dinate will be in a position to put it over on the 
boss when he so desires. The best way for a man 
to get this information about his own business is 
to go “through the mill.” Most of the successful 
jewelers of today are men who in the dim and 
distant past were not content to work over the in- 
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terior portion of an alarm clock or put in 12-foot 


mainsprings in an old Waterbury watch, but who 
rather were applying all their energy, their brains 
and their character to reach the top. And today 
these same men are maintaining their position by 
the knowledge gained in this climb. To be really 
efficient in business a man must, because of his 
experience and knowledge, be able in an emergency 
to take the place and do the work of any employe 
and do it well. A business man cannot rely wholly 
on subordinates. They are necessary and fre- 
quently capable of assuming considerable responsi- 
bility, but there are times when they will hesitate 
and it is at that time that the business man must 
be competent to make a prompt decision. 

The next quality is judgment. The business man 
must not only possess the power of prompt de- 
cision and be a walking encyclopedia of general 
business information, but he must also possess 
sound judgment. A man of good judgment is one 
whose mind thinks clearly and is not influenced 
by prejudice, sympathy or personal desires. It is 
natural for men to believe as they wish to believe, 
but the man of sound judgment does not allow 
himself to do so. If he blunders he admits it, and 
then seeks the reason for the mistake that it may 
not happen the second time. 








NATIONAL TREASURER MELLOR THE MAIN- 
SPRING OF THE CONVENTION 


Self-reliance is but a minor requirement for a 
business man, for the man who is unwilling to 
trust his own conclusions will never become a very 
successful business administrator. 

Patience and grit may be coupled together as one 
more of the qualifications necessary. The man who 
gets discouraged when things do not break just to 
suit him lacks grit, an absolute necessity for a 
successful man. Fulton’s steamboat was laughed 
at as the crazy idea of a fool, but patience and 
grit on Fulton’s part won out. A more recent 
case, that of the Wright brothers and their air 
plane, most of us remember when the Wrights 
were considered nothing better than fools, but their 
experiments were continued in the face of ridicule 
and today the result of their efforts is entering to 
no small extent in the commercial world, a monu- 
ment to patience and grit. 

Concentration is another of the essentials of the 
merchant. All inventors must be able to concen- 
trate their thoughts along one particular line, and 
the progressive merchant must constantly be in- 
venting new ideas. A man’s business can be lik- 
ened to a complicated machine, the different lines 
being comparable to the different parts of the ma- 
chine and to get the best out of either they must 
be constantly undergoing improvement. 


Enthusiasm is still another quality necessary. A 
man who is in business just to make money can 
never be a great merchant. He must enthuse over 
each successful. venture and.in the planning of 
others. 

Executive ability is still another of the positively 
essential qualities. The executive is the one who 
plans and controls the work of others. The execu- 
tive thinks, those under him work, the executive 
issues orders, those under him obey. The execu- 
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STERLING SILVER TABLEWARE a 


REG. U.S. PAT. OFF. 


HERE is much profit in featuring gifts for little folks, for there is always a demand 

for unique and attractive things for the kiddies. With LitrLE MEN anpD LITTLE 

WomeEN silverware in your stock you have the finest line of little folks’ gifts on the market 
to offer the people of your community. 

LitTLE MEN AND LITTLE WomMEN silverware includes a host of charming articles, 
ranging in cost so that you can retail them at prices from $2.00 to $40.00, with many items 
at popular prices. There are Napkin Markers, Napkin Rings, Rattles, Teething Rings, 
Cups, Plates, Bowls, Porringers, Spoons, Forks, etc., sold separately or boxed in dainty 
gift cases. 

We will be pleased to send you a carefully selected assortment for $25 or $50. It will 
increase your sales immediately and develop a very important and profit department for 
your store. 


RoGERS, LUNT &  BOWLEN Co. 
SILVERSMITHS -- GREENFIELD - MASS. 
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st have confidence in himself and in his 


tive mu ill instill the 
A self-confidence he wi ll ins 
diapls Soe in those under him. He must 


iudge of men and must be able to get 
. Je from those. under him, varying his 
je ds of obtaining as circumstances dictate. 
< seo up, we have found these several different 
Road ore necessary for the making of the mer- 
, nt—power of decision, thorough knowledge of 
= business, judgment, self-reliance, patience and 
pe! concentration, enthusiasm and executive abil- 
ing But there is just one more, and that is one 
shat is frequently neglected by the merchant or 
those preparing themselves for a mercantile career, 
and that is health, physical health. Without this 
all the other good qualities under the sun would be 
of no avail, for the weak body means a weakened 
mind. There are too many ways of keeping one’s 
self physically fit for me to go into details here; I 
can only suggest this, a few minutes of simple 
exercise the first thing in the morning will make 
any man feel more kindly towards his day s work. 
Summed up, there are two big essentials neces- 
sary in the making of the merchant, neither able 
to endure without the other, and they are brains 
to reason out business policies and to use some real 
American slang, nerve, to carry out those policies. 


The final session was devoted to the re- 
ports of committees and the election of offi- 
cers as follows: President, F. A. Walker, 
Miami; secretary and treasurer, L. C. Hull, 
Plant City; vice-president, T. S. McLauch- 
lin, Winter Haven. The new directors are: 
Oscar W. Maynard, Miami; Henry Mc- 
Laulin, Sanford; William Kolhousen, Fort 
Lauderdale; W. W. Stone, Fort Myers; 
Mr. Weil, Jacksonville. : 

President Walker and Secretary Hull 
were elected delegates to the national con- 
vention at Buffalo with Leon Rowe, of Day- 
tona, and William Kolhousen, of Fort Lau- 
derdale, as alternates. It was voted to hold 
the next convention at Daytona. 

After the business was completed all .of 
the delegates were taken by auto to the 
Roman Pool at Miami Beach, where the 
bathing was enjoyed and the beauty of the 
surroundings greatly admired. 

The convention was brought to a close 
with a banquet at The Wayside Inn, at 
which all the delegates and the ladies in at- 
tendance were the guests of the Miami jew- 
elers. After all the eatables had disap- 
peared an informal hour of short talks, in 
which the ladies as well as the men were 
called on for remarks by Mr. Mellor, ended 
a most successful convention. 

The resolutions adopted were as follows: 


Resolutions 


At the second annual convention of the Florida 
Retail Jewelers’ Association, assembled at Miami, 
June 28 and 29, be it 

* * « 

REsoLveD, That we express our appreciation of 
the change of policy recently adopted by the Gor- 
ham interests. ; 

* * * 

ResoLvep, That we endorse the recommendation 
of the National Association, increasing the dues 
from $2 to $5, beginning Jan. 1, 1922. 

Resotvep, That we favor the repeal of the so- 
called excise tax and recommend in its place a 
gross sales tax. 

* * * 

REsoLveD, That we express our appreciation of 
the work of the Jewelers’ War Revenue Tax 
Committee and its chairman, Meyer D. Rothchild, 
and pledge him our financial and memorial support. 

RESOLVED, That we endorse and pledge our sup- 
port to the National Jewelers’ Publicity Committee. 

Resotvep, That we endorse the Research Bureau, 


the Jewelers’ Vigilance Committee and the Fair 
Trade League. 


Resotven, That we endorse and ask our mem- ° 


bers to support the National Jewelers’ Mutual Fire 
Insurance Co. and the Jewelers’ Security Alliance. 
REsotvep, That we again extend our thanks to 


the trade press and assure it our earnest co-opera- 
tion, 
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RESOLVED, That we again call to the attention of 
the jewelers of the State the resolution made last 
year, doing away with free engraving and the loan- 
ing of watches, and ask their co-operation. 

* * * 

REsotvep, That we urge all jewelers to try and 
build up a four season business as follows: 
Tourist, wedding gift, vacation and Christmas, 

* * 


REsoLvep, That we extend our sympathy to our 
brother jewelers in Pueblo, Col., in their hour of 
distress and that our treasurer be instructed to 
forward $100 to assist in their hour of need. 

ReEsoLtvep, That we endorse National President 
A. A. Everts Upholding Fund and pledge it our 
financial support, and 

* * * 

Wuereas, Divine Providence has seen fit to take 
from us our beloved organizer and friend, Colonel 
John L. Shepard; therefore, be it 

REsoLveD, That we express our sincere sympathy 
to Mrs. Shepard and that a page of our minute 
book be devoted in memoriam to him, and 

Wuereas, Divine Providence has removed from 
our organization one of its charter members, 
Joseph Crosby; therefore, be it 

RESOLVED, That we extend our sincere sympathy 
to those bereaved. 

* * * 

RESOLVED, That we express our thanks to Na- 
tional Treasurer Walter H. Mellor, of Michigan 
City, Ind., for his many valuable thoughts and the 
great success of the convention. 

RESOLVED, That we thank the Jewelers of Miami, 
the Chamber of Commerce, the management of the 
Hotel McKinnon, and all those who have assisted 
us in our entertainment and program. 

RESOLVED, That we extend our thanks to John A. 
Abel, of New York, for his gift of a gavel to this 
association. ; 

RESOLVED, That we express our appreciation to 
our officers for the past year, especially President 
F. A. Walker, and also to Secretary L. C. Hull for 
his untiring efforts and particularly for the fine 
financial condition of the association. 


Convention Notes 
; All those in favor of donating a non-skid bath- 
ing suit to please say aye! 
* * * 





We note that Mr. Stone of Fort Myers had his 
balance wheel with him this year. 
* * * 


Say, Walker, when do we eat? 
* * * 


Motion made that the secretary cast one vote for 
the handsomest man at the convention. 
* * * 


The ladies all thought that Mr. Mellor and his 
smile were the best ever—until he asked them to 
tell what they knew. 

* a * 

A certain tall, dark complexioned young man 
showed by his retiring manner that he was well 
brought up. 

* * * 
We will all be in to see you, Leon, in 1922. 
Daytona, 1922. 





Two foreigners came into a Lynn, Mass., 
store June 29 and had the jeweler value a 
loose diamond. It weighed 2.95 and was a 
very fine stone. He valued it at $2,000. In the 
afternoon one of them came back and came 
down into the darkest part of the store and 
told Mr. Newhall that he had decided to let 
him mount the diamond. He had it in a 
piece of tissue paper in his hand. After 
looking at the stone the jeweler immediately 
saw that it was nothing but a piece of glass 
or a white sapphire, the same size as the 
stone which he had valued in the morning. 
It is quite obvious that if the jeweler had 
taken the stone without examining it and 
had put it through his repair department for 
a new setting the visitors would have 
claimed that the jeweler had changed the 
stone. The two foreigners were of dark 


complexion, very dirty looking and rather 
small, and probably Greeks. 
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Patrolman McGinn Called Before Justice 
Jerome Haha and Complimented Be- 
cause of Arrest of Notorious Crook 


Provipence, R. I., July 2—Mounted Pa- 
trolman Joseph C. McGinn was called to the 
bar in the Superior Court by Justice J. 
Jerome Hahn, Wednesday afternoon and 
complimented in open court for the capture 
of Sam Lewis, the alleged safe blower, cap- 
tured by the patrolman single handed after 
attempting to rob the safe of Richard J. 
Ward Co., manufacturing jewelers. This 
action of the court is said to be unprece- 
dented in this State. 

Justice Hahn commended Patrolman Mc- 
Ginn and said he hoped his superiors would 
recognize such meritorious conduct. The 
commendation by Justice Hahn followed 





SAMUEL LEWIS ARRESTED AT PROVIDENCE 


Assistant Attorney General Capotosto’s 
praising of the patrolman for “exercising 
rare judgment and courage in preventing 
the escape of a much-wanted man without 
assistance.” Justice Hahn expressed grati- 
fication to Mr, Capotosto for bringing the 
matter to the court’s attention. 

Lewis had pleaded nolo to charges of 
breaking and entering the manufacturing 
jewelry establishment of Richard J. Ward 
Co., corner of Baker and Eddy Sts., on the 
night of Sunday, June 5, with the intent 
of robbing the safe; to breaking and enter- 
ing the manufacturing jewelry establishment 
of M. S, Rodenberg & Co. in the same 
building with intent to rob and to having 
burglars’ tools in his possession. The court 
was informed that Lewis had a long record 
of crimes and is wanted in Rochester, N. Y., 
and a number of other places. Thomas J. 
Dorney, counsel for Lewis, asked for a 
continuance of one week before sentence to 
allow him to inquire into the charges against 
Lewis in other cities. 

Lewis was caught by Patrolman McGinn 
in the rear of the building occupied by the 
shops of the Ward and Rodenberg concerns 
after the patrolman had found a door tam- 
pered with. A hole had been drilled in the 
Ward Co.’s safe when the patrolman’s ap- 
proach was signaled to Lewis by a con- 
federate on guard, who escaped. Lewis 
was not successful in getting away quick 
enough. | 
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An Unsolicited Letter Speaks for Itself 


(one of many) 
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The Jeweler—Servant in Human Uplift 





Address of A. C. Graul, Sharpsburg, Pa., Before the Convention of the 
Pennsylvania Retail Jewelers’ Association at Reading, Pa., June 27 
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The jeweler, his art, his service, are su- 
preme factors in civilization. | 

Someone may stay my speech to say man 
can do without jewelry, but not without 
food and shelter; to which I would say: 
Food alone does not promote civilization ; 
it may sustain life, but the most bestial 
savage lives and, likewise, the wildest beast 
lives on food without showing any index 
of civilization. Shelter? Yes, shelter may 
help some, but it is sought for through 
fear rather than because of a recognition 
of any better character qualities, or the 
sensing of anything admirable. Shelter does 
afford a condition in which it is possible 
to think on principle, on character, on 
beauty, on harmony, but shelter does not 
presuppose principle or character, neither 
love of beauty nor harmony. Shelter was 
no doubt first sought through fear, not 
through a motive to make one’s self more 
pleasing, or the surroundings of men sug- 
gestive of more harmony. The faintest 
beginning of appreciation of beauty and 
harmony contains the germ of any or all 
civilization. 

Savage peoples do not dress for protec- 
tion, but for ornamentation. The earliest 
inhabitants of the earth appearel in warm 
regions—not in cold ones. Biologists tell 
us with great certainty that life began in 
the warm regions of the earth, or while the 
regions now cold were yet warm—very 
warm. Science tells us that without heat 
life is impossible; therefore there could 
have been no reason why our early fore- 
bears should have worn clothes as protec- 
tion. No, no; their first dress was un- 
doubtedly ornamental so far as they could 
understand or appreciate ornaments. 
‘Now some of the folk who are inclined 
to tax, or sneer, the jeweler out of existence 

y rise to say the scientists do not know 
everything and their conclusions are based 
on surmises rather than knowledge. To 
this may be answered that missionaries, 
shocked at the beastly nakedness of the 

‘very heathenish heathens, had the experience 
that clothing sent by zealous Christians from 
“way back home” is used as some sort of 
ornament when the very lowdown heathen 
gets it. There are also some very extra 
pious people who decry all ornamentation, 
especially jewelry, as a tribute to vanity 
and as essentially wicked. These uncom- 
monly good people I would respectfully 
refer to the seventh verse of the third chap- 
ter of Genesis, which reads: “And the 
eyes of them both were opened, and they 
knew that they were naked; and they sewed 
fig leaves together, and made themselves 
aprons.” Adam and Eve wore their first 
clothes, not for protection, but for the 
sake of appearance. Every public build- 
ing, park, theatre, auditorium and most 
omes have more or less ornamentation. 

The would-be wise might call it so much 
folly, and the uncommonly good already re- 
ferred to may consider it deplorable evi- 
dence of so much vanity; but when social 
uplift workers describe an especially de- 


pressing and hopeless situation, emphasis 
is laid on the fact that “no pictures were 
on the walls, ornamentation was conspicu- 
ously absent in home and on person.” 
Perhaps reference is made to a fragment 
of mirror-glass as being the only consola- 
tion for the esthetic inclination of an un- 
happy individual. I knew a man who got 
a little fun out of mildly ridiculing his 
wife’s habit of displaying ornamental needle 
and crochet work on the furniture (it was 
in the days of tidies and throws and fancy 
cushions). One day wifie parried his witti- 





A. C. GRAUL, WHO DELIVERED INTERESTING 
ADDRESS AT PENNSYLVANIA CONVENTION 


cisms by removing all the ornaments and 
hiding them in some cabinet drawers. Hus- 
band noticed it at once and asked, “What’s 
the matter?” He was told pleasantly that 
since he did not seem to like them, the 
offending tidies had been removed. He 
endured the condition about a week, when 
he said, “Min, put the tidies out—the place 
don’t look right without them.” 

Let us analyze this tendency to respond 
to the suggestions of beauty and orna- 
mentation to learn, if. we can, why it is, 
and what it means to humanity. 

That we, the jewelers, as a branch of 
society should find it to mean something to 
us is quite natural. Many folk are no doubt 
of the belief that our interest in jewelry 
amounts to what we get out of it for our- 
selves and no more—that is to say, we are 
enly interested in jewelry for the purpose 
of making a living, or to make money. 
Let me say: When you find a jeweler whose 
interest in the jewelry service does not ex- 
tend farther than that, you surely have to 
do with jeweler-failure, and this will soon 
be demonstrated by the man himself, be- 
cause he will withdraw for something more 
lucrative or something more interesting— 
to him. The average jeweler is in the 
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business because he has a liking for it 
and because he loves the beautiful things 
which he works with, and which he dis- 
tributes among the women and men who 
live round about him. Beauty is a phe- 
nomenon in nature of which harmony is the 
essence. It is on this account that we love 
beauty. Loving beauty begets a care of 
beautiful things. Loving beauty, or hav- 
ing a potential love of beauty, prompts us 
the moment we have contact with beauty, 
or possession of beautiful things, to think 
beauty, talk beauty, act beauty. Our dis- 
position and our characters absorb beauty, 
and the essence of beauty being harmony, 
we are better morally, mentally, physically 
and socially. We become initiates or 
novices in civilization. 

The wearing of necklaces of claws or 
shells by a savage chief is mistakenly at- 
tributed to crude vanity, but the truth is 
that no matter how vain many individuals 
may be, the original or hypothetical “first” 
wearer of claw ornaments did so because 
it seemed like a thing of beauty and when 
this first demonstration met with approval, 
others imitated or followed suit. Some of 
the imitators who bedecked their persons 
with unusual numbers or with extra large 
shells or claws were probably actuated by 
the motives of vanity and ostentation, but 
the sense of the fitness of things—beautiful 
as a general and steadily permeating in- 
fluence—has made men better, and has de- 
veloped the idea of right and wrong. The 
love of the beautiful precedes the idea of 
justice and equity. 

The love of beauty creates a passion for 
harmony and the greatest factor in har- 
mony is truth, so the beauty loving and 
beauty inspired person becomes a truth 
lover; he learns that community interests 
are better for mankind than individual or 
selfish interests. From this springs mutual- 
ism, association, fraternalism and govern- 
ment. The perversions and abuses which 
develop and persist are cases of reversion. 

During the awful war recently consum- 
mated the civilized world was almost as 
much shocked because of the destruction of 
priceless works of art and beauty as by 
the horrible reversion to savagery repre- 
sented in the unprecedented butchery itself. 

Referring to the war, reminds me of the 
enormous expenditure now being indulged 
in by our government for naval and mili- 
tary expansion. Approximately one billion 
dollars have been voted into these two de- 
partments of our national government, 

Of the total enormous governmental ex- 
penditure 93 per cent. goes for war—past. 
present and future expense in preparation. 
One per cent is appropriated for education, 
three per cent for public improvement and 
four per cent for administrative and other 
real government service. 

One super-dreadnought, which will be 
about obsolete when it is finished, consumes 
the amount of wealth needed to establish 
four $10,000,000 universities, which would 
be an enduring asset in intelligence and 
good citizenship. What a vast amount of 
constructive good and strength could have 
been achieved with the $50,000,000,000 spent 
for destruction. What hope and happiness 
were possible where woe and despair were 
wrought. The wearer of jewelry from 
motives of vanity seeks for approbation 
very much like a gambler or a robber 
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seeks to possess himself of the product of 
labor without performing useful labor him- 
self. Anybody seeking to gain useful and 
valuable things without doing useful service 
is in truth a robber. A tolerably well-to-do 
physician expressed himself as_ horrified 
when he read of a wealthy man who is the 
owner of a $20,000 humidor and considered 
the fact as a shocking instance of extrava- 
gance. No doubt his practice had led him 
into many homes where furnishings and 
utensils of every kind were devoid of 
artistic trimming and consequently the gen- 
eral air and condition tended to slovenliness 
and uncleanliness. Can you doubt that 
honor, morality, stability, honesty, purpose, 
usefulness and hopefulness suffered in 
such surroundings? The doctor in question 
appreciates beauty in ornament, in thought, 
in speech and action, and I would not be 
surprised if his horror at the extravagant 
humidor owner were in large measure based 
on his observations in homes where beauty- 
poverty prevails. 

As business men we no doubt all hail 
with satisfaction the sale of an extraordi- 
narily expensive article, and indeed we 
may properly enjoy such a satisfaction, but. 
if we would stimulate the love of our wares 
on general principles, we will wisely extol 
the extraordinary beauty of the special 
piece rather than the fabulous price paid 
for it. In talking of jewelry, or in adver- 
tising it, let everyone of us dwell largely, 
persistently and insistently on the value of 
jewelry as a character-moulder, as a re- 
fining influence on taste and manners, and 
as an uplifting quality for the motives 
and purposes of individuals and communi- 
ties. 

Let us teach that jewelry and the love 
of beautiful things and beautiful thoughts 
are supremely necessary to civilization; 
let us teach with earnestness and patience, 
with persistence and emphasis that jewelry 
as the expression of the love of beauty is 
the pole star of civilization; and every 
man, woman and child through whose 
arteries and veins flows the red blood of 
human brotherhood should have and must 
have such an amount of comfort and sur- 
plus guaranteed in ideal social institutions, 
realized through governmental encourage- 
ment, as to make jewelry and the elevating 
joy of beauty accessible to every child of 
the human race. Then will disease and 
insanity, immorality and crime, poverty and 
misery be banished from the society of 
human beings. 

We are engaged in a glorious uplifting 
work. We are serving humanity with an 
exceptional service. We are building the 
love of the beautiful. We are building 
for better character, finer sentiments, higher 
aspirations. Our influence is for harmony 
and against disorder, confusion or war. 
We emulate the good that another does, 
we glory in the achievements of our fellow- 
jewelers. The exquisite beauty of fine 
jewels, the artistic decorations by the skill- 
ful hand of the engraver, the wonderful 
blending of colors in precious and semi- 
precious metals, the harmonious beauty- 
effect of gem stones—all these invite the 
companionship and comradeship of the 
patient calculator and builder of those me- 
chanical wonders of our time, modern 
watches, adjusted to amazing accuracy. 
Then there is that other comrade who is 
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skilled in restoring to usefulness any of the 
vast variety of watches produced by the 
inventors, the calculators, the designers and 
the builders. 

He is of no less importance, he is no 
less remarkable; his wide knowledge, his 
judgment, his skill, his adaptability, place 
him high up in the class of extraordinary 
mechanics. Such an important group of 
people need to be promoted in the esteem 
of their fellowmen, they need to be en- 
couraged in the great and good work they 
are doing, they need to cultivate a fellow- 
feeling for each other because of the art 
and the skill which they cultivate and be- 
cause of the great service which they render 
to humanity. 

Part of the encouragement must come 
through the employers in the group. A 
high enongh estimate of the work and serv- 
ice rendered by our group to secure such 
prices for our art and our service as will 
enable us to pay decent salaries to the em- 
ployes, to the mechanics, the salesmen, the 
stockkeepers and the scrub women in our 
establishments. We must continue to culti- 
vate the good will of every member of the 
trade; we must make friends of the knocker 
and the grouch. We must, by means of 
persistent friendliness and kindliness and 
words of comradeship and fellowship, con- 
vert all these unfortunate individuals into 
friends and good neighbors. 

Then don’t forget that the help who sit 
at your workbenches, also your salesmen 
and your errand boys, are the people whom 
above all others you need for your best 
friends, and in order to. have them for 
friends you must—I want to emphasize 
you must—deserve their friendship. 

There has been much preaching about the 
boy who does not need to be told, about 
the boy who is willing to finish a job after 
working hours, the boy who is always ready 
to put forth the extra effort and the boy 
who will always defend his employer and 
be a champion for him. This always seems 
like a prod for the average workman, and 
for the workman below the average, and 
let me say right here, the average work- 
man and the workman below the average 
understand it that way, and there is no 
doubt in my mind that they are expected 
to understand it so. 

However, they are not expected to resent 
such prodding. Many, very many are they, 
who take pleasure in reciting extra-good- 
boy anecdotes, who do not know, and who 
would be surprised if it were brought em- 
phatically to their knowledge, that average 
and below-average workmen do resent such 
masked prodding. Get the good will and 
the friendship of the average and the be- 
low-average employe and you will soon 
have an above-average force. They are 
part of the beauty-service; they are part 
of the time-service; they are the foun- 
dation of our whole service group. If they 
are well paid and respected, the whole 
group will be well paid and respected. Of 
this group, some stand out a little more 
prominently than the rest; as the mountains 
of the earth are to the general surface like 
the roughing of an orange peel to the gen- 
eral surface of the orange, so are the most 
successful men just a trifle better off in 
comfort, in popular respect and in self- 
respect than the rank and file. 


If we would better ourselves, if we 
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would win recognition for the high calling 
and the wonderful service of the jeweler 
and the horologist, we will need to culti- 
vate the workers’ friendship; we will need 
to elevate and lift to comfort and security 
to strength of character and self-respect, to 
the joy of beauty, harmony and truth, and 
to a well-spring of enthusiasm, every bench- 
man, every salesman, every office worker 
and every errand boy in the trade. Average 
and below average included. 

When we do this there will be no knocker 
in the next square; there will be no botch 
workman in your shop nor in your neigh- 
bor’s shop, there will be no mean, low- 
down competitor who lies about you; and 
what will be of far greater importance, you 
will believe in yourself, you will believe 
in your business, you will believe in the 
great service which you, collectively and 
severally, are rendering to groping but 
hopeful aspiring humanity. 

Long live the jewelers; the harbingers 
of better times, the heralds of a better race, 
the prophetic forerunners of higher, nobler, 
cleaner precepts for domination of all the 
activities and manifestations of humanity, 
Thus we can feel and evince a newer and 
greater and loftier enthusiasm in pursuing 
our vocation. We do not cultivate vanity; 
we do not favor ostentation; but we do 
seek to extend the joy of jewelry and the 
love of beauty to every fellow-human on 
the face of Mother Earth, and the world 
will be a place good to live in, and—the hell 
of war shall be banished forever. i} 








Quattrocento 





“ TALIAN word which designates’ 

often the period of the XV _ céné 
tury that commences in 1401, whence its 
name. This is the period of the fore- 
runners of the Renaissance. The ‘quat 
trocento’ comes after the ‘trecento’ and 
precedes ‘the ‘cinquecento,’ which is the 
XVI century, the Renaissance propetly 
speaking. 

“The ‘quattrocento’ is the epoch of 
the great movement which has as its 
head Ghiberti, Brunelleschi, Pollajuolo 
belong to it. Art emancipates itself and 
draws close to nature delivering itself 
altogether from Byzantine symbolism. 
It is the time of the wonders of the 
Baptistery of Florence. Ceramics can 
cite the enamelled terra-cottas of Luca 
Della Robbia. The Majolica of Pesaro 
is celebrated. The translucid enamels in 
relief afford new resources for goldsmith- 
ing. Venice is renowned for its glass 
work. Armor is decorated with austere 
and severe parallel channeling. The 
glyptic art rises from its long sleep. 
Furniture is enriched thanks to the art 
of marqueterie,-which can cite the names 
of Giuliano and’ Benedetto da Majano, 
uncle and nephew.”—Rouaix. 








A manufacturers’ representative in Mexico 
desires to secure an agency from a mafu- 
facturer for the sale of medium-priced 
jewelry. References. For further informa- 
tion write to the Bureau of Foreign and 
Domestic Commerce at Washington, D. C,, 
or any of its branches and refer to File No. 
34914. 
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Tilden-Thurber Corp has purchased two 
lots of land with buildings on Wells St. ; 

Mr. and Mrs. George Kerr, of Franklin, 
celebrated the 25th anniversary of their 
wedding last Friday. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., with his family is at Bar- 
rington for the Summer, 

John M. Buffinton, of Potter & Buffinton 
Co., is occupying his Summer home “Stone 
Cottage” in Rehoboth, Mass. 

Maurice J. Karpeles, of Karpeles Co., ar- 
rived home Monday night after several 
weeks’ business trip in France. 

Mr. and Mrs. Charles A. Russell have 
opened their country home, “Hillcrest,” at 
Thompson, Conn., for the season. 

The factory of Ostby & Barton Co. closes 
the first two weeks in July for annual over- 
hauling, renovation and vacation period. 

The plant of the Automatic Gold Chain 
Co., 70 Ship St., will be closed for the an- 
nual vacation and overhauling for the first 
two weeks in July. 

Gustavus H, Emerson, for the past 10 
years in charge of the watch repairing de- 
partment of the Weybosset Diamond Co., 
has resigned his position. 

Frederick A. Ballou, of B. A. Ballou & 
Co., Inc., is a member of the finance com- 
mittee to raise $20,000 for the extension of 
the work of the Providence Boys’ Club. 

Adolph Schrayshuen, superintendent of 
the Automatic Gold Chain Co.’s factory, 
has returned from Germany where he went 
to visit his mother, who is 87 years old. 

Andrew Doleman, of the Doleman Optical 
Co., was a member of the Wannamoisett 
golf team that defeated the New Bedford 
golf team in this city last Wednesday by a 
score of 10 to 1. 

Mr. and Mrs. William P. Otis and family 
left Friday for Weekapaug on the South 
Shore where they will spend July, after 
which they will go to Sakonnet for the 
month of August. 

The regular meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the rooms of the asso- 
ciation in the Turks Head building, this city, 
on Friday, July 15. 

The estate of the late Henry W. Harvey, 
at the southwest corner of Orchard and 
Butler Aves., has been placed on the market 
for sale. It contains 31,193 square feet of 
land with a fine house. 

Theodore B. Pierce, president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, and wife went to 
Cotuit, Mass., last Friday to remain over 
the week-end and holiday. 

Most of the retail and department stores 
in this city closed Wednesday at 1 o'clock 
for the first weekly half-holiday of the Sum- 
mer. The stores will not close this week 
on account of the legal holiday, but every 
Wednesday hereafter until Aug. 31. 

Norman S. Case, who has been confirmed 
as United States District Attorney for 
Rhode Island, is a son of John W. Case, for 
many years with the Horace F. Carpenter 
Co. The young man had a very commend- 
able record in the late World War. 

For the second time within a fortnight 
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Commodore Eugene A. Eddy’s 50-foot 
speed boat Savallo crossed the finish line 
first on Wednesday in'a match race with 
Dutee W. Flint’s 60-foot Thorobred, this 
time 12 minutes and 32 seconds ahead. 

The case of Nels G. Berkander against 
J. B. Grenier to recover on a promissory 
note was heard before Judge Rueckert in 
the civil session of the Sixth District Court 
last Tuesday. On motion judgment for the 
plaintiff for $40 and costs was entered, 

Edward M. Wheeler on July 1 succeeded 
George D, Fernald as manager of the Provi- 
dence office of the National Jewelers Board 
of Trade. Mr. Fernald recently resigned 
after holding the position about two years 
to return to New York to engage in other 
work, 

A number of manufacturers and others 
identified with the jewelry industry in this 
city and the Attleboro, participated in the 
ceremonial and outing of Palestine Temple, 
Ancient Arabic Order Nobles of the Mystic 
Shrine to Rocky Point and Newport, last 
Monday. 

At its annual meeting, held Thursday eve- 
ning, the J. A. Foster Co. Employes’ Asso- 
ciation elected the following as its officers 
for the coming year: President, Moses A. 
Sawyer; vice-president, E. E. Mellny; sec- 
retary, Miss Florence M. Ostiguy; treas- 
urer, Waldo P. Rhodes; Executive Com- 
mittee, George A. Thompson, .Miss Ger- 
trude M. McQuillan and Mrs. Emma 
Trainor. To John T. Morris was assigned 
the task of conducting the annual outing, if 
it is decided to hold one this year. The 
retiring officers reported a successful year, 
and a substantial dividend was distributed. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Kornhauser, of 
the Merchants’ Novelty Co., Pittsburgh, 
Pa.; H, A. Sebel, of Sebel & Gelman Co., 
Indianapolis, Ind.; D. A. Bemis, of Toron- 
to, Ont.; C. Tostman, of the Atlas Jewelry 
Co., New York city; Edward Sickles, of 
M. Sickles & Son, Philadelphia; Miss A. M. 
Fox and Mr. H. D. Stevens, of Strawbridge 
& Clothier, Philadelphia; Aaron Levy, of 
Aaron Levy & Co., New York city; Everett 
Ward, of N. H. White & Co., New York 
city; J. C. Yingling, of Doenitz, Knauber, 
Tingling Co., Buffalo, N. Y.; Harry Mor- 
ris, of Morris, Mann & Reilly, Chicago; Jo- 
seph Hammerschmidt, Philadelphia. 











E. Hamburger, of Chicago, was a local 
visitor last week. . 

D. E. Makepeace has opened his Sum- 
mer residence at Oak Bluffs. 

Frank Truell, former salesman for the 
Saart Co., is confined to a hospital in 
Worcester by illness. 

The employes in the packing room of the 
Harvey Clap Co. enjoyed a week-end party 
at Bristol Narrows last week. 

The Smith, Richardson Co. announces 
that it will close the plant from July 23 
to Aug. 1 for the annual vacation period. 

William Rohman, a local engraver who is 
the exalted ruler of the Attleboro Lodge of 
Elks was surprised at the last meeting by 
the North Attleboro Lodge which presented 
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him with a handsome Elks charm and chain, ~ 


A special hearing of the creditors of 
R. A. Shaw & Co. will be held Thursday 
afternoon in the Chamber of Commerce 
rooms. 

Joseph Finberg entertained the mem- 
bers of the Massachusetts Planning 
Board last week at his Summer home at 
Touisett. 

Frank P. Daughaday, the Chartley manu- 
facturer, has donated a silver cup for the 
Summer golf team matches at the Highland 
Country Club. 

John Garrick left last week for Indian- 
apolis where he will attend the electro- 
platers convention as the delegate of the 
Providence, Attleboro and Boston organ- 
ization. 

Edward MacDonald, an employe of the 
Horton & Angell Co., was knocked uncon- 
scious last Monday afternoon by a bolt of 
lightning which entered the rolling mill de- 
partment. Two other employes were 
shaken up and had their clothes scorched. 
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Dr. E. E. Hale, of the O. M, Draper Co, 
Inc., spent last week at the factory, 

Louis Kurtz, of Sturtevant & Whiting, 
was operated upon last week at a Boston 
hospital for gall stones. 

Henry Joyce, superintendent of the Ostby 
& Barton Co. of Providence, R, I., spent the 
week-end in town with relatives. 

The Whiting & Davis baseball team re- 
gained first place in the Twilight League 
last week by shutting out the K. of C, team 
8 to 0. 

Fred Ballou, a local retail jeweler, is 
chairman of the committee in charge of the 
North Attleboro Chautauqua to be held the 
week of July 28. 

George Nerney, of the Bay State Optical 
Co., gave a very interesting talk last Mon- 
day evening before the Brotherhood of 
Grace church on “Attleborough of Eng- 
land.” 

Frederick Sturdy, Sr., of the J. F. 
Sturdy’s Sons Co., is confined to a hos- 
pital by illness. 

Louis Kurtz, of the Sturtevant & 
Whiting Co., was confined to his home 
last week by illness. 

The firms in the Riley and Whiting build- 
ings will close the week of July 4 for 
their annual vacation period. 

Donald LeStage, of the LeStage Mfg. 
Co., attended the commencement exer- 
cises at Brown University last week. 

Charles Brown, buyer for the Stein & 
Elibogen Co., Chicago, was in town last 
week visiting the manufacturing jewelers. 

George T. Rioux, salesman for the 
Bliss Bros. Co., of Attleboro, was mar- 
ried recently to Miss Katherine Joyce, of 





this town. After an extended wed- 
ding trip they will reside in North 
Attleboro. 


The will of the late George K. Web- 
ster was admitted to probate last Thurs- 
day in Attleboro by Judge Hitch. Fred 
S. Hall, Robert S. Emerson, Mildred 
Webster Kenyon and Marion Webster 
Dawley were named as executors. 
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In Re 


THE JEWELERS’ CIRCULAR PUB. CO., Plaintiff 
THE KEYSTONE PUBLISHING CO., Defendant 


(Pending in United States District Court) 


Hon. E. Henry Lacombe, as Special Master appointed by the Court Jan. 17 to 
hear and determine the issues in the action and to report thereon to the said 


Court, has made a report to the Court 


Sustaining the contention of the Jewelers’ Circular Pub- 
lishing Company that its copyright is valid and had 
been infringed by the Keystone Publishing Company 
and finding that the former is entitled to relief. 


The copyright in question was on the volumes “TRADE MARKS OF 
THE JEWELRY AND KINDRED TRADES,” published by the plaintiff, and 
the infringement alleged was in a book called “The Jewelers’ Index,” pub- 
lished by The Keystone Pub. Co. 


After analyzing the important points in the evidence, the Master states 
in his report: 


“From what has been set forth above and what is found in the Appendix the con- 
clusion is reached that down to March 26, 1920, there had been no real effort” (referring 
to defendant, The Keystone Pub. Co.) “to collect, at its source, the trademark informa- 
tion necessary for an Index such as defendant’s. That to collect such information at 
first hand by independent and persistent inquiry of the owners of the marks would 
have involved much time and trouble on the part’ of those selected to collect it and 
that, when collected in the form in which it existed at the source, much of it would 
require still more time and trouble to put it in such shape that individual designs could 
be transferred to the surface of the metal plate. Such work had been done in the prepa- 
ration of plaintiff's book. The first real independent effort of defendant, at the com- 
mon source of information, was to exhibit the result of plaintiff’s work and in sub- 
stance to ask if such result was correct. 


The Report of the Special Master is now before the Court for its consideration and action. 





Following the filing of the Master’s report the Court issued 
a writ of seizure directed to any Marshal of the United States, di- 
recting the seizure of all copies of the defendant’s book, together 
with all of the plates and electrotypes for making the same, in the 
possession of the defendant at its place of business in the City of 
Philadelphia, or elsewhere that the same may be found in the 
Cities of Philadelphia and Lancaster, Pa.; Providence, R. I.; At- 
tleboro, Boston and Taunton, Mass.; Meriden, Wallingford, Mid- 
dletown and New Britain, Conn.; Rochester, Niagara Falls, Onei- 
da and Buffalo, N. Y.; Newark, N. J.; Baltimore, Md.; 
Cincinnati, Cleveland and Columbus, O.; Detroit, Mich.; Den- 
ver, Col.; Elgin and Chicago, Ill.; Kansas City, Mo.; Omaha, 
Neb.; Milwaukee, Wis. and Indianapolis, Ind. 


The United States Marshal for the Eastern District of Penn- 
sylvania has already, pursuant to such writ, seized the books in 
the hands of the defendant at its place of business in Philadelphia 
as well as various electrotypes or plates used in making such 


books. 
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Schedules of HE long waited 
the Proposed Tariff | Permanent Tariff 
Now Made Public Bill on which com- 

mittees of Congress 
have been working for many months, was 
introduced into the House of Representa- 
tives Wednesday by Chairman Fordney, of 
the Ways and Means Committee, to whose 
committee the bill was referred and ordered 
printed. This tariff bill, which is one that 
will cause an enormous amount of discus- 
sion not only throughout the country but 
in the halls of Congress, contains a large 
number of clauses that will directly or in- 
directly affect the jewelry trade. The most 
important of these are those relating to the 
duty on watches, clocks, jewelry and gems, 
but in addition there are about 30 others 
that relate to various other lines handled 
by jewelers from imitation ivory to spec- 
tacles and eye-glasses, all of which will 
probably be the subject of more or less 
serious discussion in our industry. These 
clauses of the tariff bill as proposed appear 
in this issue of THE JEWELERS’ CIRCULAR on 
pages 83 to 85. 

While it is possible that in most cases 
the schedules before mentioned represent 
the final opinion of the Ways and Means 
Committee as to the proper duty upon the 
articles covered, this does not in any way 
indicate this will represent the final action 
of Congress before it gets through with the 
bill. In the first place, the bill is subject 
to revision by the members of the lower 
house, in which it has originated, and then 
it is sure to be modified in some respects 
at least, if not entirely recast, by the Senate 
when it goes to that body. 

Whether or not the schedules that relate 
to the jewelry trade will be passed in the 
form which they have been first proposed, 
in a measure may largely depend upon our 
industry itself. If no opposition develops 
from the manufacturers and importers af- 
fected, the chances of these clauses remain- 
ing as they are, are very strong. Members 
of the trade who feel that the schedules 
as presented should be modified in any way 
either in text or in substance should not 
feel that this is the last word on the sub- 
ject, but are at perfect liberty to present 
their views to their own Congressmen be- 
fore the bill comes up for final enactment 
in the House of Representatives. 





NE of the rea- 


: ee sons why so little 
mports During = work is being done in 
May the American diamond 


cutting shops at present was manifest last 
week when the Department of Commerce 
made public the statistics showing the im- 
portation of diamonds into the country dur- 
ing May; for these figures indicate that 
although the total diamond imports for the 
month amounted to $2,040,936, the actual 
value of rough or uncut stones brought in 
during May was but $28,010, the cut stones 
being valued at $2,012,196. 

This is one of the smallest amounts that 
has been recorded in our columns for any 
month in a long, long time and indicates 
that sales of rough by the Syndicate are 
practically nil as far as the American cut- 
ting industries are concerned because even 
of this small amount, the value of the rough 
imported from England was but $6,826. 
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For the first time in a long time the im- 
portations of rough from Brazil and di- 
rectly from British South Africa exceeded 
that coming from England, the Brazilian 
importations being valued at $8,883 and 
those directly from British South Africa 
$9,612. In addition to these, very small 
amounts were brought from both Holland 
and France, the Netherlands contributing 
stones valued at $1,198 and France $1,491. 

The statistics of cut stones are also sur- 
prising in a way because these indicate a 
predominance of Antwerp over Amsterdam 
in shipments to the United States, the dia- 
monds coming from Belgium being listed 
at $794,080 and those from the Netherlands 
as $660,018. England came third, with ship- 
ments of $444,448, and France a poor fourth, 
with shipments of $102,229. These totals 
were augmented by small shipments from 
Switzerland amounting to $6,769, from 
Germany $2,786, from British South Africa 
$2,520 and Brazil $76. 

Whether included in these were some 
of the “Bolshevik” diamonds about which 
some of the daily newspapers have been 
publishing such silly and sensational stories 
could not be learned, but if so (judging 
from the prices on the invoices of the May 
imports) it would look as if our Russian 
friends were taking advantage of the mar- 
ket. But, seriously, it seems strange that 
sensible editors with official figures avail- 
able before them, showing total importa- 
tions of around $2,000,000 a month, should 
permit the publication of stories to the 
effect that “hundreds of millions of dol- 
lars of gems” were coming in from one 
country. The trade has not dignified these 
silly stories with a formal denial allowing 
the Government statistics from month to 
month to show their manifest absurdity. 





Government's CCORDING 
Drive Against Tax to newspaper re- 
Dodgers ports published last 


week, the United 
States attorneys in New York and in other 
sections of the east have announced that 
they have started what is practically a 
campaign against evaders of the luxury 
and other special taxes and stated that 
they were going to get after offenders who 
have failed to make full and complete re- 
turns to the Government on sales of articles 
especially taxed under the present Inter- 
nal Revenue Law. While the activities 
apply particularly to the sale of drugs, soft 
drinks, admission tickets to theatres, etc., 
the sale of jewelry is included. But there 
is nothing in the announcement to cause 
any real annoyance or perturbation in the 
jewelry trade because the members of our 
industry as a class have understood the 
present tax law and have made their re- 
turns in proper shape and form, and, as far 
as we can learn, in full and complete man- 
ner. 

We feel, therefore, that in this drive, 
so-called, the United States Attorneys will 
have not only no opposition from our mer- 
chants, but will have the full co-operation 
of the jewelry trade at large in rounding 
up and punishing the tax dodger. For 
such men are not only unpatriotic in their 
actions and violators of the law, but act 
as a menace to the business community, 
inasmuch as they participate in an illegiti- 
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mate competition with honest dealers who 
pay to the Government what is its due, 

There is no doubt that even in jewelry 
sales the United States Treasury Depart. 
ment has not received all that it was en- 
titled to in the past year or so, but the 
offenders are in great measure people out- 
side of the jewelry trade, some of whom 
have deliberately and others unintentionally 
made sales of jewelry without making any 
return to their local collector. We have 
had many instances called to our attention 
where this has been done by haberdashers, 
druggists and general stores and by private 
individuals working on commission, who 
do not realize that they and their sales 
were included in the general provisions of 
the revenue law. 

Some of these people have made returns 
when the law was called to their attention, 
but others have waited until the Govern- 
ment took some action, in the hope by 
some means or other they would be over- 
looked. The activity of the Government 
agents will undoubtedly force many of 
these people to immediately comply with 
the law which they have dodged in the 
past, but it is hoped that too much leniency 
will not be shown or too much considera- 
tion given to the plea of ignorance of the 
law. Leniency in such cases puts a pre- 
mium on dishonesty and encourages those 
whose nefarious practices in the past have 
handicapped the honest and public-spirited 
competitor who has complied with all of 
the provisions of the law. 

We are glad to see that the public feeling 
as reflected in the daily press is entirely 
in support of a strong drive on the part 
of Government agents to collect these un- 
paid taxes and to punish the delinquents. 
Such action on the part of the Govern- 
ment has really been delayed too long 
and the delay has tended to make the tax 
evader feel that he is safe in pursuing 
his nefarious practices. As one Metropoli- 
tan newspaper points out, “Rightly or 
wrongly, many persons believe that there 
are scores of merchants who are not pay- 
ing the Government the tax that they col- 
lect from the public, and this opinion, 
whether justified or not, provokes a dan- 
gerous feeling of resentment.” If, says 
this journal, the Government prosecutes 
vigorously and promptly tax delinquents 
and particularly those merchants who have 
collected taxes from the public on sales 
or added the sales tax to the price without 
paying the same to the Revenue Depart- 
ment, the public will feel satisfied, 

But in all investigations and prosecu- 

tions of delinquent taxpayers, the strong 
arm of the law should move evenly, with- 
out fear or favor, and strike at the big as 
well as the small offender. Some of the 
prosecutions already announced indicate 
that in New York at least this will be 
done, and if some of the large people 
aiready indicted are proved to be guilty, 
the punishment meted out to them should 
be both prompt and severe. 
_ As far as we can learn no legitimate 
jewelers are yet involved in the prosecu- 
tions and we sincerely hope for the sake 
of the trade that none will be. 





Park W. Ady, Toledo, O., has sold 
out to J. B. Fostensen. 
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Max Nathan, of the Max Nathan Co., 
68 Nassau St., left for Europe last Satur- 
day on the steamship Lafayette. 

J. H. Hepp, retail jeweler, Troy, N. Y., 
was in this city last week and on Saturday 
sailed for Europe, where he will remain for 
two months: 

Owing to increasing business, the High 
Grade Optical Co, moved on July 1 from 
59 Fourth Ave. to new and larger quarters 
at 349 Broadway. 

Michael Epstein, for over 16 years with 
H. Hailparn & Co., manufacturers of dia- 
mond mountings, 64 Nassau St., has severed 
his connections with this concern. 

With a capital of $6,000, the Hemill 
Silverware Co. of this city was incorporated 
at Albany, N, Y., last week. The incorpo- 
rators are M. Horstmann, A. Helman and 
J. Miller. 

Preston Bros., manufacturers and im- 
porters of watches, 100 W. 2lst St.,‘ have 
opened an office in Chicago, 1514 Heyworth 
building, which will be in charge of John 
Zuckerman. 

At Albany, N, Y., last week the business 
of Friedsohn & Rosenberg, jewelers, this 
city, was incorporated with a capital of 
$5,000. The incorporators are: N. Pesin, 
D. Friedsohn and A, Rosenberg. 

According to an announcement made last 
Friday, Louis Hirsch has retired as a mem- 
ber of the firm of Hirsch & Flashner, manu- 
facturing jewelers, 29 Gold St. Hereafter 
the business will be conducted under the 
same style and at the same address by 
Joseph Flashner. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., arrived home from Europe 
last week on the Aquitania. Mr. Freund 
was abroad about two months on a business 
and pleasure trip. Louis Freund, another 
member of the concern, will leave shortly 
for Mt. Clemens, Mich., where he will stay 
for two weeks. 

The George M. Boutross Co., formed by 
the consolidation of George M. Boutross & 
Co. and J. Balosh Co., was incorporated 
at Albany, N. Y., last week with authority 
to deal in jewelry and novelties in this 
city The capital is $200,000 and the incor- 
porators are G, M. Boutross and J. E. and 
H, E. Balosh. 

A sale of the assets of the Boulevard 
Jewelry Co., Inc., 995 Southern Blvd., 
Bronx, and against which involuntary bank- 
ruptcy proceedings were instituted last 
March, was held last Thursday morning 
at 58 Greene St. The merchandise placed 
on sale consisted of silverware, jewelry, 
plated goods; etc. 

Walter Eitelbach of Walter Eitelbach & 
Co., importers of diamonds and precious 
stones, 182 Broadway, sailed for Europe 
Saturday on the Orvita. He is on a busi- 
hess trip to visit the pearl markets in London 
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and Paris and will be away until early in 
September. 

The first meeting of creditors of Benja- 
min-Burger, Inc., jewelers, 81 Nassau St., 
involuntary bankrupt, will be held at 11.30 
A. M. on Tuesday, July 14, in the office of 
Seaman Miller, referee in bankruptcy, 2 
Rector St. At this meeting creditors may 
prove their claims, appoint a trustee, ex- 
amine the bankrupt and transact such other 
business as may come before the meeting. 

S E. Steinmann, the eastern representa- 
tive of the local branch of the Goldsmith 
Bros. Smelting & Refining Co., 20 John 
St., has just returned from a few months’ 
trip through his territory. Mr. Steinmann 
believes that the Fall business will be a 
great improvement over that of last year. 
He will again leave shortly on a western 
trip. 

Edna Le Roy, 13 years of age, daughter 
of Jacques Le Roy, retail jeweler, 1056 
Third Ave., has just graduated from Public 
School No. 68, being the youngest in a 
class of 40 and standing highest in her 
class. She has the remarkable record of 
having never been tardy or absent or of 
having a deficiency mark during the entire 
four years’ course. 

Miss Else Linda Gotthold, daughter of 
Louis Gotthold, a well known Harlem jewel- 
er, at 2345 Eighth Ave., was married Thurs- 
day to Robert Stollberg. Announcements of 
this fact were sent out by Mr. and Mrs. 
Gotthold last week. The bride, who had 
been a teacher in the public schools, was 
well known in the jewelry trade having 
also assisted her father in his jewelry busi- 
ness. 

A test of the sentiment of New York 
city’s businessmen with regard to the revi- 
sion of the Federal Tax system is being 
made by’ The Merchants’ Association. 
Questions based upon the referendum on 
the same subject, which is being taken up 
by the Chamber of Commerce of the United 
States, have been sent to each of the 6700 
members of The Merchants’ Association, 
with a request for an expression of opinion. 

A close similarity in names has caused 
Maurice Tishman, a manufacturer of dia- 
mond mountings, 15 John St., undesirable 
annoyance and inconvenience during the 
past week. In the last issue of THE 
JeweE.ers’ CircULAR an item appeared in 
which it was stated that Morris Fishman, 
a jeweler at 950 Avenue St. John, Bronx, 
filed a voluntary petition. Since the publi- 
cation of this item many of Mr. Tishman’s 
creditors have harbored the erroneous 
opinion that he was in bankruptcy. 

Among the visitors to New York last 
week, who called at the offices of THE 
JeweLers’ Circutar, was K. Falkenberg of 
Walla Walla, Wash., former president of 
the Washington Retail Jewelers Associa- 
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tion, and one of the “live wires” in associa- 
tion work in that section of the country. 
Mr. Falkenberg, who has come east for the 
Elks convention, also stopped at Chicago 
and later came to New York in time to 
visit the Dempsey-Carpentier match in 
Jersey City. While in New York, Mr. 
Falkenberg made his headquarters at the 
McAlpin Hotel. 

A meeting of the creditors of the Oriental 
Watch and Diamond Co., 225 Fifth Ave., 
against which an involuntary petition in 
bankruptcy was filed recently. was held 
last Thursday afternoon at the rooms of 
the National Jewelers Board of Trade, 15 
Maiden Lane. The meeting was well at- 
tended and was in charge of John F. Paulis, 
of Greenbaum, Wolff & Ernst, attorneys for 
many of the creditors. Members of the al- 
leged bankrupt concern failed to put in an 
appearance, but through Mr. Paulis, an 
offer of settlement was placed before the 
creditors which they refused to consider. 
This offer was for 25 cents on the dollar, 
payable 5 cents in cash and the balance in 
notes extending over a period of nine 
months. The concern claims to have assets 
of $17,600 consisting of merchandise $13,100; 
accounts receivable $1,000 and fixtures and 
machinery $3,500. The liabilities are placed 
at $21,000. The following creditors were 
appointed a committee to investigate the 
affairs of the concern: Leon Hirsch, John 
B. Orlando and J. W. Ufland. 

It became known last week that on June 
16 a clever check swindler, posing as a 
brother-in-law of a well-known Chicago 
business man, victimized a prominent Fifth 
Ave. jewelry concern. The man came to 
the store and after making the jewelers 
believe that he was a relative of a Chicago 
business man, obtained a piece of jewelry 
and in return gave a check for $600 drawn 
on the First- National Bank of Chicago. 
The check was later returned marked “no 
funds.” A description of this man marks 
him as the same person who posed as 
“M. J. Meyerfield,” a brother-in-law of a 
prominent Dallas, Tex., man and swindled 
a downtown diamond importing concern out 
of $200. This swindle took place on May 27, 
as reported in the June 1 issue of THe 
JEWELERS’ CIRCULAR. The check given by 
the man was drawn on the American Ex- 
change National Bank, of Dallas. He is 
described as weighing about 200 pounds, 
standing 5 feet 9 inches tall and between 
45 and 50 years old. When he called at the 
Fifth Ave. establishment he wore a dark 
suit, straw hat and was clean shaved. Any 
information about this man should be sent 
to the Jewelers’ Co-operative Bureau, 15 
Maiden Lane. 

Practically every establishment in the 
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local jewelry trade closed their doors last 
Friday night and did not re-open until 
Tuesday morning. ; ; 

There were no transactions in the ex- 
changing of gold bars for gold coins or 
gold bars paid to depositors at the United 
States assay office this city last week. 

A suit started last year by Charles H. 
Sriber against the Ansonia Clock Co. 
charging breach of an agreement has been 
settled out of court according to an an- 
nouncement made last week. The plaintiff’s 
claim was settled by the Ansonia concern 
for $11,000. , 

Jacob Schoen, dealer in diamonds and 
jewelry, 6 Maiden Lane, accompanied by 
his wife and daughter, sailed for Europe 
last Monday on the Berengaria. They will 
remain abroad about three months during 
which time Mr. Schoen will visit the dia- 
mond markets. 

A meeting of the creditors of S. Lowen- 
berg, dealer in jewelry, 95 Nassau St., was 
scheduled to be held at 3 o’clock Tuesday 
afternoon after THE JEWELERS’ CIRCULAR 
had gone to press. The meeting was to 
take place at the office of Isaac Dobrog- 
zynski, lawyer, 116 Nassau St. 

Three youths, ranging in age from 18 
to 22 years, were arrested Monday at 239 
E, 78th St. and locked up at the E. 67th St. 
Station charged with burglary in connection 
with the looting shortly after midnight of 
the jewelry store of Albert Carol at 228 E. 
83rd St. The men gave their names as 
Charles Vandrasek and Nick McDermott, 
both of 239 E. 78th St., and Bernard Kas- 
tee, of 332 E. 80th St. Patrolman Irving 
Frey and Tom Berry claim they found 
some of Carol’s watches in possession of 
the men. 








items from Here and There. 





J. W. Samuels, Lone Tree, Ia., opened a 
jewelry store here. 

J. S. Johnston, Audubon, Ia., jeweler, has 
sold out to W. R. Bolton. 

P, W. Ady, Toledo, Ia., jeweler, has been 
succeeded by J. B. Fostenson. 

Mrs. Catherine E. Turney, Marion, O., 
has sold out to Lewis H. Ford. 

Tinsley & Tinsley, Avoca, Ia., will open 
a jewelry store here about Sept. 1. 

Goodling Bros., Bedford, Ia., are reported 
to have sold out to R. E, Duneer. 

C. B. Wright & Son, La Crosse, Wis., 
have opened a jewelry store at 819 Rose St. 

Escaping with $1,000 worth of wrist 
watches, rings and brooches, burglars broke 
into the jewelry store of J. Suhrada at 
Prairie du Chien, Wis., early Monday morn- 
ing, June 27, according to advise from the 
police. The burglars first entered the hard- 
ware store adjoining, it was learned, and 
then gained entrance into the jewelry store. 
Inventory revealed jewelry merchandise 
valued at $1,000 to be missing. While not 
definitely determined, it was supposed that 
the burglars worked late Sunday night and 
left town on an early train Monday morning 
before the deed was discovered. 
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CROOKS GET DIAMOND RING 
Two Young Men Visit Oskamp Jewelry Co., 
Cincinnati, O., and Escape with 
Gem Set Ring 

CincInNATI, O., June 30.—A description 
of the two young men who got away with 
a diamond ring valued at $3,000 from the 
Oskamp Jewelry Co., last Friday, has been 
sent broadcast in an effort to catch the men. 
The men went into the store and asked to 
see some rings. They departed without 
buying a ring, but within a few minutes it 
was discovered that a 2% carat ring was 
missing. 

The stone was a perfect blue white one set 
in a platinum mounting. The ring was 
scratched on the shank and was a small 
finger size. 

The young men were each about 30 years 
old, dark skins and complexions, brown 
eyes, smooth faces, and both weighed about 
145 pounds. One was about 5 feet eight 
inches tall and the other slightly taller. 
They wore dark gray suits and straw hats. 
One had a foreign accent and carried a 
racing form in his pocket. 








STEAL SILVER BAR 





Watchman in Plant of Oneida Community, 

Ltd., Niagara Falls, Ont., Held Up and 

Rendered Unconscious and Thieves 
Get Loot Worth $5,000 

Toronto, Can., June 30.—On Tuesday 
morning the watchman at the silver works 
of the Oneida Community, Ltd. Niagara 
Falls, Ont., was found tied in a chair in an 
unconscious condition with his head bruised. 

When he had revived he stated that at 
about 2.30 a. mM. he saw two men in one of 
the halls of the factory who ordered him to 
throw up his hands. When he reached for 
his revolver he was clubbed over the head 
by one of the men. The robbers then se- 
cured a bar of silver weighing 7.450 oz., 
having a value of about $5,000. They also 
took the watchman’s coat and revolver, but 
overlooked other silver bars valued at about 
$7,000. 


Special detectives are working on the case. 








Albany, N. Y. 





Window smashers are again at work in 
Albany. The show window of the James 
Mix jewelry store at 99 N. Pearl St. was 
broken the night of July 1 and the contents 
of the window taken, valued at $264. The 
broken window was not discovered until 
morning and the police have no clue of the 
thief. 

Felix L. Hebbert, who has been in charge 
of the watch department of the James Mix 
store, has opened a new store at 71 and 
73 N. Pearl St. Mr. Hebbert will specialize 
in the regulation of railroad watches and 
will be the representative of the Webb C. 
Ball Co. of Cleveland, O, which serves 52 
railroad corporations in this capacity. 








Sam’l Weinfeld, Columbus, O., for- 
merly associate member of the Quality Jew- 
elry Co., 21 S. Limestone St., Springfield, 
O., will open a first-class jewelry store at 
61 E. State St., Columbus, O. 


Trenton, N. J. 





Mrs. Harry Middleton, living at Mercer- 
ville, 'N. J., a suburb of Trenton, and whose 
husband formerly worked at the watch 
factory in Trenton and later at the New 
York Standard Watch Works in Bayonne, 
has asked the jewelers to help her locate 
Mr, Middleton who left home June 4 and 
has not since been heard of. On that date 
Mr. Middleton packed his belongings in- 
cluding his tools and certain valuables and 
went away without a word since which 
time his relatives and friends have heard 
nothing from him. Although his actions 
indicated he intended to go away his friends 
fear that something may have happened to 
him. His wife is sick and his 13 year old 
daughter is almost prostrated worrying 
about her father. Mr. Middleton is about 
34 years old, six feet two inches and quite 
thin. He has a light complexion, blue eyes 
and is clean shaven. 

Goldman, Kolbert & Wittgren, Inc., of 
85 Columbia St., Newark, with Arthur D. 
Wittgren as the agent, has been chartered 
in the office of the Secretary of State to 
manufacture, export, import, buy, sell, deal 
and trade in all kinds of precious and semi- 
precious stones, gems, jewels, didmonds, 
jewelry, novelties and fancy articles of 
various. kinds, gold and silverware, gold 
and silver plated ware and all kindred 
products and articles, and to carry on as 
principals, agents, commission merchants, 
importers or consignees the above business 
in any branch thereof. The capitalization 
of the concern amounts to $50,000 which is 
composed of 500 shares at $100 per share, 
while the amount that will be devoted to 
the starting of business is $2,000. The in- 
corporators and the number of shares held 
by each are: Joseph Goldman, 10; Abra- 
ham E. Kolber, 5, and Arthur D. Wittgren, 
5, all of 85 Columbia St., Newark. 





Omaha. 





T. J. Bruner, head of the T. J. Bruner 
Co. of Omaha, has gone to Los Angeles 
where he will take charge of the opening of 
= branch for his company. 

The Koppel Supply Co. has taken addi- 
tional floor space for its quarters on the 
fourth floor of the City National Bank 
Building, Omaha, and has enlarged its fa- 
cilities generally. 

Henry Copley, retail jeweler at 16th St. 
between Farnam and Douglas Sts., has been 
conducting an auction sale recently closing 
out his stock. Mr. Copley is closing out his 
business in that location on account of ex- 
cessive rental increases which he refuses to 
meet. 

Albert Edholm, said to be the oldest 
jeweler in Omaha, who has operated a high- 
class retail jewelry store at 16th and Harbey 
Sts. for many years, abandoned the location 
July 1 on account of what seemed excessive 
rental charges, and has established his busi- 
ness on the second floor of the Woodmen of 
the World building, 14th and Farnam Sts. 








Charles H. Wolter, conducting a success- 
ful jewelry store at South Milwaukee, Wis., 
has moved into new quarters in the Franke 
building. 














J. C. Reiss, the Broad St. optician, has 
been elected a member of the Newark Cham- 
ber of Commerce. 

Max Levy has left for a trip through the 
middle west in the interest of Burack Bros., 
manufacturing jewelers at 85 Columbia St. 

J. E. Feinday, lapper, polisher and gold 
and silver plater, Room 607, Richardson 
building, Columbia St., announces that his 
factory will be closed all day Saturdays un- 
til further notice. 

Harry C. Larter, Jr., son of Mr. and Mrs. 
Harry C. Larter, of 605 Mt. Prospect Ave., 
has left to enter West Point. He received 
his appointment as a member of the National 
Guard. He was a member of the Essex 
Troop. 

S. D. Binge and Irving J. Schwartz, 
partners of L. Barnett & Co., Newark N. J. 
are on an auto tour from New York to 
Montreal and Quebec. They are accom- 
panied by their wives and will spend two 
weeks in Canada. 

Paul A. Wettstein has left for a trip to 
the Pacific Coast States and intermediate 
points in the interest of A. Rosenberg, manu- 
facturing jeweler at 50 Columbia St. Joseph 
Teitelman has left to visit the trade in Chi- 
cago and other points in the middle west. 

Charles F, Sweasey is on a trip in the in- 
terest of Bishop & Bishop, manufacturing 
jewelers in the Sayre building, Mulberry and 
Oliver Sts., which includes visits to the 
trade in Boston, Baltimore and Washington. 
H. W. Bishop has just returned from a trip 
to Philadelphia, where he called on the trade 
for his concern. 

Miss Theresa Abt, an employee of the 
Long & Koch Co., was married to Frank 
Walsh, of Pacific St., last Wednesday after- 
noon, at St, James Church. Miss May Mc- 
Keon, also of the offices of the Long & Koch 
Co., attended her as bridesmaid. The 
couple, after a honeymoon at Atlantic City, 
will open their new home on Broad St. 

About 4 o’clock in the morning a window 
near the door of the establishment of K. 
Burns & Son, 205 Market St., was broken 
and 15 watches, valued by the company at 
$600, were stolen. The patrolman on the 
beat passed the store at 4 o’clock and on- 
ticed nothing unusual. When he went by 
the store again half an hour later he saw the 
broken window. 

The directors of the Newark Chamber 
of Commerce have decided to conduct an in- 
vestigation into labor conditions in Newark 
in an effort to establish an employment bu- 
reau in which both skilled and unskilled 
workers in search of work and employers 
with vacancies to fill will have confidence. 
Secretary Wollmuth, of the Chamber of 
Commerce, has had several conferences with 
Gen. Lewis T. Bryant, State Commissioner 
of Labor, on the feasibility of the plan. 

Beginning last Saturday many Newark 
manufacturing jewelry concerns closed their 
factories for their semi-annual overhauling 
of machinery, repairs, etc. The periods that 
they will remain closed range from one to 
three weeks. In practically every case, how- 
ever, the office forces will be on hand to 
receive and dispose of orders. Some con- 
cerns which would not have to close for 
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their own repairs have to close their fac- 
tories because of lack of power. Some firms 
which have auxiliary power of their own 
will be able to resume operations as soon as 
their own individual repair work is done. 
Some of the companies which have closed 
and the time for which they are closed fol- 
low: The power will be shut down in the 
Schlosstein building, Columbia, Lafayette 
and Liberty Sts., from July 2 to 9. The 
jewelry companies affected are: Newark 
Jewelry Novelty Co.; Allsopp & Allsopp; 
Orr & Stone, Inc.; Burston, Kollmar & Co.; 
Newark Watch Case Material Co.; G. W. 
Fantz & Co.; Tibbets & Kapparlier; Henry 
Blank & Co.; Tichenor & Farnow. The 
power will be shut down at the Richardson 
building, Columbia and Greene Sts., the 
same dates. The firms affected are: Rich- 
ardson Mfg. Co.; A. Rosenberg; Hart Bros., 
Inc.; Tetaz & Co.; Philip Wolf; Louis 
Jeandheur; Burack & Carroll; M. Alexan- 
der; Abig & Wagner; Geo. T. Bessinger & 
Co.; Frisch Bros.; William A. Waters; T. D. 
Mayfield; J. Golderer; the Kohler Co.; H. 
I. Schneider; C. Chatwin. The J. Austin 
Granbury Co., 9-11 Kirsh Place, will close 
its factory for the first two weeks of July. 
The factory loft building at Orchard and 
East Kinney Sts. will not have power from 
July 1 to 15. The firms affected are: 
Crane & Theurer, Inc.; Wm. H. Taylor 
& Co.; Shafer & Douglas; Zeitting & Co.; 
Archibald Klement Co.; Strobell & Crane; 
J. A. & S. W. Granbury; Allsopp-Bliss Co. 
The factory of Clark & Noon, Inc., 50 Wal- 
nut St., will be closed all this week. 








George W. Kelty, head of the M. J. Smit 
Co., spent last week in New York buying 
goods. 

W. S. Bickert, manager of the Pittsburgh 
house of the I, Ollendorff Co., is at present 
in New York on business. 

Manager Lambson, of the jewelry depart- 
ment of the Rosenbaum Co., left last week 
for the east on a buying trip. 

Meyer Manes, 427 Water St., has filed a 
voluntary petition in bankruptcy in the 
United States Court, listing his liabilities 
at $5,456 with assets of $1,557. The bank- 
rupt conducted a small store at the address 
stated : 

Sam F. Sipe and Mrs. Sipe are sailing 
for Europe July 16, instead of July 8, as 
previously stated. Mr. and Mrs. Sipe will 
be in Europe until September, much of 
which time will be spent in Amsterdam 
where Mr. Sipe goes to buy diamonds. 

The department stores in most instances 
have agreed to close their places of business 
at 1 p. mM. during July and August. The 
jewelry stores in the down town district—at 
least most of the leading ones—will close 
at the same hour Saturday, while the time 
observed other days of the week will be 
5 P.M, 

August Loch and John M. Roberts, elect- 
ed to the advisory board of the Pennsyl- 
vania Retail Jewelers’ Association, at the 
annual convention held last week in Read- 
ing, Pa., are receiving the congratulations 
of their friends. August Loch, elected dele- 
gate to the national convention, will no 
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doubt be on hand as usual with severg 
boxes of Pittsburgh “stogies.” 

Jewelers are warned to be on the lookout 
for a woman who is said to be a diamond 
“switcher.” The woman is said by the 
Pittsburgh police to have been fined in 
Johnstown for attempting to “switch” a dia. 
mond there. She paid $100 for the offense 
The woman was taken into custody rm 
Pittsburgh last week and was ordered to 
leave town. She had a child or two with 
her and simply uses them as a blind. The 
police here claim she has been working 
various parts of the country, 

The Homestead police last week arrested 
Gilbert F. Kelly, the second of the three 
bandits wanted for holding up James H. 
Neal, assistant manager of Boggs & Buhl, 
who was fatally shot while taking $45,000 
to the bank, June 10. Kelly does not realize 
the gravity of his crime. He is alleged to 
be the man who fired the fatal shot that 
killed Neal. He is only 18 years old, al- 
though he looks to be considerably older, 
He will be tried on a first-degree murder 
charge along with the other bandit under 
arrest. Under the law, if a person is killed 
in committing a robbery, the punishment is 
first degree for all implicated. The police 
are looking for Benjamin Stokes, the brains 
of the trio. The police have recovered all 
the missing checks but there is $15,000 in 
cash still to be accounted for, 

The annual picnic of the employes and 
friends of Loftis Bros. & Co. was held 
Sunday, June 26, on the farm of George 
Wind at Bradford Woods, Pa. Mr. Wind 
shared in the pleasure of helping to enter- 
tain the more than 100 picnickers. Harry 
C. Newberger gave exhibition dances. The 
music was furnished by the Loftis Orches- 
tra, led by Samuel E, Alpern. Vocal selec- 
tions were rendered by Miss Mary Logan 
and Miss Grace Pollock. A number of 
athletic events were held, for which awards 
were given. The program was closed by 
a vaudeville act given by Irwin H. Zahn, 
Mario Christafaro, Roy W, Kuhn and J. P. 
Ott. The Loftis Boosters’ Club, organized 
for the benefit of all Loftis employes, invites 
all its friends to a lawn party to be held 
at the home of Miss Christine Brose on 
July 8 at 8 P. Mo. 

During a heavy wind and rain storm last 
week, the chimney built of brick and about 
30 feet in height above the building of 
Heeren Bros. & Co., toppled over and came 
down with a crash into 8th St. Fortunately 
no one was injured but the firemen who 
occupy the adjoining building had a narrow 
escape. The chimney had been struck by 
lightning and it was split to its base. The 
firemen at first thought the building had 
been struck and made a rush to ascertain 
the damage. The police roped off a por- 
tion of the street, to prevent injury to 
pedestrians. The firemen refused to leave 
their posts, although it seemed as though 
the chimney would totter and fall into the 
street. Workmen were at once placed on 
the building to repair the damage done and 
to prevent possible injury to any one. There 
was considerable excitement in the vicinity. 
Three engine companies occupy the 8th St. 
establishment. 





H. G. Winters has become associated 
with his brother in the jewelry business 
at Minot, N. Dak. 
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Miss Pearl Geyer, of Joseph B. Bechtel 
& Co., has been ill for the past week. — 

C. T. Barbour, representing the Richelieu 
Pearl Co., was a — noted in the 
i uring the past week. 
ig orig Schmidt, an engraver of 712 
Chestnut St., has taken his family to Somers 
Point, N. J., for the Summer. 

C. Woolworth, Philadelphia representa- 
tive of Oneida Community, has gone to the 
factory at Oneida, N. Y., on a business 
trip. 

'§. Z. Korff, who recently made a comple- 
tion settlement of 40 per cent to his credit- 
ors, has reopened his jewelry business at 
130 S. 8th St. 

Mrs. I. Pritsker, a retail jeweler of 619 
South St., has gone for a two weeks’ vaca- 
tion to the Catskill mountains, Sullivan 
County, New York. 

Earl Bechtel, son of Joseph B. Bechtel, 
of 729 Sansom St., is home for the Sum- 
mer from State College and is assisting 
his father in the wholesale department. 

E. C. Morrison, Millville, N. J.; William 
Reimer, Atlantic City, N. J.; Mrs. A. H. 
Landis, Lansdale, Pa., and J. B. Solliday, 
Morristown, were recent buyers noted in 
the city. 

The mother of Ralph Seaman, a retail 
jeweler of 4517 Frankford Ave., died re- 
cently at the age of 72. Another son, also 
in the jewelry business, is Marcelus Seaman, 
of Albany, N. Y. 

The many Philadelphia friends of Eugene 
Benyuard, now retired, but for many years 
a Sansom St. jeweler, wished him many 
returns upon the occasion of his 85th birth- 
day anniversary, which he celebrated on 

ne 27 at his home in Moorestown, Pa. 

The many friends of William Sutton, 

the jewelry department of Strawbridge 
peel are complimenting him upon 
gi re-election as secretary of the Pennsyl- 
lia Retail Jewelers’ Association for an- 
er term. Mr. Sutton has served con- 
ously as secretary for a number of 









s. 

It was erroneously stated in the Philadel- 

fa notes of THE Jewerers’ CrrcuULAR on 

he 22 that Louis B. Horwitz, formerly 
‘Schorr-Horwitz, had accepted a position 
ith Emil J. Hertz at 13th and Sansom 
ts; Mr. Horwitz instead has accepted a 

fein with Harburger Bros. of 1014 
estnut St. 








Canada Notes. 


The stock of J. B. Donati, jeweler, of 
Montreal, was sold on June 26. 

The Montreal Jewelry Case Co. and 
Damase Roy, jeweler, are registered at 
Montreal. 

Max Eisen, of Eisen Bros., 84 Victoria 
St. Toronto, recently reached Antwerp on 
a buying trip where he expects to stay about 
six weeks, 

A Toronto jeweler was arrested on June 
27 on the charge of receiving stolen goods. 
He is alleged to have received jewelry from 
George Roberts and George Anderson who 
are in custody on charges of house-break- 
ing. 
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Lancaster, Pa. 





TRADE CONDITIONS 


The usual let-up in trade due to hot weather 
should have occurred last week, but the local 
jewelers say business was fairly good. Certainly 
the expected slump on account of the heat did 
not materialize. It may be of service to trade rep- 
resentatives to know that during July and August 
the Tancaster jewelry stores will close every 
Thursday at noon for a half holiday, and on Sat- 
urday evenings during those months they will close 
at 6 p. M. The Saturday evening closing is some- 
thing cntirely new. 





Dr, S. E. Fegley and wife spent last week 
in New York. 

President A. W. Moyer, of the Non-Re- 
tailing Co., spent part of last week in New 
York on business. 

The Borough of Marietta has discarded 
daylight saving after a week’s trial, as it 
was considered too confusing. 

F, A. Wheeler, a traveling representative 
of the Non-Retailing Co., left on July 24 
on an extended business trip to the south. 

A. W. Steller, manager of the. Martin 
Jewelry Co., of Rocky Mount, N. C., is on 
a business and pleasure trip to Lancaster 
county, his former home. 

While most of the Lancaster jewelers are 
members of the Pennsylvania Retail Jewel- 
ers’ Association, not one attended last 
week’s convention in Reading. 

Miss Janette Stark, of the clerical staff 
of J. D. Wood & Co., entertained a dozen 
guests at her home on Wednesday evening, 
June 29, in celebration of her birthday. 

The gold Hamilton watch presented re- 
cently to Rev. P. George Sieger, pastor of 
Emmanuel Lutheran Church, on the occa- 
sion of the 25th anniversary of his pastorate, 
the gift of his congregation, was furnished 
by S. Kurtz Zook, who also furnished the 
twelve gold trophy cups that were prizes in 
the recent local Y. M. C. A. contests. 

W. W. Appel, of W. W. Appel & Son, 
and Dr. W. J. Whalen and Dr. Catherine 
Whalen, of Whalen & Whalen, all of them 
members of the Pennsylvania Optometric 
Association, are representing Lancaster at 
the 23rd annual convention of the American 
Optometric Association, held this week in 
New York. The Lancastrians say that apy 
proximately 2,500 delegates are expected tc 
be present. 

Miss Ruth Oberlin, daughter of Jeweler 
W. S. Oberlin, of Columbia, has entered 
the Bowman Technical School as a student 
in engraving. John Russell, Altoona, Pa., 
who went home several months ago, has re- 
turned to the school. George Yaselovitz, 
formerly with the Ideal Jewelry & Optical 
Co., Steelton, Pa., a student taking a special 
course, purposes opening a jewelry store in 
the near future at Sanford, N. C. The man- 
agement of the school is giving prizes to in- 
dividual players in the school bowling con- 
test, a gold watch for the high roller. 

The New York Tuberculosis Association, 
of New York City, is about establishing 
a school in Long Island City in which to 
teach vocations to men the society has re- 
stored to health, and last week the Dean, 
John J. Jackson, and an instructor, H. W. 
Beaton, visited the Bowman Technical 
School as a model as to methods of teach- 
ing. While here Mr. Jackson addressed 
the school in its lecture room on “The 
Qualifications for Success.” Lester Miller, 
of Reading, a student, who was absent from 
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the school several months on account of 
illness, has returned to the school, as has 
Daniel Patton, of Johnstown, Pa., who was 
also absent several weeks on account of ill- 
ness. The school vacation, for two weeks, 
began July 2. This is the first time the 
school has been closed for a vacation period 
since it was opened in 188!. John H. 
Eggleston, Jr., of Fayetteville, N. C., has 
finished a course in engraving and returned 
home to take a position in his father’s 
jewelry store. 











L. E. Ernst, member of the silverware 
department of D. C, Percival & Co., and 
Miss Mabel Whitten were married June 29, 
the occasion being remembered by his fel- 
low employes who presented a suitable wed- 
ding gift. The honeymoon trip included 
Niagara Falls, Quebec and New York. On 
their return they will reside in Jamaica 
Plain. 

William B. Tilton, a jewelry salesman of 
many years, was taken suddenly ill while 
in a lunch room at 336 Massachusetts Ave. 
He was taken to the city hospital in an 
ambulance but on arrival he was pronounced 
dead. Death was due to natural causes, the 
police say. Mr, Tilton, who for years was 
formerly traveling salesman for D. C. Per- 
cival & Co., was well known throughout 
New England. He was 56 years of age and 
lived at 54 Rutland Square, South End. 

Charles May, head of Charles May & 
Son, Inc., recently underwent an internal op- 
eration at the Peter Bent Brigham hospital, 
and now is on the road to recovery. Con- 
sidering his age, 76, Mr, May has shown 
wonderful vitality. Although he was under 
the influence of ether for two hours, he re- 
covered rapidly and, at the present rate of 
progress, will be out again in a few weeks. 
His many business and personal friends are 
glad to hear such good reports concerning 
his condition, after so serious an operation. 


H, A. Rohs, Cynthiana, Ky., was a guest 
of L. Loeb & Sons during the week. 

John Gerwin, salesman for Cohn, Hahn 
& Newstedt, has purchased a two and a half 
story stucco home on Michigan Ave., Hyde 
Park, paying $8,900. 

Fred Voth, salesman for Peck, Selmeier 
& Peck, brought Fred. Voth, Middletown, 
O., jeweler, back with him when he re- 
turned from a sales trip in Ohio last week. 

Lee Loeb returned Thursday from a west- 
ern trip where he was agreeably surprised 
to find business so good. He declared his 
expectations were more than met in the 
business he found western cities doing. 

Abe Solomon left Thursday, June 30, for 
the south, while Albert Fearnaught and 
William Blenke, of A, & J. Plaut, decided 
to remain in Cincinnati until after the In- 
dependence Day holidays before going out. 

W. Herbert Oskamp donated a silver lov- 
ing cup to the winning baseball team of the 
Lions Club at the annual outing held Tues- 
day, June 28, at Bass Island. 
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How Do You Know? 


THAT you are not being overcharged for the mer- 
chandise you buy? 


IF you make comparison, have you a reliable source 
of information? 


DO you realize that this company is spending thou- 
sands of dollars publishing catalogues, circulars 
and supplement catalogues, illustrating, describ- 
ing and quoting the lowest market prices on all 
merchandise generally carried by jewelry supply 
houses? 


THIS information is furnished without one cent of 
cost to you, and is mailed often enough to keep 
you posted on not only the general line, but 
everything new that is brought out that is worth 
while. 

ALL prices quoted and merchandise listed can be 


depended upon as a reliable basis for comparing 
and judging values. 


WHAT IS IT WORTH TO YOU? 
Why Chance Sending Bhowhere £ 
NE 


THE CAGE. MARSHALL CO. 











DETROIT, MICH. SCHICAGO COLUMBUS, O. 
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Chicago Notes. 





A. G. Haines, Portage, Wis., spent a few 
days here last week enroute to New York. 

Frank Milhening returned last week from 
a business trip to New York where he has 
been for the past week, 

Gus Verboomen, representing Arthur- 
Strauss Co., returned last week from a six 
weeks’ trip through the west. 

L. Sachs, of the Sachs Jewelry Co., Mal- 
lers building, is again at his desk after be- 
ing ill for the past four weeks. 

H. Sohn, Mallers building, has added two 
extra men to his force in order to take 
care of his increased business. 

N. Schwartz, Masonic Temple Vaults, left 
last week for a business trip to St. Louis 
and will return in about 10 days. 

“Billy” Lamb, of Geo. H. Fuller & Son, 
returned last week from his southern trip 
after being gone for three weeks. 

J. B. Markley, of Lewy Bros. Co., re- 
turned last week from his honeymoon trip 
after being away for about two weeks. 

Mr. and Mrs. Cyrus Stuart, of the West- 
ern Clock Co., spent a few days visiting the 
Chicago office en route to a trip to Canada. 

A. E. Gregory will leave the first part of 
next week for Clearwater, Fla., where he 
will conduct a sale for the Hull Jewelry 
Co. 

Wm. Penny, watch buyer for Lewy Eros. 
Co., left last week for a pleasure trip 
through the east, and will return in two 
weeks, 

Jos. F. Peters, Silversmith building, re- 
turned to his desk last week after being 
confined home with a bad attack of rheu- 
matism, 

Jos. Block and Berny Drach, of the 
Block-Weinfeld Co., left last week for 
Michigan where they will remain for a few 
weeks resting. 

Berny Rothschild, of Rothschild & Co., 
Providence, R. I., arrived in Chicago last 
week, and will remain here for a few weeks 
calling on the trade. 

John Felkel, of H. S, Clausin & Co., 
Minneapolis, Minn., arrived in Chicago last 
week, and will remain here for about two 
weeks visiting friends. — 

C. A. Rogers, Chicago manager ‘for the 
Irons & Russell Co., left last week for 
Michigan where he will remain for about 
two weeks visiting friends. 

Chas. Adams, of the Byrne-Duff Jewelry 
Co., Omaha, Nebr., arrived in Chicago last 
week and is visiting at the home of George 
Gubbins, his brother-in-law. 

Frederick M. Gottlieb, of Gottlieb & 
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Wiegand, diamonds, has returned from 
New York where he spent two weeks com- 
bining pleasure with business. 

The western salesmen of the Alvin Silver 
Co. are getting their samples ready for 
their Fall trip, and expect to leave for their 
respective territories this week. 

Spies Bros., Goddard building, are now 
making arrangements so they can close 
their factory from July 18 to 25 in order to 
make repairs and overhaul all machinery. 

George Michalka, Louis Nystrom and 
Chas. Cooper, of the American Silver Co., 
returned last week from Bristol, Conn., 
where they attended a salesmen’s conven- 
tion. 

Miss Charlotte McEntyre, buyer of sil- 
ver novelties for C. D. Peacock, left last 
week for Cincinnati where she will visit 
relatives and expects to return in about 
three weeks. 

L. Seligmann, of the Seligmann Jewelry 
Co., Seattle, Wash., spent a few days here 
last week en route for home on his way 
from the east where he has been for the 
past four weeks. 

H. W. Sherill, of Sinnock & Sherrill, 
Silversmith building, accompanied by his 
wife left last week for the east where they 
will remain until Aug. 1, combining busi- 
ness and pleasure. 

The Independent Watch Case Co., which 
has been located on the ninth floor of the 
Powers building for the past four years, is 
now settled in new quarters in suite 1010 
in the same building. 

A. W. Wallace, of the Chicago office of 
R. Wallace & Sons Mfg. Co., left last week 
for Washington and the New England 
States, where he will visit friends, and ex- 
pects to return about Aug. 1. 

Harry Nathanson, formerly connected 
with A. Quint & Co., has associated him- 
self with S. B. Slater, Mallers building, and 
will cover Illinois, Indiana, Iowa and part 
of Kentucky and Ohio for them. 

The Rex Engraving Co. is now located in 
new quarters at 549 W. Washington St., 
where the concern will occupy about four 
times as much space as it had on the third 
floor of the Silversmith building. 

Ed, Cain, of Ed. Cain & Co., Mallers 
building, was married on July 3 to Miss 
Fay A. Shafton. They left immediately on 
their honeymoon trip on the Great Lakes, 
and will return in about two weeks. 

Arthur J. Bissig, formerly with M. A. 
Lumbard Co., Des Moines, motored to Chi- 
cago recently to spend his vacation. While 
here he associated himself with Benj. Allen 
& Co. and will represent them in Iowa, 





Carl P. Kionka, who has been confined to 
his home for the past three months on ac- 
count of rheumatism, is able to be at his 
office a few hours each day now and hopes 
soon to be able to make a trip to visit his 
trade. 

Henry W. Keller, known as the “Demon 
heirloom salesman” for Wm. A. Rogers, 
Ltd., returned last week from a trip through 
Indiana, and immediately left for a trip to 
northern Wisconsin where he will rest for 
a few weeks. 

Leo Wechter, of the Illinois Watch Case 
Co., left last week for a trip through the 
northwest, and will return in about 10 days. 
Eugene Edelstein, of the same firm, re- 
turned last week from the coast after being 
gone for about six weeks. 

The employes of the C. & E. Marshall 
Co. and their families enjoyed their annual 
outing on Saturday.of last week at River 
Forest. Motors left Madison and Wabash 
Aves. promptly at 1 o’clock loaded down 
with the happy picnickers. The rain only 
interfered slightly and a good time was en- 
joyed by all, 

F, W. Pierce, repre:enting E. D. Rogers 
Co., Powers building, is spending 10 days 
in Chicago getting his samples ready for 
his Fall trip. He will leave for his territory 
this week. John H. Allen, who represents 
this same firm through Kansas, Nebraska 
and Iowa, is also in town getting his sam- 
ples ready to start out again. 

Col. S. O. .Bigney, president of S. O. 
Bigney Co., Attleboro, spent last week in 
Chicago visiting the trade here. This is 
his first trip to Chicago since he came here 
in 1908 as a delegate at large to the con- 
vention which nominated former President 
Taft. The Colonel is very active and 
claims he is going to live 100 years or more 
and gives every indication that he may 
do so. 

E. L. Badgley, who has been in charge of 
the S. O. Bigney Co.’s Chicago office for 
the past 10 years, severed his connection 
with this concern July 1 and in the future 
will represent the Harvey & Otis line of 
emblem goods. Mr. Badgley left this week 
for Providence and will spend about a 
month at the factory, returning the last of 
July. He will visit the trade of the entire 
middle west with this line. 

Lorin C, Lossau, of the Hart Jewelry Co., 
returned last week from a three week’s busi- 
ness trip through Iowa, and will leave for 
the northern part of Wisconsin the first part 
of the week on a fishing trip. Wm. Engle- 
brecht, representing the same firm through 
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Wisconsin and part of Iowa, and Rex 
Nevins, representing them through Mich- 
igan and Indiana, have completed their 
Spring traveling and are in getting their 
lines ready for the Fall. 

A. C. Becken is spending part of his time 
now at his Summer home at Lake Geneva. 

Wm. McQuillan, representing Mount & 
Woodhull, New York, spent a few days 
here last week. 

Geo. Weidig, of Joseph Fahys & Co., re- 
turned last week from his coast trip after 
being gone for about six weeks. 

Lew Fleming, sales manager for the 
South Bend Watch Co., spent a few days 
last week calling on the trade. 

Max Herz, buyer for Mandel Bros., left 
last week for the eastern markets where he 
will remain for only a few days. 

C. W. Harman, of Joseph Fahys & Co.’s 
New York office, spent several days in Chi- 
cago last week visiting the Chicago office. 

The Norris, Alister-Rall Co. has taken 
over the space formerly occupied by Der- 
lacki-Weber, and will enlarge the material 
department. 

L. Blumenfeld, diamond broker in the Co- 
lumbus building, left last week for New 
York where he will remain for a few weeks 
visiting friends. 

W. F. Hayes, of the Webb C. Ball Co., 
Railway Exchange building, returned to 
Chicago after having spent the greater part 
of his time on the Pacific Coast. 

C. A. Mealy, of the Hadley Co., Provi- 
dence, R. I., spent a few days in Chicago 
last week visiting F, M. Whitney who rep- 
resents them in this territory. 


R, M. Craig, of the Michael-Greer Co., 
Ft. Worth, Tex., spent a few days in Chi- 
cago last week en route for home after 
attending a convention at Cleveland. 

John B. Warren, of the Elgin National 
Watch Co., and “Chanticleer” for The 
Golden Roosters, left last week for Mich- 
igan, where he will spend a few weeks on 
pleasure bent. 


Louis Hoffman and W. F. Adams, of the 
Simpson, Hall, Miller branch of the Inter- 
national Silver Co., returned last week from 
the factory where they attended a conven- 
tion of salesmen. 

H. F. Taber, treasurer of the Norris, 
Alister-Ball Co., accompanied by his wife 
and daughter, left last week to motor to 
northern Michigan, where they will remain 
for about four weeks. 

Otto Scheidt, of Scheidt Bros., Lewis- 
town, Mont., spent a few days in Chicago 
last week visiting friends in the trade, en 
route to the Dempsey-Carpentier bout. He 
is making the trip by motor. 

Will Mannheimer, in charge of the New 
York office for Louis Mannheimer & Bros., 
arrived in Chicago last week, and will spend 
the holidays with relatives here. The sales 
force of Louis Mannheimer & Bros. have 
completed their traveling for the season, 
and are in Chicago getting their samples 
ready for Fall. 

Emil Goldstone has associated himself 
with the Blauer-Goldstone Co. and will 
cover Chicago and its outlying territory for 
this house. The sales force for Blauer- 


Goldstone Co. are all off the road, getting 
their samples ready for their Fall trips, and 
expect to leave for their respective terri- 
tories about July 15. 

The E, Howard Clock Co. put the hands 
on the clock on the 20th and 25th stories 
of the Wrigley building last week, and it 
was started going on July 4. Each of 
the four dials is 20 feet in diameter and 
each minute hand is 10 feet long. Illumi- 
nated at night the clock will be visible for 
miles. Elmer Davis, of the Boston office, 
arrived in Chicago to assist R, O. Hinton, 
their Chicago manager, in the work. 

Among the out-of-town visitors here last 
week were: Carl Osterly, Joliet, Ill.; L. 
Block, of L. Block Jewelry Co., Milwaukee, 
Wis.; A. Stungell, Tuscola, Ill.; Miss Agnes 
Dwyer, of Dwyer & Anderson, Rockford, 
Ill.; Geo. H. Volger, Muscatine, Ia.; Mr. 
Webber, of Webber & Turnell, Danville, 
Ill.; Wayne V. Bigwood, of J. M. Bigwood 
& Son, Terre Haute, Ind.; J. L. Klitsner, 
Madison, Wis.; Walter Herron, Centralia, 
Ill. 

J. Spector, Columbus building, returned 
last week from Europe, where he has been 
visiting the diamond markets, and for the 
purpose of reestablishing his cutting works 
at Antwerp. Mr. Spector believes from the 
information he received while in Europe 
that the supply of “old mine” stones which 
they have been cutting there recently is 
about exhausted and when the cutters go 
into the market to buy new roughs for cut- 
ting there will be a considerable advance in 
prices of diamonds. 








TRADE CONDITIONS 

Kansas City jewelers believe that prices in their 
line are readjusting themselves, and, as if to prove 
it, many of the manufacturers are guaranteeing 
their prices to remain the same until Jannuary 1, 
1922, unless some unforeseen upheaval takes place. 
With this encouragement retailers are putting in 
full stock. Travellers will start out about July 1 
and that they will bring in a greater volume of 
business in the diamond line is expected. The be- 
lief is held by the trade that business along the 
line of diamonds, clocks and silverware has been 
very gratifying as a whole. Retailers are await- 
ing their early fall line. Business ccnditicns are 
very much better than they were at this time last 
month, wholesalers believe. The trade belief is 
that the volume of business this Fall will come 
close to that of the Fall of 1916. While it will 
not seem remarkable in view of the volume of 
business done in 1918 and 1919, in comparison 
with jewelry business of 1912 and many years 
before, it will compare very favorably. 





J. H. Mace, retail jeweler, is spending 
his vacation at Sunset Beach, Minn. 

Benjamin Stiffleman will leave July 15 
for a five weeks’ trip through Oklahoma 
and Texas. 

Gus Halbeck and Mettler Park, salesmen 
for Edwards-Ludwig-Fuller, were scheduled 
to start out on their Fall trip July 5. 

B, J. Cuthbert, of the Knaull-Cuthbert- 
Munn Jewelry Co., has returned from a 
fishing trip to Star Lake, Wis., and will 
soon be ready to start out with the Fall 
line. 

P. S. Harris, of Harris-Goar Jewelry Co., 
is visiting the Oklahoma store of the com- 
pany. The Lincoln, Neb., store, the fifth 
of this company, was opened recently, and 
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is reported as having a very successfy 
Start. 

Miss Marie Altman, of the Polishing de. 
partment of the Green Jewelry Co,, is ex. 
pected back in the department shortly, after 
a honeymoon vacation. Miss Altman was 
married May 31 to La Verne Phillips, of 
Kansas City. 

Gilbert Cohen, of the Stiffleman-Cohen 
Jewelry Co, and his family are spending 
their vacation in the east They will visit 
in New York and Atlantic City for about 
five weeks. Frank N. Nenzer, of the con- 
cern, is out in the nearby Kansas territory, 

J. A. Johnson, formerly in business jin 
Independence, Mo., passed through Kansas 
City last week on his way to New York to 
meet his son, Mark Johnson. They will 
sail from New York for the South Sea 
Islands, where they will remain about a 
year. 

Among the out-of-town jewelers who 
visited Kansas City last week were: 
Clarence Jacolbs and B. H. Jacobs, Atchi- 
son, Kans.; William Levitt, Wichita, Kans; 
J. O. Stott, Paola, Kans; Charles Edwards, 
Oxford, Neb.; M. B. Gordon, Braymer; 
H. W. Starkey, Junction City, Kans.; L, H. 
Smith, Adrian, Kans. 

C. M. Kiger, of the Kiger Jewelry 
Co., has returned from the east, where he 
went on a combined business and pleasure 
trip. While there he met his Holland 
broker, who advises that the price of high- 
grade diamonds is remaining pretty stable. 
The concern will hold its semi-annual 
sales banquet for the benefit of the sales 
organization at the Hotel Baltimore July 7. 
Several outside speakers are to attend and 
it is believed that new ideas for the Kiger 
sales organization will be developed. 

Leon Meyer, son of Lewis Meyer, of the 
Meyer Jewelry Co., is buckling down to 
work this Summer. He is starting at the 
bottom to learn the jewelry manufacturing 
and wholesaling business—and, of course, 
“with Dad.” This Summer he is getting 
acquainted with the general layout, and 
tackling the minor jobs, so that he will 
know every aspect of the work. He will 
return to college in the Fall, where he is ac- 
quiring the business and financial branches, 
which, with the technical and practical work 
in the factory, will give him well-rounded 
equipment. 

Kansas and Missouri jewelers are taking 
an active interest in the subject of co-opera- 
tive advertising. In both States local or- 
ganizations are being formed for this ad- 
vertising, and State officials of associations 
are promoting district meetings for the 
spreading of the program. The jewelers 
may be somewhat stimulated in their adver- 
tising efforts because of the livening of the 
florists’ advertising programs in_ these 
States. J, Fred Ammann and Hilmer Swen- 
son, representing the publicity work of the 
national florists’ organizations, were through 
here June 27, and have stimulated co-opera- 
tive advertising by florists. They have 
covered territory to the Pacific Coast in 
the past few weeks, everywhere getting 
florists into co-operative advertising organi- 
zations. In Kansas City the local florists 
have a fund of $8,500 for national and local 
advertising. The jewelers therefore, even 
though they may have entered the field 
first, may find that florists will run them a 
close race for public attention. 
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C.B. James, a retailer of Greensburg, Ind., 
who was in Indianapolis recently, says the 
farmers are beginning to buy jewelry more 
wT ik Buhrman, a retailer of Newcastle, 
Ind. was in the city this week with the 
statement that industrial conditions in his 
city appeared a little better. 

N. L. Highsmith, a retailer of Bicknell, 

Ind., who was in Indianapolis recently, says 
business in the coal regions of the western 
part of the State is somewhat dead. 
Ernest Newlin, a retailer of both Danville 
and Plainfield, Ind., is getting to be a regu- 
lar caller in Indianapolis. He says the new 
venture in Danville is all he expected. 

Indianapolis manufacturing jewelers, job- 
bers and others, with the exception of the 
retailers, are closing Saturdays at 1 o'clock 
during June, July, August and September. 

W. D. Weingert, a retailer of Blooming- 
ton, Ind., who was in the city last week get- 
ting in some new stocks, is preparing for the 
opening of the State university in September. 

Edward Millholland, Mooresville, Ind.; 
E. W. DeLawter, Anderson; Harry Major, 
of Major & Sheldon, Shelbyville, Ind., and 
W. C. Simmons, Franklin, Ind., were recent 
visitors in Indianapolis. 

Joseph Reagan, head of the Baldwin-Mil- 
ler Co., is taking a lot of credit for winning 
a baseball game for the Indianapolis Rotary 
Club against the Rotary Club of Kokomo, 
Ind. Mr. Reagan accompanied the team and 
says that because of his lusty rooting the 
local team won 77 to 21. 

Word has been received of the death of 
A. W. Cloud, aged 67, from cancer, which 
occurred recently at his home at Washing- 
ton, Ind. Mr. Cloud had been conducting 
a jewelry store for many years in Wash- 
ington with his brother, T. D. Cloud. Mr. 
Cloud was never married. 

M. I, Kirkman, who used to be a retailer 
in Pendleton, Ind., and later in Sebring, O., 
was recently in Indianapolis en route from 


the southern part of Illinois to northern In- — 


diana. Mr. Kirkman, after leaving the 
ranks of the retailers, joined forces with the 
salesmen of Marshall & Co. 

Indianapolis jobbers say there has been a 
decrease in the number of out-of-town vis- 
itors during the past two weeks. Some of 
this is due to vacation time, some of it be- 
cause the retailers are not in the market and 
some of it to the excessive cost of traveling 
nowadays. The telephone, however, is busy. 

Frank Crebs, Frankfort jeweler, and past 
president of the State jewelers’ association, 
recently returned from the annual conven- 
tion which the association held in Michigan 
City. While there he visited O. B. Mor- 
trison, former Frankfort business man and 
now assistant auditor of the State peniten- 
tiary. Mr. Crebs is now serving on the 
board of directors of the jewelers’ associa- 
tion. 

Thieves recently broke a plate-glass win- 
dow in the jewelry store of John J. Faraco 
on N. 9th St., Clinton, and three diamond 
rings, five watch cases, two lockets and 
other articles were taken. The window was 
broken by a brick tied in a handkerchief, 
and was evidently done near daybreak, as 
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the night watchman passed the place about 
3:30 and says everything was all right at 
that time, 
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Harry E. Pelzer, Hartford, Wis., has re- 
turned with his family from a week’s va- 
cation trip visiting at Marinette, New Lon- 
don, Peshtigo and other points in Wis- 
consin, 

Madison jewelers have started their Sum- 
mer closing schedule, which will be main- 
tained until Sept. 17. By agreement the 
local stores will be closed every evening at 
6 o'clock during the Summer months. 

News has been received here of the 
marriage of Miss Hazel Crane, Bowling 
Greene, O., to Albert Taube, jeweler at 
Sawyer, Wis. The wedding took place a 
few days ago, but details have not been 
learned at this time. 

E. J. Schmidt, connected with the jewelry 
store of Louis Reichl at Wisconsin Rapids, 
has purchased the business from Mr. Reichl, 
who is said to be contemplating a trip to 
California. The optical business will be 
continued by George W. Millard. 

Louis Goldberg, of the Boszhardt-Possin 
Co., has left with his wife for a vacation 
trip in the Minnesota lake region. Miss 
Frieda Duval, of the same firm, has re- 
turned from a vacation trip to New York 
city, Niagara Falls and other eastern points. 

T. H. Miller, member of the firm of 
E. H. Warnke & Co., Milwaukee, has 
returned from a trip to Lake Nemahbin, 
where he went after the elusive bass. His 
friends say that they can vouch for his 
ability as a story-teller, but saw no evidence 
as to his ability as a fisherman. 

Jewelers and other business men of Mil- 
waukee have been advised that the local 
Association of Commerce is to resume the 
publication of a monthly paper under the 
title of “Milwaukee.” The publication is 
successor to “Civics and Commerce” and is 
being edited by Chalmer B. Traver. 

Gordon Warnke has returned from a 
week’s stay at Camp Douglas, Wis., where 
he attended a meeting of officers of the 
Wisconsin National Guard. He is first 
lieutenant of headquarters company in the 
cavalry troop and will take his command to 
camp some time in August for a two-week 
stay. 

C. B. Wright & Son, La Crosse, Wis., 
have purchased the property at 819 Rose 
St. and have established a jewelry business 
in the building. Mr. Wright and his son 
were formerly in business at Onalaska, Wis. 
Both are practical watchmakers and jewel- 
ers and their enterprise will make their 
new venture at La Crosse a success. 

A. Michaal, owner of a jewelry store on 
Washington St., Green Bay, Wis., who is 
touring Germany and France, is expected 
to return home early in August, according 
to word received by his family, Mr. Michaal 
is touring the scenes of the world’s war in 
the European countries and also visiting 
relatives. He left about two months ago. 

Thomas Bruhy, West Bend; Reinhold 
Hille, Menomonee Falls; Albert Weber, 
Fennimore; Schneider Bros., Burlington; 
E. Starkey, Waterford; William Liulevich, 
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Racine; O. C. Boelte, Columbus; Robert 
Nicoli, Kenosha; F. H. Coburn, East Troy, 
and G. H. Frank, of Jackson, were among 
the Wisconsin jewelers calling on the local 
wholesale and manufacturing jewelers. 

John Drexler, well-known Milwaukee 
watchmaker and head of Drexler’s School 
of Watchmaking, 432 Broadway, is leaving 
for the east, where he will board ship for 
an extended European trip. Mr. Drexler 
expects to make an extensive tour of Eu- 
rope. During his absence the school will 
be conducted by H. Anderson, a practical 
watchmaker of many years’ experience. 

Breaking into the store of Koin & En- 
singer at Marengo, burglars attempted to 
open the safe. After knocking off the com- 
bination they were unable to open the in- 
side door. They then rifled the jewelry 
cases, taking watches, bracelets and other 
articles. Although they gained entry 
through a rear window, the robbers made 
their escape by breaking a front window. 
No clue has been found. 

In the involuntary bankruptcy case of 
Mary’ Fessenbecker Veicht, retail jeweler 
at 624 Grand Ave., Referee in Bankruptcy 
John F. Harper last week held a hearing 
at which the bankrupt and L. Veicht were 
examined. Oscar E, Schwemer, receiver, 
was elected trustee in the case. Following 


the involuntary petition filed by three Chi- 
cago creditors, the bankruptcy was admitted 
by filing a schedule of liabilities and assets, 
as noted. 








Mrs. Loretta Fee, alias “Loretta Rush?’ 
24 years old, who admitted the theft of a 
pair of diamond earrings valued at $500 
from the Mermod-Jaccard & King Jewelry 
Co, last February, and which were found in 
her possession when she was arrested after 
the clerk had identified her by her picture 
at Police Headquarters, was sentenced to 
two years in the penitentiary on her plea of 
guilty of grand larceny last week. 

Mr, and Mrs. Clarence King, who have 
been passing their honeymoon in Europe, 
have arrived in New York and are expected 
to arrive in St. Louis the latter part of this 
week. Mrs. King was Miss Marian Gregg, 
daughter of Mr. and Mrs. Cecil D. Gregg, 
of Brentmoor Park, whose wedding was a 
society event several weeks ago. The Kings 
will make their home for the Summer at 
the Gregg residence, until the home that 
Mr. King is building for his bride is com- 
pleted. 





Paeifie Coast Netes. 


W. E, King of Stockton has just returned 
from a vacation to the Yosemite. 

Larson’s jewelry store, Bend, Ore., has 
opened at its new location at the corner 
of Wall and Oregon Sts. A new horse- 
shoe counter has aroused admiring com- 
ment. 

Hundreds of dollars’ worth of jewelry 
was left untouched when burglars broke 
a $200 plate glass window in a jewelry store 
at Redding, Cal., on June 24. The thieves 
took two revolvers and left other merchan- 
dise untouched. 











Charles Nelson, salesman in the jewelry 
department of the E. W. Reynolds Co., has 
gone to San Francisco to spend his vaca- 
tion. 

H. W. Slaudt of Koke, Slaudt & Liver- 
more, who is visiting the factories in the 
east, is not expected home before the middle 
of July. 

George Gruen, of D. Gruen & Sons Co., 
Cincinnati, has been spending a few days 
in Los Angeles. He is accompanied by 
Mrs. Gruen. 

William Petry, lapidary in the Broadway 
Central building, has just returned from a 
motor trip through the Santa Cruz moun- 
tains to La Junta, a delightful place near 
Redwood City. 

The Cummins-Kremer Co. has the agency 
for Krementz rolled gold plate only for 
California, Arizona and Nevada and not 
for other Krementz lines, as might be in- 
ferred from an item in a former issue of 
THE JEWELERS’ CIRCULAR. 

August Hoeffler, of Brock & Co.’s force, 
who is spending a vacation at Convict Lake, 
about 300 miles north of Los Angeles, has 
sent home evidence of the fun he is having 
in the form of some fine trout just received 
by T. B. Buchan, head of the manufacturing 
department. 

Miss Julia Kuka, who has been a mem- 
ber of the office force of the Armer & 
Brown Co, for some two years past, has 
left for an extended trip east, her final 
destination being Minneapolis, her for- 
mer home. Her place has been taken by 
Miss Irene McLoughlin, recently of Des 
Moines, Ia. 

David W. Quint, whose former home was 
in Chicago, and who recently took a course 
of study in the Los Angeles College of 
Ophthalmology and Optometry and passed 
the State Board examination, is preparing 
to open a new jewelry store and optometric 
office on Western Ave. near 6th St. about 
Aug..1. The location is in a rapidly grow- 
ing suburban section of the city. 

Among the out-of-town jewelers who 
have been here recently are the following: 
E. H. Grose, Culver City; E. C. Miller, 
Van Nuys; R. F. Winslow, San Pedro; 
Geo. Bowers, Upland; C. W. Middleton, 
Pomona; T. S. Lailey, El Monte; Leonard 
S. Lee, Pomona; Fred Twogood, Riverside ; 
F. M. Holes, San Pedro; W. C. Lorenz, 
Santa Ana; A. D. Smith, Long Beach. 

George A. Brock has gone on a motor 
trip to Yosemite Valley. He is accompa- 
nied by his family and by Mr. and Mrs. 
Charles Crossman. and will probably be 
gone about three weeks. Mr. Crossman, 
who is a brother of Mrs. Brock, is head 
of the shipping department of Brock & Co. 
He and Mrs. Crossman, nee Miss Eads of 
this city, were married on Wednesday and 
left for their honeymoon in company with 
the Brocks on Friday. 

James D. Rosenfield has left the sales 
force of the Armer & Brown Co. and has 
started on an extended trip east, intending 
to visit Chicago, New York, Boston and 
other cities. Roy Bowles, credit man for 
the Armer & Brown Co., has returned from 
a tour to San Francisco and other northern 
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points, including the Yosemite Valley, 
where he found an abundance of snow. He 
was gone two weeks. Frank Armer of the 
Armer & Brown Co. went to Catalina 
Island to spend his Fourth of July holiday. 

Mrs. Pauline Jensen, wife of John Jensen, 
a watchmaker, died a few days ago under 
distressing circumstances. Her body was 
found in her home with a bullet hole in her 
heart as the result of a shot fired by her- 
self, according to the police. She had re- 
cently moved with her husband into a new 
home, and was, it is said, preparing to go 
to a downtown store to purchase some fur- 
niture when, apparently overcome by de- 
pression resulting from an ailment from 
which she had been suffering, her mental 
strength gave way. 

Two men and a mysterious automobile 
are being held by the Long Beach police 
in connection with a $300 burglary at the 
Walter F. Robbins jewelry store, 243 Pine 
Ave. The men gave the names of Victor 
Casanova, Van Nuys, and G. Gutierrez, San 
Fernando. They are believed to be broth- 
ers, however. Both were captured while 
in flight, the police say, some of the loot 
being found on Gutierrez and some on the 
ground near where Casanova was caught. 
The auto, which is claimed by each of the 
men individually, is registered in the name 
of C. W. Chandler, Alhambra, a suburb of 
Los Angeles. 

H. Victor Wright, secretary of Brock 
& Co., and well known to jewelers through- 
out the country for his activity in connec- 
tion with research work for the national 
association, was signally honored by the 
California Association of Retail Credit Men 


* and Credit Bureaus at its annual conference 


recently in San Francisco. He had refused 
to permit his name to be considered as a 
nominee for the presidency of the associa- 
tion on the ground that he had been chair- 
man of the State conference for two suc- 
cessive years. However, at the final ses- 
sions of the conference, by special action 
of the meeting, he was elected honorary 
president of the association with a seat on 
the board of directors and the right at all 
times to participate in the sessions. Mr. 
Wright is also an ex-president of the Re- 
tail Credit Men’s National Association. 








Evansville, Ind. 





TRADE CONDITIONS 


Retail and wholesale jewelers of Evansville 
report that their volume of trade for the month 
of June was quite satisfactory, and that while 
business during the months of July and August 
may show a slight falling off, they are looking 
for things to right themselves by the first of 
September. Collections are fairly good, and gen- 
eral business conditions in the city are said to 
be gradually improving. 





Mr. Vollmer, well-known retail jeweler 
of Princeton, Ind., was a recent business 
visitor in Evansville. 

John Rholander, formerly engaged in the 
retail jewelry business on Main St., here, 
has returned from a business trip to East 
St. Louis, Il. 

John Gentry, a mussel digger working on 
White River near Portersville, Ind., found 
a pearl a few days ago which, it is believed, 
is worth several hundred dollars. 

Local friends were interested in the an- 
nouncement of the marriage of Miss Gott- 
hold, daughter of Louis Gotthold, a new 
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York jeweler, as her mother j 
resident of Evansville, .. oo 

Dealers in diamonds in this city report 
that during the past few weeks they have 
enjoyed a splendid business; in fact, better 
than the corresponding period of last year 

The plant of the Elk Pearl Button Mig. 
Co. at Grayville, Ill, on the Wabash River, 
a few miles west of Evansville, is now being 
operated steadily and the company has a 
liberal supply of shells on hand. A full 
force of men and boys is employed at the 
plant and a very prosperous season is an- 
ticipated by the company. 

Local wholesale jewelry firms report that 
indications point to a good Fall trade. Their 
salesmen on the road are sending in good 
reports and in spite of the business depres- 
sion they are of the opinion that trade is 
going to pick up some. Their Spring and 
Summer trade has held up very well and 
they say that they have no room to com- 
plain. 

Several burglaries have been reported in 
Evansville during the past two weeks in 
which diamonds and jewelry were stolen. 
T. J. Wesson, a retail grocer, reported that 
burglars had stolen a diamond pin from 
his home that was valued at over $500. 
A traveling salesman reported that thieves 
had entered his room in a local hotel and 
stole a diamond pin and money amounting 
to nearly $1,000. The police were unable 
to get a clue in any of the local cases. 

The first of the six stores that are to 
occupy the rooms in the new Victory Thea- 
ter building at the corner of Main and 
Sixth Sts. is Olsen & Evann, retail jewelers, 
who came here from Chicago, according 
to an announcement a few days ago. The 
new company will carry a large and com- 
plete line of jewelry and diamonds. The 
firm has a splendid location and a good 
business is in store for the company, it is 
believed. The date of the opening of the 
new store will be announced later. 

A. W. Cloud, 67 years old, died at his 
home at Washington, Ind., on June 24th, 
his death being due to cancer. He had 
been in failing health for a long time and 
his death was not unexpected. For a num- 
ber of years he had been engaged in the 
retail jewelry business in Washington, be- 
ing associated with his brother, T. D. 
Cloud. He was well and favorably known 
to the trade in southern Indiana. Mr. 
Cloud stood high with his friends and had 
built up a reputation for honesty and fair 
dealing. He was never married. The body 
was laid to rest in the city cemetery at 
Washington. 








Recent exploration and development have 
revealed enormous deposits of osmiridium 
and gold-bearing gravels in the valleys of 
the large rivers of the western division of 
Tasmania, which is the sole producer on a 
large scale of point metal osmiridium. Tas- 
mania, Russia, Colombia, and Papua are the 
four principal osmiridium producing coun- 
tries of the world, and Tasmania is by far 
the most important of these. In 1910 Tas- 
mania produced 120 ounces of osmiridium, 
valued at £530. In 1919 the production was 
1,669 ounces, valued at £39,614, and for the 
first half of 1920 the production was 1,093 
ounces, valued at £41,642. In March, 1920, 
the local price reached £42 10s. per ounce, 
states the London Times Trade Supplement. 
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All the travelers for Ws O. Kingstone have 
returned from their territories. ; 

Mark Sena has been taking a Coast trip, 
combining business with a Summer outing. 

Charles C. Blum is leaving for southern 
California with his stock and eastern lines 
to call on the trade. 

Charles Weinshenk, Sr., of Charles Wein- 
shenk & Son, is leaving with his family for 
a vacation trip to Lake Tahoe. 

H. Z. Kimes, 704 Market St., has secured 
the Coast representation for the Hipp Did- 
sheim & Bro., New York, line of watches, 

S. H. Friend, who is accompanied by 
his daughter, has cabled their safe arrival 
in Europe, where he will visit the diamond 
markets. 

Mrs. A. Anderson, chief assistant to F. L. 
McCabe, Coast manager for Manning-Bow- 
man & Co., is spending her vacation at Del 
Monte Hotel. 

L. L. Kehlert, formerly employed by 
A. V. Davidson of the National Jewelers’ 
Board of Trade, has joined the staff of 
S. H. Friend. 

Horace H. Allen, manager for this terri- 
tory of the Oneida Community, Ltd., re- 
turned late in June from a two weeks’ trip 
through the northwest. 

The Gensler-Lee Co. is making special 
announcements at its Market St. store that 
it has purchased most of the stock of the 
former Lundy Co. on Powell St. 

Arthur H. Rude, who is covering the 
San Joaquin Valley territory for S. J. Ham- 
mond of the Ansonia Clock Co., writes that 
business is good in the Valley section. 

E. O. Kelsey, who for some time past 
has been city salesman for J. W. King, 
is returning to the University of California 
in August to resume his studies for a de- 
gree. 

Arthur Caro, of Caro Bros., Fillmore 
St. Jewelers, has left for a visit to his 
former home in Boston, Mass. His trip 
will include some of the manufacturing 
centers, 

The staff of A, I, Hall & Son is said 
to hold the June, 1921, record for weddings, 
four having occurred from the San Fran- 
cisco office. Cupid has also been busy in 
other offices of the firm. 

Herbert Weinshenk of Mayer & Wein- 
shenk is spending the vacation with his 
wife at the Casa del Rey, Santa Cruz. 
Stanley Beard of the same firm is expected 
back from his Coast territory. 

William Davidson, 704 Market St. ex- 
pects to leave for a business trip to the 
eastern and European markets. He plans to 
reach New York on July 11 and to make 
his headquarters there, as usual, at the 
Pennsylvania Hotel. 

Vacations are at present being enjoyed 
by many of the local wholesalers and re- 
tailers. Al Hoffman, the Mission jeweler, 
is spending his vacation in the mountains. 
Charles H. Berend and wife have just 
got back from an outing which included 
the Yosemite and San Diego, by auto. 

A. W. Huggins, president of A. I. Hall 
& Son, is back at his desk after a lengthy 
tour of the Orient. He was welcomed back 
to the said desk with flowers and an “H” 
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made of cherries, while his blotter was 
found by Mr. Huggins to be surrounded 
with photographs of his little grandchil- 
dren, 

San Francisco jobbers seem to be a unit 
in stating that the strike in the building 
trades has considerably affected the retail 
jewelry business. It is hoped that matters 
will be adjusted shortly and that the many 
new buildings, most of which are now at 
a standstill, will shortly be rushed to com- 
pletion. 

J. H. Spiro is to have the Pacific Coast 
rights to two platinum diamond mounting 
lines in conjunction with his Dattelbaum 
& Friedman ring line. The names of the 
lines will be announced to the trade in 


30. days. Mr. Spiro says this will 
make his ring line one of the largest west 
of Chicago. 


Eastern travelers calling on the trade in- 
clude: M. I. Hayman of Shiman Bros. 
& Co., New York; Howard Rowbotham, 
who travels from the Chicago offices of the 
L, Barnett Co.; Mr. Rowbotham also rep- 
resents the U. S. Watch Case Corp.; L. M. 
Rich of S. C Powell & Co, New York, and 
Jake Levin, representing L. Heller & Son, 
New York. 

San Francisco jewelers visiting the San 
Francisco trade during the past few days 
include: Max Noack, Santa Rosa; Tom 
White, Vallejo; Mr. Fulford of the Han- 
ford Jewelry Co., Hanford; Earle Marks, 
Modesto; Miss Edith King of W. E. King, 
Stockton; Matt Giant, Vallejo; Mr. Cum- 
mings of Cummings Sons, Monterey; 
Ernest Mueller, Eureka; Carl Thomsen, 
Scotia; Ralph Beland of Beland Bros., 
Fresno; Caro Noack of C, J. Noack, Sacra- 
mento, and John Kocher and wife of San 
Jose. 
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H. F. Harvey, of Graves-Dix Inc., 11 
N. Main St., left last Monday for a two 
weeks’ vacation. Mr. Harvey will visit 
Horn Lake, Senatobia and Biloxi, Miss. 

John R. Bailer, of Bailer Jeweler Mfg. 
Co., 78 N. Main St. leaves July 1 for a 
month’s vacation. Mr. Bailer will visit Cin- 
cinnati, Cedar Point, Detroit and other 
cities along the lake shore. 

Charles C. Mansur, southern representa- 
tive of Riker Bros., Newark, N. J., was in 
the city last week calling upon the retail 
trade. M. F. Murdock, southern representa- 
tive of the Toledo Cut Glass Co., was also 
here last week. 

William Lowenstein, of Perel & Lowen- 
stein, is in Baltimoré on business. Mr. 
Lowenstein’s return is not expected for a 
month. Miss Marie Decker, formerly with 
Joseph-Myers Inc., is now connected with 
Perel & Lowensteins, 168 S. Main St. 

William Lerner, of Strauss & Lerner, 
Meridian, Miss., recently visited this city in 
an official capacity in charge of Shriner’s 
base ball team to play a match game with 
the Memphis Shriners. The visiting team 
carried off the honors with a score of 12 
to 3. 

Morris Joseph, of Joseph-Myers Inc., 19 
N. Main St., was in Clarkesdale, Miss., for 
several days last week on a business trip. 
I. B. Goldman, of the concern, has returned 
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from Chicago after having made arrange- 
ments for the 1922 catalogue. Herbert 
Myers left the city last Saturday for 10 
days’ vacation. Mr. Myers will visit rela- 
tives in Mississippi. 

It was reported in the June 15th issue 
of THE JEWELERS’ CircuLarR that Herbert 
Lerner, formerly manager of the Clarkes- 
dale branch of Joseph-Myers Inc., had ac- 
cepted a position with J. H. Mednikow & 
Co. as traveling representative. This was 
reported through error. Mr. Lerner is now 


connected with Perel & Lowensteins, 168 
So. Main St., as manager of the diamond 
department. 








— =a 


TRADE CONDITIONS 


Now that the majority of the June weddings 
are over and business has shut down to a certain 
extent, jewelers do not expect much in the way 
of trade until the latter part of August or early 
September. Business as a whole during the 
month has been out of the ordinary, and a great 
many of the local dealers say that their books 
shown an increase of more than 35 per cent over 
June cf last year. The coming dull season also 
is expected to be better than usual, and it is the 
belief that from now on things will be in much 
better shape than they have for a number of years. 
Collections have picked up a little, and payments 
are being made with more regularity. The general 
run of payments has been growing better for 
some time, and jewelers say that they are pretty 
well regulated at present. ' 





Edward Krull, of Rodgers & Krull, has 
recently done some altering to his residence 
and Has fixed up his hedge. 

Cora Ellis, of Wm. Kendrick’s Sons, is 
spending her vacation in Chicago and parts 
east. She will return to Louisville next 
week. 

Mrs, Frances Jenkins, of Wm. Kendrick’s 
Sons, is spending her vacation in New 
Albany, helping her daughter prepare for 
her wedding, which will take place in the 
near future. 

Recent callers on the trade in Louisville 
have been Frank Spies, of Wilcox & Ever- 
sten; J. L. Mooney, of Langsdorf Mfg. 
Co.; Chas. Levy, of the Fiberloid Co., and 
Mack H. Levy, of the Levy Wanderer Co. 

O. K. Rowe, chief watchmaker for James 
K. Lemon & Son, is now on his vacation 
and has gone to Green River on a hunting 
and fishing trip) M. L. Hudson, of the 
same firm, is planning to spend his vacation 
in the vicinity of Beaver Dam hunting and 
fishing. 

The Round Table outing and picnic, of 
which Percy B. Stith, of Wm. Kendrick’s 
Sons, is chairman of the finance and tickets 
committee, report a great success on their 
last picnic and state that they have $150 
over expenses. The $150 will be turned 
over to the Boy Scouts for enlargement 
purposes. 

Matt Irion & Sons have again broken into 
the limelight in the matter of window dis- 
plays and their latest Oriental effect, as 
arranged by W. H. Hartenstein, is con- 
sidered one of the best ever seen in the 
trade here. A background of black velvet 
sets off the miniature figures of Chinese 
court officials and attendants and the man- 
darin himself is present at the rear of the 
display, seated on his teakwood throne and 
supporting an enormous diamond brooch. 
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JOHN LOGAN 
Master Watchmaker and Inventor 


ACCURACY 


Waltham Accuracy Has Become a 
World Standard 


| 





Waltham (Octagon) 10 Ligne 
Ladies’ Wrist Watch 
Beautiful to look at 


in time-keeping 


and dependable 


$ 100 and up 


HERE are nearly two 

hundred parts in a Wal- 

tham watch. Each part 
must be made with amazing 
accuracy. The development 
and perfecting of these Wal- 
tham parts, in many instances, 
have taken years of scientific 
application and invention. 


For instance, the hairspring is 
the brain of the watch, yet 
despite its importance to time- 
keeping performance, it re- 
mained for Waltham to im- 
prove this essential unit, by 
inventing gauges for measur- 


ing hitherto unknown varia- 
tion. Waltham also created an 
original process for hardening 
and tempering the hairspring 
in form. 


This positively means that the 
Waltham hairspringis superior to 
that used by any other watch 
manufacturer. 


The Waltham Watch presents 
you with many other factors of 
accuracy. It is a watch you can de- 
pend upon. It is a watch in which 
you can have a just pride. With 
good care itwill last a lifetime and 
its upkeep cost is less than that of 
any other make. 


This story is continued in a beautiful booklet in which you will find 
a liberal watch education. Sent free upon request to the 
Waltham Watch Company, Waltham, Mass. 


Makers of the famous Waltham air friction quality Speedometers and Automobile Time-pieces used on the world’s leading cars 


| WALTHAM 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 
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This advertisement is appearing in a wide list of national magazines and newspapers 



































JEWELERS’ 











That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 


4 CiRcuLAR regarding any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 

















The Buying Public Will No Longer Be 


Fed on Straw 


Written Expressly for The Jewelers’ Circular 




















wae will sell the most goods, facts 
or fiction? Read the following: 

From an advertisement of the Albert S. 
Samuels Co., jeweler, San Francisco. 

“This is not a sale to raise money, for 
we don’t particularly need it. It is not a 
removal sale, nor a lease expiring sale, nor 
a fire sale, nor a_ stock-reducing sale. 
Prices are not cut and slashed, for most of 
our stock is not included. It is not a sale 
because we are overstocked, nor because 
business is poor, or because of any of the 
reasons often assigned. It is just frankly 
a sale of slow-selling jewelry that we prefer 
to convert into money. The element of cost 
doesn’t enter into it. Nearly every article 
is below our cost. If the goods do not 
sell, we do not want them. Buyers aren't 
clairvoyant, and ours have done pretty well, 
considering this is all we have to sacrifice 
after a year in which several hundred thou- 
sands dollars’ worth of jewelry was sold. 
Any store is bound to choose the wrong 
things sometimes.. So if there’s anything 
in the list you want, come and get it, know- 
ing that you are buying it mighty cheap.” 

From an advertisement of a women’s ap- 
parel store. 

“An old-time sale at old-time prices. To- 
morrow at ——--———— you can buy a 
$50 dress for $15; a $60 suit for $25, or a 
$95 coat for $35.” 

Which of these advertisements appears 
to deal with facts and which with fiction? 
Which gives the best reason for low prices 
and which inspires the most confidence? 

There are a great many people who feel 
just the same way about it as you do. 
They can see a lot of stories back of that 
statement in the women’s apparel store 
advertisement. They ask themselves if 
those high prices were set merely for the 
purpose of comparison, if the dealer has 
been profiteering or he is actually going 
out of business, for the advertisement reads 
on and would lead one to believe that every- 
thing in the store is going to be sold at 
from one-half to one-third of former prices. 
If this was actually the case, it could lead 





to but one of two conclusions. First, if 
that man can cut his prices to such an ex- 
tent and still remain in business, he most 
certainly has been profiteering. If every- 
thing he says in his advertisement is abso- 
lutely true, then it follows that he must 
go out of business, because no dealer can 
sell a complete stock of goods at less than 
the price he has paid for it and remain in 
business unless he has received unwar- 
ranted prices in the past. 

People are demanding facts. Follow up 
the returns of the two classes of advertis- 
ing and it will be found that it is the fact 
advertisement that gets more _ business. 
Usually the one that draws to too great 
an extent upon the imagination fails to sell 
any goods. It often attracts a great many 
people to the store. These people keep the 
clerks busy, but as far as actual sales are 
concerned the cashier might about as well 
go on a vacation. The cash carrier doesn’t 
come to her desk often enough to keep her 
awake if she has just eaten a good meal 
and has topped off with a box of candy. 

In writing advertising copy, or in talking 
with customers, it is well for every busi- 
ness man to bear in mind that even the 
story writer must be plausible. No editor 
will accept a story from him that is not 
written in such a manner that everything 
that happens in it seems natural. 

People today are demanding facts. They 
will accept nothing else. They are not the 
poor fish that some advertisers apparently 
consider them. They are far more intelli- 
gent than guinea pigs. More often than 
not, when they flock to a store in answer 
to an implausible advertisement, they do so 
largely because they want to verify their 
suspicions in regard to the honesty of the 
firm that did the advertising. That adver- 
tising is not only going to make that sale 
less effective than it otherwise would be, 
but it is going to result in a lack of faith 
on the part of the people for years to come. 

it is well for the jeweler to bear these 
facts in mind. There is probably no other 
line of business, with the possible exception 


of a bank, where the complete confidence 
and trust of the public is of greater /im- 
portance. No jeweler can hope to do the 
maximum amount of business unless every 
statement that he makes is accepted as the 
exact truth. 

The person who wrote that advertise- 
ment for the Albert S. Samuels Co. evi- 
dently realized this. The truth is told 
about all the goods that are offered at cut 
prices. The truth is told in such a manner 
that any intelligent person can see that it 
is the truth. Furthermore, this truth shows 
him that he can really get some bargains 
at that store. There is the very best reason 
why these prices are cut. In addition, only 
a small part of the stock is involved, so 
that the firm can easily sacrifice this small 
quantity at less than cost without experi- 
encing any serious financial embarrassment 
on its part. 

The only man who can afford to get 
away from the facts is the one who is 
dealing in wild cat securities. Since as a 
rule the real facts in the case would not 
only prevent any sales of his securities, 
but land him in jail as well, men of this 
type find it necessary to keep as far away 
from the truth as possible. They have to 
draw almost entirely upon their imagina- 
tion, using only enough fact to make it 
hard to convict them of falsehood in any 
court of law. 

It is certain that no jeweler can afford 
to ally himself with this class. It would 
seem that no retailer in any line could af- 
ford to do so. Yet when imagination is 
drawn upon to any considerable extent, 
when one begins to gild the facts, he is 
actually stepping into this class. In spite 
of the fact that millions of dollars’ worth 
of worthiess securities are sold every year, 
it must be borne in mind that it is a com- 
paratively small proportion of the people 
who are buying them and that new men 
and new concerns are constantly entering 
the business in order to sell them. Such 
concerns do not and cannot remain in busi- 
ness for any great length of time. 
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An ad like the 


Brisbane Bldg. 





Newspaper electro cuts 
free with first order for 


14 Kt Green Gold : 
Genuine Cut Diamond 4/100 Sa 


to Retail 


$15.00 


local paper will bring results. 


Wholesale prices on the 
above rings on application. 


Buffalo Jewelry 
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above in your 


Mig. Co. 


Buffalo, N. Y. 














Arrow Manufacturing Co. 


77-89 Wooster Street 
New York City 


Manufacturers of all kinds of 


Jewelry Boxes, 


Cases, 
Display Trays, 


etc. 
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Lack of truth is really a sign of poor 
It shows weakness on the 
part of the seller. It shows a lack of con- 
fidence in his own goods. It shows the 
panicky condition of his mind. The level- 
headed buyer with an average allotment 
of common sense 1S quick to see this. 
Nowadays these buyers are taking advan- 
tage of this condition. 

A man who had just arrived in town 
entered a store to buy an article he needed. 
No sooner had he entered than he was 
asked if he had seen the advertisement of 
that store in the paper. He hadn’t for the 
simple reason that he had not seen a local 
paper. He was curious, however, and 
questioned the clerk. He learned that a 
special sale had been advertised in the 
papers the night before and that morning. 
Great reductions in prices had been offered. 
Extravagant statements had been used. 
But there were very few people in the store 
and the clerk admitted that sales were no 
better if as good as on an ordinary day. 

People about town were questioned in 
regard to the sale. Most of them had seen 
the advertisement. Everyone interviewed 
was in the market for bargains. Yet they 
were not buying at those marked-down 
prices. They were asked why, and the 
reply almost without exception carried with 
it the conviction on the part of these peo- 
ple that this store was only bluffing, and if 
people stayed away long enough they would 
soon be able to get some real bargains. It 
is certain that had that store used fewer 
superlatives and more facts, and had used 
only half or quarter of the newspaper 
space, it would have sold many times what 
it actually did sell. The fact of the matter 
was that the people did not believe any- 
thing: that was said in that advertisement 
because too few facts were used and too 
many extravagant statements were used. 

This is a time for facts; it might be 
called the age of facts as far as selling is 
concerned. There is nothing that will 
make a prospective purchaser shy away 
quicker than statements that apparently are 
used to conceal the real facts. He imme- 
diately fears the worst and is on his ‘guard 
against being separated from any of his 
money. 

A sales talk that contains absolutely 
nothing but facts may not seem to glow 
so much, but it is sure to have a very 
much better effect upon the customer. An 
advertisement that contains nothing but 
facts may not look so attractive to the per- 
son who pays for it as a sturdy child of 
the imagination might look, but it is cer- 
tain to look a lot better to the people who 
read it. 

It is always well to recall some of the 
names that have been bandied about in 
business during the past few years and bear 
in mind that a great many people are more 
than half convinced that these names are 
deserved by a great many business men to- 
day. Before using the imagination in the 
writing of advertisements or in personal 
salesmanship, one should first qualify as a 
short-story writer. Those are the only 
pecple who can make money from romance, 


and continue to do so year in and 7” = 


salesmanship. 
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How to Make Your Own 
Show Cards 





Author's Note—In learning 


advertising pages. 





Written Expressly for The Jewelers’ Circular by A. G. Sten 


how to make your own show cards, please remember that 
you must do some practice work first before you can make your combination 
and produce your first show card. Use the illustrations 


letters 
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(Continued from issue of June 22) 
PART VI 


E shall now proceed to describe brush- 

work, which some will find easy while 
others will have to devote a little extra 
time for practice. Even if you do have a 
little trouble at first, before you are able 
to make a presentable show card, remem- 
ber that after you have mastered the use 
of the brush, there is absolutely no limit to 
what use you may bring it; from making 
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FIG. 1 (TOP) AND FIG. 2 (LOWER) 


the simplest show-card to elaborate scenic 
or pictorial painting which may come in 
handy in case you should like to fix up a 
real nice window background. 

But to get back to the brushes. Do not 
consider any but the very best of brushes, 
as a good brush will last you many years. 
A poor brush is no economy. The writer 
has some fine high-grade red sable brushes 
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A NEAT ALPHABET 


that have seen constant use for 10 to 12 
years, and they are still good. Even the 
best brush will be ruined in short time if 
not preperly cared for. You will soon 
learn to take care of your brushes in the 
same manner as you care for your “pet” 
razor or gun. 

Here are suggestions as to the brushes 
and material most needed for the average 


card writer in a small store and for or- 
dinary work: 

One No. 4 red sable rigger, one No. 6 red 
sable rigger, one No. 8 red sable rigger, one 
No. 10 red sable rigger and one No. 12 
red sable rigger. 


Show card colors can be bought already 
mixed in small two ounce jars, and you 
will find this a very economical way of buy- 
ing colors. You will be able to get them 
in the following colors: black, light, medium 
and dark reds, greens, yellows, golden 
brown, orange, dark brown, turquois, light 
blue, gray, lavender, purple, magenta, 
mauve, maroon, silver, gold and white. 

The above mentioned articles may be ob- 
tained from any. good supply house. 

The top of your desk: or work table 
should be on a slant of between 20 to 30 
degrees. Always “lay out” your sign or 
show-card with a pencil before you start 
to paint it. Use a hard pencil for this pur- 
pose as its work will not be so conspicu- 
ous as that of a soft pencil. Fig. 1 shows 
the 15 principal strokes for the formation 
of letters. Do not, attempt any lettering 
before these are completely mastered. Do 
not be afraid to spend some little time in 
practicing each individual stroke. I know 
why I make this point a little strong and 
you will find out why, also, if you don’t 
practice. 

In illustration Fig. 2, you will find in the 
letters L, R, S, Q the strokes in Fig. 1 com- 
bined, but constant practice is necessary to 
master the brush strokes and at all times 
to feel control of the brush. 

Make all lines continuous and avoid 
“ragged” edges which is the result of short 
choppy strokes. By using a moderate speed 
and long strokes you will see that the 
strokes will be more accurate and exact 
than by slow movements. 

Most brushes when bought from a good 
house and of a good quality will be found 
to be in good “shape” from the beginning, 
but here is a little hint how to get the 
right “edge” on the brush. Dip the new 
brush in almost any kind of mucilage, then 
squeeze it flat between the thumb and the 
forefinger; lay the brush flat on a glass 
plate with the handle slightly elevated, 
and let the brush remain in that position 
for at least 24 hours or, better still, two or 
three days, until thoroughly dry; then soak 
in water a few minutes and squeeze. the 
water out between the fingers again and lay 
away to dry. After this you will find the 
hairs will shape themselves when immersed 
in the color to a chisel shape and you can 
keep them in this shape by stroking the 
brush on a piece of cardboard, on the flat 
side, by spreading the hairs slightly, after 
each re-charging. 

The brush should be held lightly but firm- 
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HENRY DAVIDSON q 


51 Maiden Lane New York City 
Wholesale Jeweler and Jobber of Watches 


Write for samples of our new 18kt. Belais Rings, Brooches, Scarf Pins, 
Lavallieres, Earrings and Waldemar Chains 





Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and Signet Rings. Prompt att . 
Also Gold and Filled Cases and American Pp by ention to 
Movements and Watches. all special orders 
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our 1921 
Catalogue 
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ly between the thumb and the forefinger, 
in much the same position as a pen—not 
rigid nor stiff, but easy, to allow the handle 
to roll between the fingers when the execu- 
tion of a curve demands this. a 
The Alphabet illustrated is a “single 


stroke” letter executed with a No. 4 red 


ABCD CEU 
LIKI NOP 
RRS STUV 
WWXYZ& 


by (Lb 
"The Alaerron” it 


AN ODD FORM OF ALPHABET 








sable rigger and it makes an easily read 
and plain show-card. 

Further explanations about “the brush 
and its uses” will follow in the next in- 


stalment. 
(To be continued.) 





Collections and Credits 





THE average dealer has had the reputa- 
tion of being a poor hand at collec- 
tions, and his tendency to put practically 
all of his capital in slow and long term 
accounts has no doubt a real basis in fact. 
During the present period the importance 
of prompt collection becomes of paramount 
necessity. The business man who is today 
dilatory in meeting his obligations to the 
manufacturer or jobber is apt to be looked 
upon as an unfavorable credit risk. 

On the other hand, if the jobber and the 
manufacturer have difficulty in collecting 
from their customers, they in turn will be 
unable to meet their obligations, and they 
will certainly lose favor more or less with 
the bankers. Hence the importance of 
prompt collections all along the line. 

Modern credit is constructed upon the 
chain principle. Every link is correlated 
and dependent upon each one in the whole 
chain. One poor link will tend to weaken 
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all the others. The links in the chain of 
credit, as seen today from the viewpoint of 
the dealer, are: 

The public, the dealer, the jobber and 
manufacturer, and the banker. 

Every business man knows that there has 
been a general tightening up of credits, so 
that the man who would continue to finance 
his business must not only meet his bills at 
maturity but he must collect his accounts 
in order to do so. 

Some dealers have, therefore, taken the 
initiative and have inaugurated a policy of 
requiring interest on past-due accounts. 
Upon their letter and billhead stationery 
they have printed the notice that six per 
cent. interest will be included on all ac- 
counts thirty days past due. 

It is stated that this procedure tends to 
bring the delinquent to time and makes him 
realize more fully that procrastination is 
the thief of cash as well as of time. 

ln connection with the subject of interest 
on collections, one dealer tells a story about 
John D. Rockefeller and a cow he sold and 
collected for at six per cent., the account 
being several months overdue. It appears 
that he wished to dispose of the cow, owing 
to a superfluity of bovines on the estate. 
He turned the Jersey over to a neighboring 
farmer, who had sold him hay, ever and 
anon. The farmer, it seems, allowed the 
cow account to run along, until finally one 
day he received a statement, including in- 
terest at six per cent. He remonstrated, 
but John D. was very insistent about it. 

“What about the hay I’ve sold you,” 
asked the farmer. “Did I ever charge you 
six per cent., although I’ve had to wait for 
your checks?” 

“Never mind about the hay matter,” pro- 
tested Rockefeller. “My terms are applica- 
ble in all my transactions, large or small.” 
The farmer finally decided to settle. 

The oil king’s rigid six-per-cent. policy 
would be an excellent one for most dealers 
to emulate. Credit is the foundation upon 
which the whole structure of business and 
industry stands. Without an efficient col- 
lection system the stability of credit is en- 
dangered: The business man who would 
discount his bills must adopt appropriate 
means te stimulate reasonably prompt col- 
lections from his clients. The introduction 
of an interest policy on accounts past due is 
therefore worthy of serious consideration. 





At your service every week, for news and 
business information, The Jewelers’ Circular. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Window Shopping Night 

st before the opening of each of the 

four seasons of the year—Spring, Sum- 
mer, Fall and Winter—the retail merchants’ 
association in a large Southern city holds 
what is termed a “Window Shopping 
Night.” Every store co-operates in the 
event arranging unusual and attractive 
window displays which are mostly of a 
seasonable nature. Special lighting effects 
are also arranged and for several days be- 
fore the event is scheduled to take place it 
is advertised in the local newspapers by the 
association. At the same time the editorial 
departments of the papers give the matter 
a considerable amount of publicity. On 
“Window Shopping Night” hundreds of 
the people of that city go down town just 
to view these special window displays. The 
idea has proven a genuine winner, 


Convincing Reasons 

A MERCHANT in a medium sized city 

of Alabama has attached half a dozen 
worthless checks cashed by him within 
the past year to a sheet of cardboard, and 
above each check is written the reason why 
it was refused by the bank. Four were 
returned because of insufficient funds;-one 
because the signer had no account what- 
ever in that bank and the sixth turned out 
to be a forgery. At the top of the card- 
board is printed the following: “Here 
are Six Good Reasons Why We Cannot 
Cash Checks For People We Do Not 
Know.” The sheet of cardboard is fast- 
ened on the outside of the cashier’s cage 
where it can be easily seen by any person 
who may wish to have a check cashed. It 
has served to eliminate almost entirely re- 
quests of that nature from customers whom 
the merchant does not know personally. 


Business Cards for His Stockholders 
A MILWAUKEE jeweler who handles a 


good deal of business in calling and 
business cards, furnishes what may be called 
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Diamonds Create Happiness for Generations! 


Is it not wonderful to be able to wear a Diamond Solitaire for a 
lifetime, then as an heirloom—to hand it down to loved ones from 
generation to generation—the beautiful Diamonds always giving 
enduring happiness, and ever increasing in value. 
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A SUGGESTION FOR A WINDOW CARD EMPHASIZING THE ENDURING VALUE OF DIAMONDS 
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Rapid Turnover— 
Profitable Sales— 
Traveling Clocks 


An example of unusual value, offered as a leader: 
The Case—Handsome leather folding case of Genuine Fluffed 


Lamb in Blue, Gray, Tan or Gray or Black Morocco, silk 
moire lined and gold tooled. 


The Clock—Swiss Movement, 8 Day, 11 Jewel; White face, 
radium dial, gold rim. 



























popular leathers. 





Mail Orders promptly executed 


THE HERALD NOVELTY COMPANY, Inc. 


Manufacturers of 
50 West 17th Street 











Jewelry Cases, 
Traveling Clocks, 
Silverware Rolls 











'$18.00 


In addition we have a complete assortment. of 8 day, 15 Jewel Movements 
in round and fancy dials and an extensive variety of cases in all the 


New York City 4% : 











| Ring Mountings 


“EverWite” 18 Kt. White Gold 


also 















































NOTICE! 


Reduction in Prices 








A package of your repairs sent to us is your 
assurance that it will be taken care of in a prompt 
and efficient manner—a fact not to be overlooked 
in making your repair department a real asset to 
your business. 


We carry a full line of gold and platinum 
mountings, also jobbing stones. 


Repairing a Specialty 
Send for a Price List. 


WILLIAM J. ORKIN 


Manufacturer of Platinum and Gold Jewelry 
373 Washington St. Boston, Mass. 














18 Kt. Green Gold with EverWite Tops 
14 Kt. Green and 14 Kt. White Gold 








Sample package sent to responsible jewelers 
on request 











Chinese Jade Jewelry 


Brooches, Rings and Earrings 
Filigree Leaf and Dragon Mountings 
Ask for Memo. package. 


Asiatic Art Jewelry Co. 


12 John St., New York Tel. Cortland 5921 








The Eureka Jewelry Co. 


247 N.J.R.R. Ave. NEWARK, N. J. 


























THE BUYERS’ DIRECTORY 
Price $1.00 
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a “two-edged sword” in the way of an idea 
for the promotion of business—the one con- 
sideration being that neither the name of 
this jeweler, nor the customer concerned in 
the case is to be published. 

During the past week, the manager of a 
well-known Milwaukeee retail store, not a 
jeweler, but a music dealer, came to the shop 
and said he wanted to talk over a little idea 
with the jeweler. 

“I have about 20 stockholders in my busi- 
ness,” he said. “They usually show up at 
the annual meeting, and they occasionally 
patronize my store. They have their money 
invested in it, and it is working and earning. 
Outside of that, I never have gotten any 
help from them in the way of business pro- 
motion, 

“Now it strikes me that they can be of 
much help. Your business is incorporated. 
It would be the same if you were in a part- 
nership, with a number of silent partners. 
So, what do you think of this: I want you 
to make me up 100 of our regular business 
cards, with the name of each of our stock- 
holders on it. Here is the list. A hundred 
for each. I am going to send the cards in 
nice packages to each one of the stock- 
holders. Won’t say a word to them either 
verbally or by letter. Just send the cards 
over. I think they will think about it, and 
wake up to their possibilities in helping our 
business. If they do not do any more than 
leave the cards with friends, it will help. 
Everybody needs business these days. We 
must make all who are interested, work for 
their stores and businesses. You are wel- 
come to use the idea for your own business, 
if you wish.” The jeweler says he is going 
to do so, and he also sees a new sales pro- 
motion idea in the plan. 


Unused Assets 


AVE you any unused assets in your 
business, or selling organization? 

If you have, why not put them actively 
to work? Find out how many of your sales 
people speak more than one language. If 
there is a foreign section in your town find 
out the languages spoken there, and if you 
have some one who speaks that language, 
whether it be French, Italian, Ruthenian, 
Hungarian, or what not, make an advertis- 
ing feature of the fact. 

These people have good earning power, 
and when they buy, are free spenders. 
They inherit a love of beauty and we some- 
times forget that their ancestors were civil- 
ized and had produced artists of high merit 
before America was even discovered. 

So, do not let us belittle their apprecia- 
tion of that which is worthy. 

If no language is spoken which will enable 
them to buy without being self-conscious, it 
may even pay to employ a young woman 
or young man interpreter an afternoon or 
an evening a week so that they may come 
freely and purchase what they wish. 

Some of them will be appealed to more 
particularly by the brighter semi-precious 
gems, while others will be found to appre- 
ciate the very best, and expense will not 
be any object. E. G. W. 





Ward Moore has purchased a jewelry 
store at Peshtigo, Wis. 
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Wedding Gifts Attractively Shown 





AN effective, and to conservative stores a 

novel, way of advertising was tried out 
recently by Bigelow, Kennard & Co., Inc., 
of Boston. 

On the main floor a prominent case was 
selected, and for the time being; covered 
with calcimine to detach it from its ma- 
hogany neighbors. Brilllant lights and silk 
hangings were temporarily installed, and a 
fringe of ferns ran around the top of the 
case on the outside. Cut flowers helped to 


make a setting for a comprehensive selec- 
tion of bridal gifts, which were drawn from 
every department of the store. 

Silver dominated the exhibit, but fine 
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How to Avoid Argument Regarding 
Cash Received 


ISAGREEMENT between yourself 

and the customer as to the amount 

of cash received often results in great 
trouble and loss. 

Sometimes your inattention may be 
called home to you by a customer ex- 
claiming, after you have offered change 
for $5, “Why, that was $10 that I gave 
you.” It may be then too late to ascer- 
tain satisfactorily which was really given, 
$5 or $10. 

The time to prevent these disagree- 
ments, to prevent error on your part 
through mistake or incorrect entry of 





SUGGESTIVE AND ATTRACTIVE DISPLAY OF WEDDING GIFTS 


glass, china, mirrors and other wedding 
suggestions played their part. 

The scheme lent itself to the advertising 
of sterling silver and wedding present idea, 
as well as proving of suggestive value to 


customers looking for those particular gifts. 





Advertises “Specials” by Post Card 





THE proprietor of a successful general 

store in a small community has ob- 
tained excellent results with postal card 
advertising, adopting this medium of pub- 
licity because there is no newspaper pub- 
lished in his town. His mailing list ccm- 
prises about 2,000 names of farmers within 
a radius of several miles. He has equipped 
his office with a multigraph and each week 
he sends this entire list a postal card set+ 
ting forth a few “specials” that are to be 
offered the coming Saturday. The plan 
produces better results than most merchants 
would obtain by investing two or three 
times as much money in newspaper ad- 
vertising, It can be successfully employ- 
ed by any line of business in any town, 
large or small. 


cash from customers, is at the time of 
receipt, while the money is still undis- 
turbed in hand, or before you on the 
counter, 

Retain it, for an instant, in full view, 
making sure that both yourself and your 
customer recognize it and agree as to 
how much it is. This precaution, the 
work of an instant and perfectly natural, 
is needed each time cash is received. ‘If 
the customer seems specially careless or 
inattentive in giving money, you must 
be the more careful. Say, “Notice that 
you have given me $10 please,” or some- 
thing of that sort, in order to forestall all 
possibility of subsequent difference of 
opinion on that point. B. J.-M. 





The origin of the bagpipe was being dis- 
cussed, the representatives of different na- 
tions eagerly disclaiming responsibility for 
the atrocity. Finally an Irishman said: 
“Well, I'll tell you the truth about it. The 
Irish invented it and sold it to the Scotch as 
a joke; and the Scotch ain’t seen the joke 
yet!"—The Watchman-Examiner (New 
York.) 
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Cuts are Reduced 


in Size 


S 
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oV.T.FE, Glass V.T. Fc 


In order to find the size of a watch glass to fit a bezel, when 
the glass has been lost or broken into small pieces, the use 
of a caliper, preferably an inside one, in conjunction with 
the V. T. F. Watch Glass Gauge, makes this a very easy 
task. The annexed illustrations show how simply this is ac- 
complished, as it is only necessary to spread the points of a 
caliper in the groove of the bezel and then place it on the 
gauge at right angles to the bottom rest with one point 
resting thereon, and where the other point touches a diag- 
onal line will be indicated the size glass required to fit the 
bezel. 


V. T. F. Watch Glass Gauges may be obtained from all tool 


and material jobbers at 85c each, postage prepaid. 


Hammel, Riglander & Co. 


Exclusive Importers 


New York, U. S. A. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avutuor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements, However, the name, “watch- 
maker.” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B, P. 





(Continued from Technical Issue of June 1.) 


Question.— Assuming that we have all of 
the teeth milled in the saws we are making, 
what is the most suitable method to follow 
in hardening them? 

ANswerR—A thin saw or any thin piece of 
steel is usually very difficult to harden with- 
out distorting it. We may readily observe 
this if we take a saw blank, heat it red 
and plunge it into water. It makes no dif- 
ference how we heat such a thin piece or 
what position we hold it in when quench- 
ing; the piece will usually be so badly dis- 
torted that we are unable to use it. If we 
perform this same experiment and quench 
the piece in oil, it will not be so badly dis- 
torted as it was when we used water as the 
quenching medium, but it will be distorted, 
even with this method. 

The most suitable method to follow in 
hardening such saws and cutters as we make 
is to place a number of them on a small 
bolt and lock them securely in position with 
a nut. For this purpose, we shall require 
a bolt made of soft steel, preferably a ma- 
chine bolt with six-sided head and nut long 
enough to take the entire dozen saws we are 


making, and two washers one-quarter of an 
inch in length. The head of the bolt and 
the nut should be at least five-eighths of an 
inch in diameter, to fully enclose the saws. 
The bolt should be of such diameter to fit 
loosely in the arbor hole of the saws. We 
may not be able to find such a bolt in 
regular stock, but we may turn the shank 
down to 3/16 and thread it and make a nut 
to fit. We may also make two washers for 
use as fillers as required. The inside of 
the bolt head and the nut should be turned 
smooth and flat so that the saws will not 
be distorted when they are clamped in place. 

Assuming that we have the bolt and nut 
at hand, we may place all of the saws on 
the bolt with the teeth all in line, just as 
they were when we finished the milling op- 
eration. Then the nut is applied and the 
lot securely locked in place. 


Question.—What is the most suitable 
method of heating such pieces, when we 
wish to harden them? 

ANSWER—It will be observed, that if we 
attempt to heat such a piece of metal (we 
must consider this lot of saws and the bolt 
as one piece of metal in this case) with an 
ordinary blow-pipe, we shall obtain very 
irregular heating as the point of contact 
with the flame will be hotter than the op- 
posite side. Furthermore, it is not good 
practice to apply the flame directly to the 
surface of fine steel. 

The most suitable method of heating the 
piece is to place it in a clean crucible and 
place the crucible in the furnace. We use 
the small furnace such as a jeweler uses for 
melting gold and silver. With this method, 
we may quickly heat the piece uniformly 
throughout. A muffle furnace is still better 
for this purpose, but is not as available as 
the regular melting furnace. The piece 


should be heated to a full cherry red and 
we should be very careful not to allow any 
higher heat or the steel is quite liable to be 
ruined. This applies to Stub’s steel, which 
we should use for our saws and cutters, but 


certain brands of steel require to be heated to 
a white heat to obtain best results. 


QuEsTION.—What is the most suitable 
quenching medium to use for hardening our 
lot of saws? 

ANSWER—We mentioned that water would 
distort a thin piece of steel to a greater ex- 
tent than oil. Water also has the same ef- 
fect on a thick, bulky piece, although the ef- 
fect is not as apparent as in the thin piece. 
Consequently, oil is quite preferable to use 
as a quenching medium for our purpose, and 
the best results are obtained with cotton- 
seed oil. Cotton-seed use is put up for cook- 
ing purposes and may be obtained at any 
grocery store. Wesson oil is a very good 
brand. 

Assuming that we have a cup of such oil 
at hand and our piece of metal is ready to 
harden, we may plunge the piece lengthwise 
into the oil. It is advisable to have at least 
a pint of oil at hand to handle the piece 
properly. 

When hardening a piece of steel of this 
character, we should grasp the end of the 
bolt with a pair of light tongs, which should 
be previously heated red, and when quench- 
ing, we should move the piece around in the 
oil. The essential effect we wish is to 
harden the piece as quickly as possible and 
it does not always suffice to simply throw the 
piece in the oil and let it cool “any old way.” 
Saws and cutters such as we use, seldom re- 
quire having the temper drawn after they 
are oil-hardened. 

It sometimes happens that such a piece 
will not harden successfully. After it is 
removed from the oil, it should be tested at 
several points with a file to determine if it 
is actually hardened. The method is very 
good and if results are not obtained at first, 
we must repeat the operation until we are 
able to harden it properly. 

Assuming that the piece is properly 
hardened, we may clean the saws to a cer- 
tain extent before removing from the bolt. 
First, we will wash the piece in gasoline to 
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Satisfying ! 
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WATCH GLASSES 
None Better! 


FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


W. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 
CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
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il, then we may use a fine 
eae poi in the lathe and brush 
lightly lengthwise over the teeth of the saws. 
This will remove most of the scale. Then 
we may remove the saws from the bolt and 
place them in dilute hydrochloric acid for 
a few moments, which will remove all of the 
scale and leave the saws a uniform gray 
color. Thin saws which are hardened in 
this manner will be in very good condition 
for milling the slots in our pinion cutters. 
We cannot expect perfect saws from this 
method, but they will be found very good. 
If we wish a perfect saw for very accurate 
work, the saws must be hollow ground. In 
this class of work, the saws are ground true 
on each side and the edge is left slightly 
thicker than the center. With such saws 
a long, true slot may be milled in spindles, 


etc. We shall describe such grinding later 


on. 

Question—Assuming that our saws are 
ready for use, how shall we proceed to use 
them for milling out the tooth spaces in our 
pinion cutters? 

Answer—We shall require the saw and 
a 30° angle cutter for milling the tooth 
spaces in our pinion cutters. We will make 
the first cut with the saw and then follow 
this with the 30° angle cutter. 

The pinion cutters on which we produced 
the various forms of tooth curves should be 
placed on the arbor chuck. We may cut as 
many of the pinion cutters at one operation 
as our arbor chuck will conveniently hold. 
In a cutter of this type, we usually mill 15 
teeth. Previous to placing the arbor chuck 
in the lathe head, we shall place the index 
plate in position and set the index latch in 
the 15 circle of the plate. Then we may 
place the arbor chuck in the lathe head and 
secure it, Next, we shall place one of the 
saws in the arbor of the wheel cutting at- 
tachment and mount the attachment in the 
slide rest. The arbor of the wheel cutting 
attachment should be adjusted, so that the 
top surface of the saw is exactly radial with 
the lathe center, and we should also observe 
that the attachment is upright. We do our 
cutting on the front of the blanks and the 
teeth of the saw should point toward the 
head of the lathe’and should be fed in this 
direction also. 

With everything properly adjusted and the 
cutter blanks locked in position with the 
index latch, we may proceed to make a light 
cut through the blanks. The complete cut 
should be about one-sixteenth of an inch 
deep in the blanks but we may not be able 
to make this all at one cutting. It is usually 
a better plan to make two or three cuts, then 
we do not run the risk of damaging the teeth 
of our saw. Still, with everything in good 
working order, it is quite possible to do the 
entire cutting at one operation, and, ob- 
viously, we may save much time by so doing. 
We may make the 15 cuttings in the pinion 
blanks, then remove the saw from the arbor, 
but do not disturb the blanks. Now we may 
place the 30° angle cutter in position on the 
arbor of the wheel cutting fixture. It will 
be remembered that we made two 30° angle 
cutters, one right hand and one left hand 
and in this case we shall use the cutter with 
teeth pointing toward the head of the lathe, 
the same as the saw we have just used. The 
top surface of the cutter should also be 
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A Movement for Flashing Correct Time 
Daily Over Electric Light Systems 





Written Expressly for The Jewelers’ Circular by James H. Collins 




















A MOVEMENT now gaining headway 

among electric utility men will have 
the interest, and probably support, of the 
horological industry. 

Briefly, this movement seeks to bring 
about national distribution of correct time 
by an electric “time ball.” 

The idea is actually working in Uruguay, 
where the writer was so much impressed 
by it during a recent visit to South America 
that, coming home, he brought it to the at- 
tention of electrical men. The conventional 
time ball drops down a staff at noon. The 
electric time ball, as operated in Monte- 
video, the capital of Uruguay, is a slight 
dimming of electric lights for about one 
second at eight o’clock in the evening. It 
is universal wherever electric light circuits 
run, giving the correct time in homes, 
public places, on the streets—a man in jail 
can set his watch unless they have locked 
him where it is impossible to see even the 
reflection of an incandescent or arc light. 

Electrical engineers in this country say 
that the idea might be applied immediately 
in many small communities where the 
amount of electric current on the circuits 
will not call for great lowering of voltage 
to communicate the flash. The correct time 
could be obtained from an accurate time- 
piece regulated daily by the wireless signal 
from the Naval Observatory, or if the 
eight P. M. electric time ball were taken up 
on a large enough scale, probably an addi- 
tional signal could be secured from Wash- 
ington. In the larger cities, where im- 
mense power loads are also carried on 
circuits that furnish lighting current, the 
technical difficulties may be great. Engi- 
neers are dubious about introducing com- 
plications on their switchboards. But the 
commercial men—the sales end of the elec- 
tric utility industry—believe that the electric 
time ball will be so great a service to the 
public, and so valuable in creating good 
will, and making for better relations with 
their customers, that the technical difficul- 
ties should be attacked and overcome. 

A leading commercial journal of the in- 
dustry published in New York is taking up 


this idea and demonstrating its advantages 
from the friend-making angle. Articles 
are also to be published in the general 
press, explaining the electric time ball 
service to the public, and presumably creat- 
ing “consumer” demand for the convenience. 

The interest of the horological industry 
in such a service seems to be obvious. Cor- 
rect time is now very imperfectly distributed. 
But a small percentage of the population 
knows what precise time is, much less its 
value, 

The national distribution of correct time 
by electric flash daily would call the pub- 
lic’s attention to the inaccuracies of its 
clocks and watches, which vary not less than 
five minutes in the average community. 
The owner of a precise time-piece, checking 
it by this daily standard, would have 
greater appreciation of and pride in its 
accuracy. The owner of an inaccurate 
watch would find its shortcomings brought 
home to him daily, and be interested in 
either having it repaired and regulated, or 
in purchasing a time-piece of better quality. 

The electric flash would carry correct 
time into an undeveloped field of vast pos- 
sibilities for the horologists—that of the 
home. Feminine disregard of time and ap- 
pointments has been standardized in the 
joke of “waiting fora woman.” Like many 
other feminine peculiarities, such as care- 
lessness in money matters, this is un- 
doubtedly due to lack of opportunity to 
check up and set domestic timepieces. With 
correct time flashed daily in every room 
of every home where an incandescent lamp 
burns, even the eccentricities of a woman’s 
watch would undoubtedly begin to disap- 
pear. 

This electric time ball movement, spring- 
ing up in a great outside industry, is clearly 
in keeping with several of the purposes re- 
cently formulated at the first horological 
conference in Washington: To promote 
the science of time-keeping; to advance the 
cause of watch-making in America; to 
create a helpful public opinion concerning 
the economic value to the country of cor- 
rect time-keeping. 








radial with the lathe center. We may now 
proceed to take a light cut on the blanks all 
around. The full depth of the cut should 
leave about one-sixteenth of an inch of the 
form of the pinion cutter on the outer end. 

Two or three cuttings may be required to 
attain this depth, as our 30° angle cutter is 
rather wide and more power is required to 
drive it than in the case of the saw. The 
essential thing to observe in making the 
pinion cutter is to leave sufficient stock to 
make a substantial tooth, and at the same 
time remove enough stock to provide ample 
chip clearance. 

QuEsTIoON—Assuming that we have all of 
the tooth spaces milled in our pinion cutters, 
how shall we proceed to finish them so they 
will be suitable for wheel and pinion cutting? 


ANSWER—We may harden the cutters in 
the same manner as described for hardening 
the saws, remove the scale with scratch 
brush and acid. Next, they should be lapped 
smooth on each side. The lapping should 
be very carefully done and we should re- 
move no more stock than.is necessary to 
leave each side perfectly flat. We must also 
gauge them with the micrometer caliper to 
determine if they are o1 uniform thickness 
throughout and this is very essential if we 
wish to produce a perfect cutter. 

The final lapping should be done with oil 
stone powder and oil applied to a smooth, 
cast iron lapping plate, and the cutter should 
be rubbed on the lap with short circular mo- 
tions, 

(To be continued) 
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| Methods of Compensating Watchmakers 


With a Number of Expressions from Retail Jewelers 





Written Expressly for The Jewelers’ Circular by Robert F. Nattan 

















HICH is the best method to adopt in 
W order to keep the worker happy and 
contented and at the same time get a profit? 
A recent investigation shows that most 
jewelers pay their watchmakers on a salary 
basis but there are a great many who have 
adopted other methods. Besides a straight 
salary method, jewelers use what is desig- 
nated as the 50-50 system, that is the jewel- 
er gives the watchmaker 50 per cent of the 
price received for the repair job and out of 
the balance which he retains for himself, 
pays his cost of doing business, and his cost 
for material and keeps a profit, if there is 


any. 
A Salary and Commission Over a Fixed 
Amount 


Another jeweler pays his watchmaker $40 
per week and for this expects in return $70 
in paid work. On all above that he pays 
his watchmaker 25 per cent. 

Referring to this method, this particular 
jeweler says: 

“Since adopting this method we have in- 
creased our business fully 100 per cent in 
our watch repairing department. We do not 
claim, however, that the entire increase is 
due to the method itself but we feel con- 
fident that a great part of the increase is 
attributable to the new arrangement. We 
have run some weeks as high as $200 in 
paid work which is certainly profitable to 
us and highly encouraging to the watch- 
maker for his pay in that instance was 
$72.50. At one time we had in our employ a 
German who drew $90, but he had excep- 
tional ability. 

“We find that our arrangement is very 
satisfactory and it gives an extra incentive 
to the mechanic to make an unusual effort 
to get more work and to avoid come backs. 
You will be interested in knowing that in 20 
years of our business experience, we never 
made any money out of this department 
until we adopted the profit sharing plan. 
We also use this plan with our jeweler 
and all of our salesmen.” 


Fixed Salary and Division of Profits 


A third method consists in paying the 
watchmaker a fixed salary for eight hours’ 
work. At the end of the fiscal year, half 
of the profits are divided among the watch- 
makers. 


The Piece Work System 


Still another method is what is known 
as the piece work system which seems to 
be especially well adapted for large estab- 
lishments having a variegated lot of repair 
work including complicated watches as well 
as ordinary time pieces. In establishments 
of this kind watch repairers are graded ac- 
cording to their ability. There are watch- 
makers for work on ordinary time pieces 
and watchmakers who do complicated work. 





The foreman looks after the distribution of 
the work and tries to see that justice is 
done to every man. 

There is a regular fixed schedule of prices 
for every kind of job done by the workman, 
who does not know the price obtained by 
the concern. The foreman of one of the 
largest repairing departments in the country 
told the writer that this system has worked 
very well and that the variation of the 
watchmakers’ income from week to week is 
not great. The system has behind it the 
merit of incentive. Little or no trouble is 
caused by come backs because the watch- 
maker is not paid for them and consequently 
come backs are against his own interests. 


Loyalty for Many Years on Salary and 
Good Treatment 


A representative of a well known Ameri- 
can watch concern commended to the writer 
for the loyalty of its workers, a concern 
which he said employed five watchmakers. 
The head watchmaker had been in his posi- 
tion over 50 years. The length of service 
of others ranged from five to 20, 30 years 
and over 50 years. With a desire to get 
some helpful information for other jewelers, 
a number of questions were sent to this 
firm and from them the following facts have 
been compiled. 

The men are all employed on the straight 
salary basis. A profit is made on the repair 
department. More work comes to the con- 
cern than it can do promptly, and no ad- 
vertising is done to get this work. The 
prestige of the firm built up by the watch- 
makers’ efficiency gets the business. In this 
establishment, where loyalty seems to reign 
supreme and happiness and _ satisfaction 
abound, fair wages are paid, the watch- 
makers are treated well but no bonus is paid. 


Reports Big Business with the 50-50 
System 


A very prominent retail jeweler in New 
York State in answer to my inquiry as to 
what he considered the most effective 
method of compensating watchmakers, re- 
plied: 

“About two years ago we started to pay 
our watchmakers on the 50-50 basis and 
found it very satisfactory in every way. 
Our net profits have increased 40 per cent 
under this system. The men are perfectly 
satisfied and are working every minute for 
business.” 

From a Veteran of 40 Years’ Experience 

From a man who has had about 40 years 
experience in the watch repairing depart- 
ment the following will undoubtedly prove 
interesting : 

“For about a year, we have tried out the 
method of paying watchmakers on a com- 
mission basis, and have at last come to the 
following conclusion : 


High Grade Foreman Necessary in Large 
Shops 


¢ 


“Any firm that employs a number of ~ 


watchmakers must or should have a high 


grade man to act as foreman of the watch . 


shop. He must not only be an expert on 


high grade watches, but must know how to 


handle and keep the men under him busy, 
must know what class of work each man is 
best adapted for, in order to get out the 
maximum amount of work. He will have 
his hands full doing this, besides doing the 
complicated work that is beyond the ordinary 
watchmaker, and looking after his watch 
material. Where these conditions prevail, 
that is a well managed watch shop. We 
would advise to pay straight salary. 

Advises 50-50 Method Where Men Are 

Left to Themselves 

“But where this is not the case, where the 
men are left to themselves, with no one in 
particular to se that they are kept busy and, 
while the man in charge of the watch de- 
partment does his best to replace the fore- 
man, although his place may be in the store 
to wait on his watch customers—where 
these conditions prevail, we certainly would 
advise compensation on the commission 
basis. 

“About a year ago, our watch shop fore- 
man left us to start in business for himself, 
and so far we have not been able to replace 
him. We were then paying our men $40 to 
$50 per week. The amount of work turned 
out averages $90 to $120 a week. After our 
foreman left we started to pay on the com- 
mission basis. The men were first reluctant 
about being paid this way but were willing 
to try it out. Now, after a year’s trial, 
they are perfectly satisfied. In fact, they 
prefer this plan for they are making more 
money. We pay them one half of what they 
make, up to $90, and 40 per cent on every- 
thing above that. We furnish all material 
and polish their cases. All come backs the 
men repair on their own time. The men now 
average $5 to $10 more per week than when 
paid straight salary. 

Denies That Men Slight Their Work on a 
50-50 Basis 

“And while they don’t admit it, we know 
that they work harder and have less time 
to discuss politics, baseball or prize fights. 
In fact, they seem too busy to talk during 
working hours. Some even find half hours 
enough for lunch. 

“We find there is nothing to the argument 
that working on a commission basis cagises 
the men to slight their work in order 
to swell their pay check, for they would 
be the loser, as all come backs are repaired 
in their own time. Therefore, we, as well 
as the workmen are satisfied with the com- 
mission basis. 

“The few disadvantages there may be, are 








138 


THE JEWELERS’ CIRCULAR 





Refiners 


Gold 
Silver 
Platinum 








HANDY & HARMAN 


31 Geld St., New York City | Bridgeport, Conn. 


SHIP TO EITHER PLANT 


| 











] 

















TPeeeuLlesS 


IN 


GOLD ano SILVER 


OOC000 


8879 8880 8881 8882 8883 8884 





MADE IN 12 SIZES 


ILLUSTRATIONS SHOW THE 6 SMALLER SIZES 


HERPERS BROS. 


18 CRAWFORD STREET 
NEWARK, N. J. 


ESTABLISHED 1865 











July 6, 192}, 


| WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 








Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 











Established 1858 


Refiners| 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. | 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 





























July 6, 1921. 


ome by the fact that if the men loaf on 
b, they are doing it on their own time, 
not the firm’s. Any work that we feel our 
men are not capable of doing, we send out 
to an expert, and luckily we have a few 


in the city.” 
The Kind of Men to Hire 

“To increase efficiency, first of all, a man 
must be mentally and physically sound. A 
cigarette fiend or a booze-fighter cannot be 
efficient. A rounder or loafer we avoid. We 
prefer married men to single, as a rule. A 
workman who worries a great deal over real 
or imaginary troubles, cannot give efficient 
We aim to get good, clean men who like 
their work, then give them a well-lighted 
shop, and equip it so that working conditions 
are pleasant, so that they are comfortable. 

“Pay them what they are really worth 
and you need not worry about results.” 

Verbatim Letters from Other Jewelers 

Other replies are appended below. 

What is your opinion? 

For many years the jeweler was unable 
to pay his watchmaker an adequate salary 
because he did not have the courage to make 
his watch repairing department pay him an 
adequate profit. 

Make the Repair Department Pay a Profit 

One purpose of the article entitled “The 
Ingenuity of the Watchmaker,” which was 
prepared by the writer and published in the 
Scientific American, issue of May 1, 1920, 
was to impress the public with the watch- 
maker’s technical skill and to cause a realiza- 
tion of the time, knowledge, study and skill 
necessary in order to repair a watch. It 
was felt that the public should be advised 
of all this, because the public had become 
used to getting a great deal of labor, 
knowledge and material for nothing. 

Get a profit out of your watch repairing 
department. Show the above mentioned 
article to those who grumble about your 
charge. Coming from a disinterested source, 
it ought to be of great help to you. 


overc 
the Jo 





Letters from Retail Jewelers 


In Favor of the Commission or Other 
System 
Dear Mr. Nattan: 

A small watch repairing business was 
founded by my father in 1885. I took 
the business over in 1900. At the time the 
store occupied half of a 25-ft. building 
which was 60-ft. deep, and the business has 
been developed from that time up to the 
present and is now considered one of the 
leading jewelry establishments in the State. 
We employ two watchmakers and one clock 
repairer. The men work on the basis of 
50% for labor and we figure that material 
costs us 15% and overhead 25%, leaving a 
net profit to the store of approximately 
10%. 

* * x 
My dear Nattan: 

Regarding your letter of May 24, beg to 
say I pay my men a salary of $35 per week ; 
that’s his drawing account and every three 
months I figure what work he has done. 
I give him 60% on all work. If he fits a 
bow at $1.00 he gets 60 cents. The bow 
costs 25 cents. I’ve had more trouble sat- 
isfying my help than my customers. This 
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is better at that than heretofore. I am 
going to change my system later. 
* * x 


Replying to your favor of the 24th inst., 
about two years ago we put our watch- 
maker on a 50-50 basis and have found it 
very satisfactory in every way. 

Our net profits have increased 40% under 
this system. Our men are perfectly satis- 
fied and contented and working every min- 
ute for business. 

* * x 

In response to your kind inquiry we beg 
to say that we conduct our watch repairing 
on a 50-50 basis which we consider the most 
satisfactory. 

* * x 

We pay watchmakers good salaries— 
around $50.00 per week—eight hours per 
day and at the end of our fiscal year, take 
one-half the profits and divide among the 
watchmakers. 

Haven’t found any “effective method.” 

* * x 


Dear Mr. Nattan: 

We pay our watchmakers $40 to $45 per 
week and their work will average $60 to 
$65 per week. Material used is not a large 
factor. A 50-50 proposition would, we 
think, be advantageous. 

* * * 


Dear Mr. Nattan: 

Your letter of the 24th at hand, and I 
wish that I could give you an intelligent 
answer to your question. However, my 
experience so far in the watch repairing 
business has not been Sufficient to enable 
me to give you the sort of answer you 
want, 

My personal opinion is that a salary and 
commission arrangement is preferable to 
either a straight salary or commission. On 
a straight commission, there is ofttimes a 
tendency to overcharge customers, in order 
to bring the amount of watchmaker’s earn- 
ings to the highest point possible. On a 
straight salary, some men will loaf or kill 
time. My idea of the combination arrange- 
ment is that a man should have a guaran- 
tee of some sort and then an arrangement 
whereby he received a certain part, (usual- 
ly 50%) of all work done in excess of the 
minimum amount necessary to carn the es- 
tablished drawing account. 

It may be charged that under an arrange- 
ment of this sort there would be the same 
tendency to overcharge the customer, but I 
hardly think it would be as great as under 
the straight commission arrangement. I 
think it should always be borne in mind 
that the watchmaking department is an ad- 
junct of the jewelry store, and should be so 
conducted that customer's interests are 
given first consideration. 

* ok Ok 
In Favor of Salary 

Replying to yours of the twenty-fourth 
beg to state that at the present time we do 
not have a watchmaker employed by us, but 
our work is done on the outside by piece- 
work. However, at the time we did employ 
a watchmaker we paid him a regular salary, 
which method we would adopt if we had 
one now. 

* * * 

Replying to your recent letter about watch- 
makers. 

Some sections of the country have had 
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unusual success with the 50-50 method of 
paying watchmakers that is, the mechanic 
get half of the gross amount of the price 
received for the job, while the storekeeper 
must furnish the material out of his half 
of the money. 

My experience has been that I have better 
control of the situation by paying a good 
watchmaker a good wage. Then I have a 
right to expect a sufficient production to 
equal a 50-50 production and have the man 
take in watch repair work too. 

Even though I have one man whose duty 
it is to take in and estimate on all jobs, tt 
happens sometimes that he is already wait- 
ing on some one and another customer 
needs attention and if the other men were 
on straight commission, no one would 
want to get up to wait on the extra trade. 
Hence, I find my plan works quite smoothly 
and without friction. 

ee 

Our watch repairers all work on straight 
salaries. 

It is understood, however, that the indi- 
vidual earnings are approximately based on 
a 50-50 basis, and adjustments are made 
accordingly, from time to time. 

It seems difficult for us to employ watch- 
makers on an exact commission basis, due 
to the difficulty of distributing work in a 
fair manner, and also because we feel that 
the most thorough workmanship is more 
likely to be obtained on straight wages 
rather than by other methods. 

x * x 


In reply to your letter would say that 
we employ our watchmakers on a straight 
salary basis. We have considered the com- 
mission method, but never thought it wise 
to put it into effect, as, in our opinion, it 
would tend to increase the production but 
decrease the quality of the work. 

We are very fortunate in having a force 
of watchmakers who are very conscientious 
and interested in their work, and we think 
we shall continue the salary method for the 
present at least. 

o-0” 

In reply to your inquiry of May 24th, 
relative to what system of compensation we 
adopt in regard to our watchmakers, we 
find the salary method more effective. 

We would also say that we have never 
found it satisfactory to send our watches 
outside to be repaired. 

* * * 


I have had no experience with watch- 
makers on 50% basis and personally would 
not care to try it. I am afraid that the 
work done under that proposition would be 
just good enough but not real good work 
such as a representative jeweler would care 
to give out. 

We jewelers have enough trouble, even 
though we employ the best we can get and 
at high prices and I take it for granted that 
most every jeweler would feel the same 
about it. 

* * * 

Replying to your letter, would say all of 
our watchmakers work on a straight salary. 
We have never tried any other system. 
However, salaries are figured or based 
largely on amount of work turned out, at 
the rate of about 50%. 





(Continued on page 144) 
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[Answers are also solicited from our readers to the questions published on this page.] 


No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3816.—Repairing Marble 
Clock Case.—I have a fine, marble clock 
case which was brought in for repairs. The 
marble is white, with streaks of red and 
black. Some of the pieces are loose and 
some are broken and chipped. My customer 
does not mind what the expense is for re- 
pairing this case, but he wants it made as 
near like new as possible. Please tell me 
what is the best kind of cement to use for 
cementing the broken parts and how I can 
refinish it and make a first-class job in every 
woyf H. H. K. 

Answer—Marble clock cases are invari- 
ably made of slabs cemented together. Our 
first consideration, then, is a suitable cement 
for holding the slabs in place. Most work- 
men use plaster of paris, mixed with water, 
for cementing the slabs in place. This is 
very good, but has one objection: it sets 
so quickly that very little time is allowed 
for placing the slabs in the proper position. 
A better cement is made of good furniture 
glue and plaster of paris. The glue should 
be covered. with cold water and allowed to 
stand over night. The glue, after soaking 
in water this length of time will be very 
gelatinous and soft. The surplus water 
should be poured off and the glue heated 
over a water bath. Enough water should 
be added to make a very thin glue. Then 
allow the glue to cool and mix plaster of 
paris with it until it assumes the consistency 
of cream. This is a very good mixture for 
cementing the slabs in place. It often hap- 
pens that some of the slabs are broken in 
several pieces. In such cases, clean the 
pieces carefully and be sure that all of the 
old cement is removed. Then make a ce- 
ment of potassium or sodium silicate, mixed 
with a little water. This can also be ob- 
tained ready mixed at the drug stores, un- 
der the name of egg preserver, and in this 
condition it is usually thin enough for use. 
Wet the edges of the broken pieces with 
this cement and press them closely ‘together, 
or clamp them lightly, if necessary, to in- 
sure close contact. Each slab that has been 
repaired in this manner should be allowed 

to stand for two days before handling. All 
small broken parts should be repaired in 
this manner before cementing onto the case. 
The object in repairing such broken pieces 
in this manner previous to cementing onto 
the clock case, is that this cement is prac- 
tically colorless, and we are also enabled to 
get the slab flat and smooth, which might 
not be the case if we used the stiffer cement 
first. 

Assuming that the slabs are dry, then we 
may cement them in place with the glue 
and plaster of paris cement, making as close 
joints as possible. Where small pieces have 





been chipped off, the holes may be filled 
with a cement composed of finely powdered 
marble dust, mixed with sodium silicate, to 
a thick cream. By using marble of the same 
color as the case, we may fill such holes so 
they will be scarcely noticeable. 

After all cementing has been done, allow 
the case to stand for about two days, so the 
cement will get hard. All rough spots and 
corners may now be smoothed with a fine 
India stone and water. Rub the case back 
and forth and keep plenty of water on the 
stone when rubbing. When all scratches 
and rough spots have been stoned smooth, 
then wipe off with a clean cloth. Now take 
a piece of hard felt, such as the felt lathe 
buffs are made of, and apply powdered 
pumice stone and water and rub thoroughly 
until a gloss appears. Then wipe off clean 
and be sure to remove all particles of 
pumice stone. Next take a clean piece of 
felt and apply putty powder and water and 
continue the rubbing. The result should be 
a very fine polish. The final finish is ob- 
tained by cleaning off all traces of putty 
powder and then rubbing with a mixture of 
beeswax dissolved in oil of turpentine. A 
half ounce of beeswax to a pint of turpen- 
tine is a good mixture and it should be ap- 
plied with a clean soft cloth. 

Any marble, onyx, alabaster or slate clock 
may be repaired in this manner and, wher- 
ever necessary, spots may be colored with 
oil or water colors. 

Question No. 3817.—Butler Finish on 
Silver—We have a lot of silver tea- 
Spoons and other flat ware which is badly 
shop worn. Most of it has been cleaned 
so many times that the original finish is 
about gone. For instance, some of the tea- 
Shoons have a wreath on the handle and is 
oxidized around the wreath. The rest of 
the spoon seems to have been finished in 
fine straight lines with a dead effect. Can 
you tell us what this finish was originally 
and how we can refinish them to make look 
like new goods? H. A. & Co. 

ANSWER—Your flat ware is probably fin- 
ished with a combination of oxidized handle 
and Butler finish. In cases where there is 
some decoration, such as a flower or a 
wreath on the handle, the usual method is 
to oxidize the wreath and a portion of the 
handle around the wreath. The formula 
used for oxidizing silver goods consists of: 


Tver Of (sulghuts.. cokiciisscc 6 ozs. 
PUM MEOTNE bs ehcrss: eatsad areas 1 02: 
WR IR Birctc fata lin teres tered nttes 1 at. 


Add the liver of sulphur to the water and 
heat almost to the boiling point; then add 
the ammonia. This solution should be used 
hot. 


141 


Silver goods that are to be oxidized must 
be just as clean for this operation as for 
plating; i. e., they must be chemically clean. 
All of the old finish or color should be re- 
moved. To remove this old finish, dip the 
goods in a strong solution of sodium cyan- 
ide. If this does not act quickly enough, 
heat the solution and the tarnish will soon 
come off. Do not handle the work after it 
is cleaned, as finger marks will prevent the 
chemicals from acting uniformly on the 
metal. 

A half-dozen spoons or like pieces may 
be oxidized at once if the handles are spread 
apart so they do not touch each other. Then 
dip in the oxidizing solution and move them 
gently so they will be colored uniformly. 
Then remove and rinse in cold water, then 
in hot water, and, finally, dry in sawdust. 
Dry scratch brush with a fine well-worn 
brush to bring a luster to the black. 

We now have a brilliant black on the end 
of the handle and covering the wreath. This 
black must be removed from the handle, with 
the exception of a narrow border around 
the wreath. This may be done by rubbing 
lengthwise with powdered pumice, mixed to 
a thin paste with water, and applied with 
the tips of the fingers or a soft cloth. The 
rest of the handle may be finished the regu- 
lar Butler finish by scratch brushing with 
a fine brass brush with the pumice-stone 
powder. Very beautiful effects may be ob- 
tained in this manner, and even plain pat- 
terns appear to good advantage when so 
finished. 

Question No. 3818.—Working White 
Gold.—_I_ have considerable trouble in 
working white gold. In working yellow 
gold, I have always cast an ingot. Then I 
hammer it quite a bit and anneal and then 
roll down. I tried this with white gold, 
and the gold cracks all over when I roll it 
down. Can you tell me what the trouble 
‘sf JF. Es. 

ANSWER.—White gold requires different 
treatment from the methods generally fol- 
lowed with the yellow gold. As a rule, the 
more yellow gold is hammered, the closer 
grained it becomes. But this method can- 
not be followed in working white gold. We 
would suggest that you dispense with ham- 
mering the white gold. Cast a thin ingot, 
say, % of an inch thick, then roll it down 
to half that thickness before you anneal it. 
There is no ‘objection to casting a thicker 
ingot if your rolls will handle it, but you 
must roll down to half thickness before an- 
nealing. Then you can handle it the same 
as the yellow gold. 

Question No. 3819—Green Gold.— 
What is the best proportion of alloy to use 
in making green gold? H. G. 

ANSwER.—Green gold may be made in 14 
karat, 18 karat, or 19 karat, but the most 
beautiful colors are obtained in the 18 and 
19 karat. This is composed of 18 parts gold 
and 6 parts silver, and 19 parts gold and 5 
parts silver, respectively. 








Customer: “I want a machine that doesn’t 
cost much for petrol or upkeep, and one 
that I needn’t worry about in the way of 
punctures.” 

Motor Car Agent: “All right. I can sell 
you either a wheelbarrow or a perambula- 
tor.”—Stray Stories. 
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Here is your chance to get the best ai per a 
Jewelers’ Drilling Machine. — (ver 37,000 7 
0 not @ not 







Will Hold — 
No. 80 Pri 
Drills rice 
$90.00 
F. O. B. N.Y. 
Only a 
few left— complete 
get your as 
order in illustrated 
now. 


A. Zarembowitz & Son 


271 Canal Street, New York 


Machinery, Tools and Supplies for Jewelers, 
Silversmiths and Machinists 


Large Stock always on hand. Orders shipped same day 
as received. 


lie!” Watches Repaired — lie!” 


Our Success is not due to the Profits We Make but the 
Service We Render. After two (2) years of Service 
to the Retail Jewelers throughout this Country we have 
fostered a Confidence that is hard to shake—Especially 
with the Discriminating Jeweler who always Plays 
Safe, that has convinced himself of our Sincerity and 
Integrity. It is Safe to believe as a general proposition 
that the man who Knows he is giving full value for 
Money Received is always willing to let the Customers 
see what he is getting, and stand the Acid Test. 


Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun- 
try, with a Force of the Highest Grade, Well Expe- 
rienced Watch Makers that can be had; in fact, None 
are too Good for us. Many Jewelers know this, and 
have built up a Reputable Watch Repair Business by 
sending their work to us—Because of a Responsible 
representation. 


Respectfully yours, 









































Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


by 
F. W. DERBYSHIRE Waltham, Mass., U. S. A. 











DIXON’S — 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


DOK Established 1827 DDS 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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HE economical production of flat and 
T round stock necessitates facilities and the 
installation of expensive equipment that can- 
not be maintained on a paying basis by the 
small factories, so the manufacture of flat 
and round stock has, to a certain extent, 
been classed as a business by itself, and a 
good-sized industry has been built up to at- 
tend to this branch of jewelry making. At 
the time of the war boom the factories were 
unable to buy enough stock to fill their or- 
ders so a large number started to make 
stock of their own, but as there were not 
enough skilled workers to meet the sudden 
demand the mixing of the alloys and the 
melting and rolling operations had to be en- 
trusted to workmen who had a very meagre 
knowledge of the work, and who could not 
be depended upon to turn out two ingots of 
metal that would be alike in color or work- 
ability. 

This home-made stock has always been a 
source of trouble, so it is the writer’s in- 
tention to go into the details of making 
round and flat stock, and call attention to 
certain significant changes which occur dur- 
ing melting and refining that the uninitiated 
would probably fail to notice, or if they did, 
would fail to realize their value as guides 
to the proper working of the metal. 

In order to cover the various phases of 
the subject without duplication of effort, 
the working of gold has been divided into 
the following groups: 

Alloying, melting, casting; 

Smelting, refining, assaying; 

Rolling, drawing, annealing; 

Working flat and round stock into jew- 
elry; 

Enameling and coloring by heat; 

Electroplating and finishing. 

Alloying, Melting and Casting 

Gold is invariably bought in the form of 
bars or ingots of 24-k fineness, that have 
been assayed and stamped at an assay office. 
The fine gold is too soft to be made into 
jewelry, so the first step is to alloy the 
gold with other metals so as to increase its 
hardness without making it brittle or re- 
fractory. 

Every jeweler has his own pet opinion 
regarding the proper proportions of silver 
and copper to use for the gold alloys and 
it probably would be impossible to find any 
sublunian with enough temerity to qualify 
for the position of arbiter as to just what 
shade of color or degree or hardness the 
various grades of gold should be. By 
changing the amounts of silver and copper 
used the color and hardness can be varied 
without affecting the karat fineness. The 
following formulas have been used by the 
writer for years with unqualified success: 


8k Gold 20 dwts. Silver 
200 dwts. F. Gold 16k Gold 
370 dwts. Copper 460 dwts. F. Geld 
30 dwts. Silver 185 dwts. Copper 
*By Oscar Hillman, electrochemist, in the Brass 
World. 


15 dwts. Silver 
18k Gold 
450 dwts. F. Gold 
140 dwts. Copper 
10 dwts. Silver 
18k Green Gold 
450 dwts. F. Gold 
150 dwts. Silver 
22k Lemon Gold 
550 dwts. F. Gold 
50 dwts. Silver 


10k Gold 
250 dwts. F. Gold 
325 dwts. Copper 
25 dwts. Silver 

12k Gold 
300 dwts. F. Gold 
280 dwts. Copper 
20 dwts. Silver 

14k Gold 
230 dwts. Copper 
350 dwts. F. Gold 


To make anodes for electroplating, nickel 
should be substituted for the silver, except 
for the green gold. 

Red golds are an alloy of copper and 
gold, the usual alloy being equal parts of 
the metals. 

Gold alloys that are to be cast in cuttle 
fish or lime and asbestos molds are im- 
proved by the addition of about one per 
cent. of tin, but such alloys must be used 
for castings exclusively, as the tin makes 
the gold very brittle and hard. 

Graphite crucibles are always used ior 
melting new metals where the fluxes used 
are intended to prevent the oxidation of the 
molten metal and flux out any oxides that 
may be present. 

The two principal fluxes to use for new 
metals are powdered charcoal and burnt 
borax. The layer of charcoal protects the 
surface of the metal from the air, and acts 
as a reducing agent, absorbing the oxygen 
from the metal. The burnt borax forms a 
sticky air-tight covering that reduces or 


absorbs any dross that rises to the surface . 


of the melt. 

Some melters use sugar, rosin, sawdust, 
etc., in conjunction with charcoal and borax 
for covering gold alloys, but all such or- 
ganic substances are useless because they 
are only valuable after being charred or 
made into charcoal by the heat. 

Another common mistake is to use argol, 
pearl ash and potassium carbonate mixed 
together. Pearl ash is only a commercial 
name for carbonate of potassium; while the 
use of argol only becomes effective after 
the argol has become incinerated. The ash 
of argol is pure carbonate of potassium, so 
there is no more reason for using a mix- 
ture of the three than there would be to 
make a gold solution using one-third water, 
one-third condensed steam and one-third 
melted ice. 

All graphite crucibles are porous, so be- 
fore using a new one it should be rubbed 
all over the inside with powdered borax 
moistened with alcohol, then left in a warm 
place until all the moisture has been driven 
out, as a damp crucible is sure to become 
scalped or cracked in the furnace. 

When making karat gold always melt the 
fine gold first, then add the borax and the 
silver, adding the copper last. As soon as 
the metals have all become fused, cover with 
charcoal and stir gently but thoroughly 
with a graphite stirrer. A rod about one 
inch in diameter made of the best Ceylon 
graphite is generally used. 
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A common trick among melters, and one 
that helps to produce a tough, well-mixed 
metal, is to drill a hole in the bottom of 
the stirrer and fill the hole with dehydrated 
chloride of ammonium, using about one- 
fourth of an ounce for 600 ounces of metal. 
The chloride is liberated at the bottom of 
the metal during stirring. When it touches 
the hot metal copious fumes are formed that 
work the metal and attack any lurking im- 
purities. 

All gold-silver-copper alloys should be 
poured at a temperature of about 2,150 deg. 
F. in molds that have been well greased 
with pure lard, then heated till the lard be- 
gins to smoke. Pin holes, blisters, and flaws 
can be traced to oxides in the melt, pouring 
the metal while it is too hot, or using cold, 
dry molds. 

As soon as the metal has set it should 
be removed from the mold and quenched in 
wood alcohol. A homogeneous and malle- 
able ingot can be made brittle or flaky by 
improper rolling. The breaking down rolls 
should be set so as to work the metal in the 
center as well as the outside each time the 
ingot is passed through the rolls. Any stock 
that has been skin-rolled should be cut up 
and remelted, using the same fluxes as for 
clean metal; the only difference being that 
the borax is added to the charge before the 
gold is heated. 

White gold is invariably made by using 
the requisite amount of gold with any of 
the ready mixed white gold alloys on the 
market. Almost all white gold alloys de- 
pend on a high nickel content for their 
white color, and therefore require a higher 
temperature than the ordinary red alloys; 
but it should be borne in mind that over- 
heating must be avoided. Sometimes it is 
necessary to melt the white gold, roll it as 
much as possible, then cut it up and remelt, 
so as to thoroughly mix the metals and 
bring out the blue-white color. 

Gold medals, rings, emblems and the like 
are often made by casting, the molds used 
being made of cuttle fish, lime or a mixture 
of lime and asbestos. Graphite-lined sand 
molds can be used for plain castings, but the 
lime and asbestos molds are the best for 
fine work. It sometimes happens that the 
castings come out perfect in every detail, 
but the gold is off color. To remedy this 
defect dip the castings in a hot slush of 
boracic acid, then heat them to a dull red 
and quench in wood alcohol. If the an- 
nealing has been properly done the castings 
will come from the alcohol both clean and 
bright. 








“Is he familiar with the classics?” 

“Oh, yes! I notice from his library ta- 
ble that he pitches them around every 
which way.”—Judge. 

x ok Ok 

“You know how for many years he pon- 
dered on the mystery of life.” 

“Yes, and what conclusion did he come 
to finally?” 

“Why he gave it up.” 

x ok 

“What is your prayer meeting night 
here?” inquired the solemn guest. 

“Every Wednesday evening,” replied the 
landlord of the Petunia tavern, “unless there 
happens to be an unusually good fillum on 
at the moving picture show.” 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of June 7, 1921 


1,380,416. BELT-BUCKLE. Samvuet M. 
Chester, N. J. Filed May 29, 1920. 
385,182. Renewed March 31, 1921. 
457,425. 2 Claims. 

A belt buckle comprising a face plate, longitudi- 
nal side flanges projecting rearwardly from said 
face plate, a pivoted clamp device comprising a base 
portion having journal lugs journaled in the walls 
of said side flanges adjacent to one end of said 


RIKER, 
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face plate and spaced rearwardly from the back of 
the latter, a loop member projecting outwardly 
from the outer edge of said base portion, and a 
jaw body integrally formed with said base portion 
to spring from the outer edge of the latter inter- 
mediate the side arms of said loop member, said 
jaw body being curved upwardly and rearwardly 
to provide a free biting edge spaced intermediate 
the back of said face plate and the inner face of 
said base portion. 

1,380,459. TIE CLASP. Epwarp R, Youngs, Mi- 
ami, Fla. Filed Aug. 25, 1920. Serial 405,- 
786. 1 Claim. 

A tie holder comprising a clasp for engaging the 
shirt, a closed locp member having a part rigidly 


connected with the clasp and a safety pin for en- 

gaging the depending part of the tie and said loop 

member. 

1,386,812. CLOCK-DIAL BACK AND MAT. 
Harotp L., LatHrop, Waterbury, Conn., as- 
signor to Waterbury Clock Co., Waterbury, 
Conn. Filed Aug. 13, 1920. Serial 403,225. 
1 Claim. 

A method of making clock-dials consisting in 
producing a flat-bottomed, circular, cup-like blank 
comprising an annular mat-portion having its outer 
edge turned outwardly to form a rim, a flat dial- 
back portion, and a beveled corner portion inter- 





posed between the-said mat-porticn and dial-back 
portion; then dividing the said blank on a line 
substantially coincident with the line where the 
upper edge of the beveled corner portion of the 
blank merges into the lower edge of the mat-por- 
tion of the blank, whereby a dial-back having an 
upturned flange and a rimmed mat-blank are pro- 
duced, then turning the lower edge of such a mat- 
blank inward to adapt it to fit within the upturned 
edge of such a dial-back,. then applying a dial to 
the inner face of the dial-back, and then setting 
the inwardly turned edge of the mat-blank into the 
dial-back over the edge of the dial, whereby the 
edge of the same is covered and concealed. 
1,386,827. BEAD-CLASP BASE. Suetsy S. Mvt- 
Lins, Stuttgart, Ark. Filed May 21, 1920. 
Serial 383,225. 4 Claims. 
In a necklace, the combination with a plurality 
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of beads, a string for the beads, a clasp, and bases 
arranged at the terminals of said beads for en- 
gaging said clasps, said bases each including a 
cylindrical sleeve arranged to engage the outer 
surface of the end beads, and an outwardly ex- 
tending ring arranged diametrically across the outer 
ends of the sleeves, the bead carrying string being 
threaded through the spaces between the ring and 


sleeve and over the ring and having the terminals 
thereof tied and positioned in said sleeves, 
1,381,018. WATCH-HOLDER. Wittiam C. Roc- 
ERS, Fort Sheridan, Ill. Filed July 10, 1918. 
Serial 244,263. 4 Claims. 
A watch holder havirig a body portion for posi- 
tioning against one face of an article of wearing 
apparel, members carried by said body portion 








and penetrating said apparel at a plurality of points 

whereby the said body portion is precluded from a 

shifting of position, and means engageable with 

said members for holding a watch against the op- 
posite side of said article of apparel. 

1,381,036. VANITY-BOX. ANnToINE VERICEL, New 
York, assignor to Vericel, Inc., New York. 
Filed July 8, 1919. Serial 309,314. Renewed 
April 5, 1921. Serial 458,696. 1 Claim. 

A device of the character described comprising 

a pair of covers, each of which is formed with a 

substantially circular receptacie, and an elongated 


receptacle exteriorly arranged with respect to the 
circular receptacle, means carried by said elongated 
receptacle for hingedly securing said covers to- 
gether, and a mirror hingedly secured between said 
covers. 


Designs 


COLLAR-HOLDER. Atrrep D. Crossy, 


58,073. 





Attleboro, Mass. Filed Jan. 17, 1921. 
438,026. Term of patent 3% years. 
58,694. CRAVAT-HOLDER. JoserpH A. MARINER, 


Serial 


Le 


Chicago. Filed Aug. 28, 1919. Serial 320,538. 
Term of patent 3% years. 


58,099. HANDLE FOR SPOONS, FORKS, OR 


e 
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SIMILAR ARTICLES. Lionet Moses, Provi- 
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dence, R. I., assignor to Gorham Mfg Ca, J 
Providence, R. I. Filed Feb. 10, 1920, § il j 
357,685. 


58,106. 


Term of patent 14 years, } 
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COLLAR-HOLDER. Atr 


Providence, R. I. Filed Jan. 3, 1921, Serigl 
434,807. Term of patent 14 years, 
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Methods of Compensating Watch. 


makers 


(Continued from page 139) 








Answering your favor we are now paying 
watchmakers a weekly salary. 

We contemplate, however, a change to © 
a piece work basis, the details of which we % 
have not yet finally determined. 

* ok Ox 


We have always adhered to the salary 
method in handling our watch repair de- 
partment. 

The percentage or commission basis has 
to recommend it, the alleged advantage of 
simplifying the wage question and to some 
extent insuring the employer against op- 
erating under loss. 

We prefer the straight salary proposition, 
as we feel the other has a tendency to pro- 
duce hurried and careless work on the part 
of the repairman; secondly, it would create 
a temptation to overcharge for repairs; and 
while we do a very large repair business it 
is not our intention to permit this to inter- 
fere with the sale of other merchandist 
and, without question, that effect would be 
produced by either unsatisfactory work or 
overcharge from this department. 

x * x 


In response to your esteemed favor and 
inquiry we respectfully advise you that we 
pay our watchmaker a straight salary— 
weekly salary—and also our jeweler and 
engraver straight weekly wage. 

We have never tried out the commission 
or 50-50 method, but in our business we 
believe that our present system is more 
satisfactory. 

However, in some cases the 50-50 basis 
might prove more effective and the writer 
has been told by some jewelers in the larger 
places that that method has proven very 
satisfactory. 

x ok x 
Dear Mr. Nattan: 

Referring to your letter of May 21 re- 
garding the method of compensation 
adopted in regard to our watchmakers, will 
say these men are paid a straight salary. 
Our watch making department has not been 
on a paying basis for some time. In fact, 
I have talked personally with quite a few 
jewelers who have had the same experience. 
Any solution that you may make of this 
problem I am sure will be of much interest 
to the trade in general. 








George Bron, Darby, Pa., has moved #0 
Philadelphia. 











